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...using GLASS and LUMBER 
is practical under today’s conditions 
p y d 
There’s a real business opportunity today for the Lumber Dealer in 
the promotion of Glass Features for home modernization. 
In practically every case the cost of this type of modernization 
falls well within allowable limits. Moreover, this type of moderniza- i. 
tion requires mainly glass and lumber, two materials that are readily 4 


available. 
Libbey -Owens-Ford has prepared a plan to help you promote and 
sell these glass features. A new book, just prepared, contains scores 
SEND FOR of ideas for modernizing the home with glass. It will pay you to secure 
YOUR COMPLIMENTARY a copy of this book and samples of other L-O-F sales helps. Just 
write, Libbey-Owens-Ford Glass Company, 1217 Nicholas Building, 
Toledo, Ohio. 


COPY OF THIS NEW 


LIBBEY°-OWENS* FORD 


LipBey: Owens: Forp 
Quality 7Z7* Glass Products 


GLASS FEATURES 
Beko} 4 
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SELL “PENNVERNON “ 
_. . NOT JUST “WINDOW GLASS“ 


@ Pennvernon Window Glass is clear. It is brilliantly finished on both 
sides of the sheet. For a sheet glass, it is unusually free from distorting 
defects. It affords good vision. And its uniformly high quality is reflected 
in the fact that more architects are specifying Pennvernon today than 
ever before. More contractors are using it. And more dealers are selling 


more of it. Pennvernon is readily available the country over, through 





our many branches and thousands of dealers. Pittsburgh Plate Glass y 
Company, Grant Building, Pittsburgh, Pa 









ENNVERNON WINDOW GLASS 
PITTSBURGH PLATE GLASS COMPANY 


"PITTSBURGH stand fot Zuality Glass and (tint 
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Victory Belongs to the Most Perseuering 


On the campus of a large middle-western university there stands a bronze plaque 
commemorating an alumnus of the class of 1915. His sole claim to fame as an 
undergraduate was that he tried hard and continuously. 


A big, slow-moving boy in his college days, he laboriously made passing 
grades, and for four years he was a non-playing reserve on the football squad. 
He tried full-back, center, both guard and both tackle positions, and did well 
enough to remain on the squad, but never well enough to get into a game. He 
never received a varsity letter. 


One morning in October, 1918, as a line officer of Infantry, he and his company 
were trapped and facing annihilation. Officers of other units in the same posi- 
tion viewed the situation as hopeless; but the big, slow thinking captain meth- 
odically tried one remote possibility after another; and because he did not know 
how to quit or how to think in terms of defeat, ultimately he found a way, through 
which not only his own company, but an entire regiment streamed to safety. For 
his accomplishment he was awarded the choicest citations of the Allied Nations. 

Now the bronze plaque immortalizes him, and for generations, it will tell tens 
of thousands of young undergraduates how a man who never gives up, and who 
at each new rebuff tries another way through, can never be defeated. 


It is that spirit that is winning the war on the retail lumber dealer front. There 
will be some who in the face of numerous restrictions and limitations will resign 
themselves in hopeless confusion; but for every one of these there are a thousand 


who are finding things to sell and ways to sell them. 


In this issue we have presented a few examples of this kind of dealer, dealers 
who take limitations and restrictions as a challenge, and whose efforts are leading 





regiments of men dependent on civilian consumption safely through the economic 
hazards of the war, while keeping the fabric of their own organizations intact for 


the battle of the peace. 


Nebr O) gner_ 


Publisher. 











June 13, 




















seo. SL BERNAGEL >< 


AUSAU, WIS 


GEORGE J. SILBERNAGEL 8 S. MICHIGAN AVE., CHICAGO, ILL. 








June 35. 1942 


fl 


Amemcanfiimberman 


ANAGEMENT 
UIDE POST 


Best guess of the week is that 
L-121 will not be extended beyond the 
60 day period for which it was issued. 

Retailer inventory curbs continue 
to be studied by WPB. When a pro- 
posed plan of operation is arrived at 
no action will be taken before consul- 
tation with representatives of retailers 
and wholesalers. No regulations will 
be issued for several weeks, and these 
will not become operative for several 
months after issuance. 

A transportation committee has 
been formed in WPB. When facilities 
are inadequate to handle all freight 
ready to be shipped between certain 
points at a given time, the committee 
will consult various other divisions of 
WPB and determine which types of 
freight should be 
ODT will get the 
appropriate action. 

Conservation Order M-122 pro- 
hibits sale of “war use” mahogany and 
“war use” Philippine mahogany ex- 
cept to U. S. 
ments ; 


given 
report 


preference. 
and take 


or Lend-Lease Govern- 
for use in plywood and parts, 
for aireraft, boats and ships; for use 
in patterns and models of products 
with A-10 preference ratings or 
higher; or as specifically authorized 
by Director of Industry Operations. 
Does not apply to persons who had 


inventory of 100 board feet or less on 
May 26. 


Prefabricated bins {for storage of 
100 imillion bushels of wheat will be 
purchased by Commodity Credit Cor- 
poration. Specifications are available 
through William McArthur at the 
Corporation office in Washington, 
D.C. Dealers can bid. Bins will be 
rectangular, 12x16x8 with 1230 bushel 
capacity. To be durable and weather- 
tight. 


Linking Post-War Recovery Bonds 
with Excess Profits Tax will probably 
be embodied in 1942 tax bill. It has 
been proposed that at time corpora- 
tions pay Federal tax, they receive 
20-year bonds equal to 20 percent of 
Income subject to excess profits tax, 


bonds to be non-interest bearing, non- 
negotiable, carried on books as contin- 
gent reserve until close of war. After 
war, when taken out of reserve for use, 
to be treated as taxable income. If 
not so used in four years to be treated 
as taxable income in fifth year. 


Truck and tire conservation orders 
issued by ODT have been changed to 
postpone 75 percent return load re- 
quirement from June 1 to July 1; 
permits retail coal trucks to operate 
without mileage reduction until July 1 
in order to facilitate coal deliveries ; 
extends local delivery definition to 
cover 25 miles beyond corporate city 
limits, instead of 15 mile radius from 
place of business. 


Transportation difficulties are ex- 
pected to increase during the summer, 
and coal consumers are urged to use 
adequate present car facilities to stock- 
pile coal to limit ‘of storage capacity. 


Cash income of the nation is up 31 
cents on the dollar over a year ago; 
living costs, led by food, advanced 13 
cents on the dollar-over a year ago; 
cash income is up 16 cents on the dol- 
lar. Income rose higher than costs, 
and with rationing of consumer goods 
and price fixing, program to finance 
war is not endangered. 


Amendment to L-121 assures re- 
tailers they will get lumber for con- 
struction and repair of agricultural 
storage buildings, including corn cribs, 
granaries, etc. 


Poles, posts, piling, split stock, 
mine timbers and other semi-finished 
timber products are subject to the 
General Maximum Price Regulation. 
Logs, classed as raw material, with no 
commercial use in themselves, are 
excepted from the general regulation. 

Gas rationing for east coast to be 
put into effect in July will control 
rationing to trucks, busses and gov- 
ernment operated cars. Owners will 
apply for “S" coupon books to be filed 
with local rationing board, or with 
local ODT, if interstate. Applications 


will require specific information on 
mileage requirements for three months. 
Books will contain coupons for three 
months. Owners will have to main- 
tain adequate mileage and gallonage 
records. 


Wood filing cabinets containing 
not more than two pounds of essential 
steel hardware for each drawer have 
been removed from the limitations of 
the metal furniture order, L-13-a. 


17 regional appeal boards to 
pass upon applications to purchase 
new trucks will be set up by ODT. 
Each board will consist of one repre- 
sentative of for-hire carriers; one of 
private motor carriers; one of 
public. 


the 


Control of imports of commodities 
for civilian use as well as_ strategic 
war materials will be taken over by 
WPB on July 2 under revision of 
General Imports Order M-63.  Pur- 
pose is to take advantage of available 
shipping space by requiring that com- 
modities be imported in order of their 
importance. Three lists of commodi- 
ties will be set up, and rules adopted 
for importation of commodities on 
each list. 


Small mills manufacturing less than 
5000 feet of lumber a day are reported 
to be selling to retailers located near 
them. L-121 does not apply to such 
mills. 


Linseed oil is excepted from Gen- 
eral Maximum Price Regulation. Sales 
of turpentine are covered by it. OPA 
says regulation is intended to apply to 
all sales of both wood and gum rosin 
and turpentine made after distillation, 
except in possible rare instances where 
a distiller sells direct to a retail user. 

Advertising allowances granted by 
a seller for promotional services rend- 
ered by a buyer (such as manufacturer 
to distributor or retailer) are not 
frozen by General Maximum Price 
Regulation, and are not considered as 
an element in price at which goods 
were delivered during March. 














USTOMERS needing wallpaper and 
paint are usually good prospects 
for other repair-remodel jobs, ac- 
cording to the Dierks Lumber 

Co., North Kansas City, Mo. The same 
reasoning continues that these custom- 
ers will seek out the paper and paint 
firm before they consult the dealer in 
Thus 
the firm which first seeks their busi- 
ness through decorative materials and 


heavy remodel-repair materials. 


obtains contact with them, is in a more 
favorable position to sell them their 
repair-remodel needs. 

Robert L. Dierks, manager of this 
yard, explains that because more firms 
handle paint than wallpaper, his com- 
pany puts the major portion of its pro- 
motional appeal into the latter bracket, 
not only to make the initial contact 
with the customer but also to obtain a 
good steady profit out of wallpaper. 

Mr. Dierks is quick to admit that 
his yard’s early experience with wall- 
paper is quite the same as that of many 
other yard’s whose experience he has 
studied. In a few words he sums it 
up as: “Inexperience—We just started 
out with wallpaper in stock, not much 
in the way of a planned program for 
merchandising it, and with only a faint 
understanding of the methods neces- 
sary and the factors governing success- 
ful merchandising of wallpaper.” 

Then, realizing the possibilities of 
he section, Mr. Dierks employed a 
wallpaper specialist, turned over to him 
the job of coordinating the merchandis- 
ing with the yard’s activities and in- 
structed him to give his full time, year- 
around, to keeping the wallpaper 
program alive and active in the field. 

Since that time, according to the 
Dierks’ records, the yard has had a 
four-times-a-year turnover on its stock 
of 7,500 rolls, has increased its sales 
of paint, has built the yard’s reputation 
as a wallpaper specialist in the trade 
area, and has developed a strong pros- 
pect list of remodel-repair customers— 
an important factor in the face of to- 
day's restrictions and conditions in the 
building field. 


' 


It is the opinion of Charles Creason, 
Dierks’ wallpaper specialist, that the 
three most important steps necessary in 
putting a lumber yard wallpaper sec- 
tion on a profitable basis are: Plan- 
ning of the stock (this to include num- 
her of patterns to be handled, where 
and how kept stocked, and holding of 
patterns to room-size); planning of 
the sales presentation (this to include 
methods for shortening time required 
to sell the individual customer, how to 
price the job, and when and where in 
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Year Around Wallpaper Campaign 
Brings Profit and Repair Prospects 


the sales presentation to begin the ap- 
proach for additional sales to this same 
customer); and planning of the sales 
promotion to keep the program alive 
12-months of the year. (This to in- 
clude newspaper advertising, premi- 
ums, proper times for clearing out old 
stocks, keeping the prospect list built 
up, maintaining field contacts, and 
preparations in advance for “peak” 
seasons. ) 

How Mr. Creason applies this pro- 
gram to the Dierks’ merchandising cal- 
endar 1s explained as follows. Although 
most retailers of wallpaper 
around 400 different patterns, this 
firm limits its “on hand” stock to 150 
patterns—about 50 rolls of each pat- 
tern—and thus is able more fully to 
concentrate on fewer patterns which is 
an important factor in limiting time 


stock 


% Li 
a _ 


One of two racks 
located at oppo- 
site ends of the 
customer's bench 
which make a sam- 
ple roll of each of 
the wallpaper pat- 
terns in stock im- 
mediately avail- 
able for inspection 
by the customer. 


required to make the sale as well as 
allowing the firm to devote its wall 
paper budget to keeping ample stocks 
on hand of the patterns it is featuring. 
These 150 patterns are bound in 
sample books about 14x12”. A few of 
these sample books are taken into the 
various areas from which Dierks draws 
its trade and are given to good pros- 
pects with the request that when they 
have made their selection they pass the 
book on to other of their friends who 
are interested. This request is printed 
on the cover of the book. 
The same book is also helpful in 





opening the sale. When the customer 
comes to the yard she is immediately 
seated at the front of the wallpaper 
section, which with paint occupies the 
front two-thirds of the Dierks retail 
store. The section is so arranged that 
the customer sits with her back to the 
store’s front show window and views 
the paper in the very best light obtain- 
able in the store. 

When she has shown an interest in 
certain patterns, the book is put aside 
and, from racks in this same front of 
store location, a roll of each of these 
patterns is displayed on a large easel 
facing her. As her choice narrows to 
a few designs, all except these patterns 
are removed from her line of vision to 
prevent confusion. 

She is aided in limiting her selection 
by Mr. Creason who, at contact, ques- 





tions her concerning the types of rooms 
to be papered, their furnishings and 


color schemes. If, in his opinion, the 
pattern she selects will not blend or 
harmonize with the room it is planned 
for, he suggests how another pattern 
might better serve her purpose. 

The procedure reduces to a mini- 
mum the amount of time required to 
make the sale. Experience shows that 
in selling wallpaper the most satisiac- 
tory and profitable sales are those in 
which the customer is guided by the 
salesperson into purchasing the paper 
hest fitted to her room size, furnishings 
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and decorative scheme. Such a job 
acts aS an advertisement in the custom- 
ers home and attracts more prospects 
to the yard. 

( sually a single roll of each pattern 
stocked is kept in the show window 
sales area. Orders are filled from wood- 
frame, wire mesh, bins in the stock 
room. This furnishes Dierks a visual 
mventory of each pattern, and as the 
year nears its end and the number oi 
1olls in any given pattern sinks to 16 
or 12 rolls, these are bundled in room- 
size packages so that there won't be a 
large number of odd rolls left over. 

Taking low priced lines out of com- 
petition with upper price lines is 
achieved by never quoting the roll price 
unless specifically asked to do so. When 
the customer inquires: “How much is 
this pattern?” The answer is a quota- 
tion for her entire room. Thus many 
customers who intended to buy 25 or 27 
cent rolls are traded up to 55 or 60 
cent rolls. This method of quoting 
also serves to limit outside competition 
and it has proved to Mr. Creason that 
customers are not nearly so price con- 
scious in the face of difference of full 
room prices as they are when con- 
fronted with difference in roll prices. 

lirst inquiry of the contact deter- 
mines the number of rooms to be pa- 
pered. The customer usually answers 
“\Vell, two and perhaps a third.” Then 
Mr. Creason concentrates on the two 
“certain” rooms. He does this to elim- 
inate confusion in the customer’s mind, 
to shorten selling time required, and to 
later lead into suggestions not only to 
include the “perhaps a third” room but 
also paint and other of the yard’s mer- 
chandise. It is at this point also that 
the idea of remodel-repair is brought 
up while the customer’s mind is on the 
idea of improving the appearance and 
livability of her home. 

Dierks co-ordinates its advertising 
an sales promotion in the field for a 
full 12-months of the year and makes 
the program show a profit every 
month. The company simply applies 
the theory “When business isn’t in the 
store we go out and hunt it up.” 

Contractors, painters, paper hangers, 
builders, old customers, and the pros- 
pect file are consulted regularly, almost 
always with the wallpaper approach, 
because this gets the customer into the 

lumber yard where other of his needs 
mav be discussed with him. In this 
manner leads are obtained and_ the 
prospect file is kept full. In the two 
neak seasons. March through Tune and 
September through the first half of No- 
vember, most of Mr. Creason’s time 1s 
spent servicing customers in the store. 
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Notice that 
the neon sign 
on this Dierks 
yard is de- 
voted exclu- 
sively to the 
Paint and wall- 
Paper handled 
by this firm. 


At other times he may spend most of 
his time in the field selling and build- 
ing up his prospect file. 

Dierks uses weekly newspaper ad- 
vertising in its area and 50 per cent of 
the time wallpaper is either featured or 
mentioned. The entire display win- 
dows at the yard are given over to 
wallpaper and paint. Outside the re- 
tail store and office a large neon sign 
mentions only wallpaper and_ paint. 
Preceding peak seasons a series of 
handbills are distributed in the area on 
a “follow-through” basis. One special 
traffic builder is offered on each of 
these circulars. In the past these have 
included: clothes pins, pottery, small 
kitchen items, gold fish, etc. They are 
offered to the customers at cost to en- 
courage them to come to the yard. 

Dierks handles only one line of pa- 
per, and that one because the manufac- 
turer has a factory and warehouse 
located near the Dierks yard, so that 
when the customer wants a pattern that 
is not carried regularly in stock, it can 
be quickly obtained. 

Last year’s patterns that are held 
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out the year 
wallpaper and 
Paint have a 
featured spot 
in the display 
window of the 
Dierks yard, 


over are featured in special price events 
during dull seasons to build traffic in 
the section and to turn these left-overs 
at about cost-price. Since Dierks 
changes its patterns each year, these 
left-overs are held back during peak 
months so that the yard can make its 
regular 100 per cent mark-up on the 
new stock. 

Every effort is made to trade all cus- 
tomers up to better grades of color-fast 
and waterproof types of wall paper. It 
is explained to them that these types 
of paper are really lower priced in the 
long run because they give more satis- 
faction, last longer, and spots can be 
removed from them without marring 
the appearance of the paper. 

In Mr. Dierks’ opinion, his yard’s 
wallpaper merchandising campaign has 
been successful because it has been set 
up as a specialty store, in charge of an 
expert, with a fully planned and proved 
year-around program gauged to draw 
in the type of customers that not only 
furnish a good wallpaper profit but 
also keep the yard’s prospect file filled 
with remodel-repair leads. 








WeAUL A. BLANCHARD, of the 
Blanchard Lumber & Supply Co., 
Baton Rouge, La., is a lumber 
and building materials dealer who 

has been well satisfied with repair 
and remodeling work as a substitute 
for the sales of the past. The company 
looked over the situation thoroughly 
before building curtailment came along ; 
decided to devote as much effort to 
selling home owners on “fixing up the 
home you have”, and has been aggres- 
sively and successfully selling materials 
in this field ever since. 

The Blanchard yard, recently rebuilt 
and designed to be one of the most 
modern building materials organiza- 
tions in the south, traces most of its 
results in the repair and remodeling 
field to willingness to contract for the 
whole job, and the fact that it has aug- 
mented, rather than decreased, the 
sales staff maintained for the purpose. 
“We find that the home owner is vis- 
ibly impressed when we inform him 
that we not only 
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men follow up inquiries from news- 
paper promotion—which is split be- 
tween weekly display ads illustrating 
one phase of remodeling work at a 
time, such as addition of new rooms, 
new porches, roofs, etc, and classified 
ads for the “bargain hunter,” offering 
to contract all types of remodeling or 
repair. Both have got results, Mr. 
Blanchard explained. [ven pure “in- 
stitutional” display ads which list ma- 
terials carried, including lumber, oak 
flooring, paint, insulation, roofing, ete. 
In running down inquiries, one sales- 
man is an expert estimator who can 
quickly figure costs for the owner, and 
the second is rapidly being trained to 
Estimates made on the spot 
help to close the deal at once. 
Salesmen are using sample sketches, 
before and after photographs, and 
their pencils to demonstrate to home 
owners what Blanchard Lumber & 
Supply Company can do for them. The 
ability to show what the completed 


do so. 


June 13, 1942 





will sell the mate- 
rials but actually 
do the work our- 
selves,” Mr. Blan- 
chard said, “and 


the owner is will- 
ing to open up a a 





Complete Service Wins 


Remodeling Jobs 








bit more on letting 
out his plans when he understands this 
point. Dealers have got to build up 
confidence in home owners before the 
latter will buy materials, and more im- 
portant, before they will tell their 
friends and fellow home owners who 
did the work on their own homes.” 
Blanchard is using personal solicita- 
tion, weekly and daily newspaper ad- 
vertising, and form letters for direct 
mail effectively to obtain all types of 
repair work from rebuilding porches to 
painting and re-roofing Baton Rouge’s 
large number of frame homes. Remod- 
eling work, which Mr. Blanchard con- 
siders in an entirely different category, 
is sold almost exclusively by company 
salesmen who are putting in eight 
hours a day following up leads, using 
the telephone, and even cold-canvass- 
ing where necessary. To the regular 
sales force have been added two men, 
both familiar with lumber use and re- 
pair work, who are going about the 
business of ferreting out potential 
profits “the hard way”—by calling 
from door to door in selected districts. 
Usually these are homes more than 7 
years old, proving to date the most 
fertile field. In addition, the two sales- 


project will look like always fascinates 
the home owner who has plenty of 
money to spend, Mr. Blanchard 
grinned—therefore his sales staff are 
swiftly becoming good layout and spec- 
ification artists “in the rough.” 

The company contracts the whole 
job at once, and subcontracts all wir- 
ing, plumbing, ete, under FHA provi- 
sions. Mr. Blanchard’s son  superin- 
tends the actual work, overseeing each 
job where former building crews of 5 
to 7 men now work on repair or re- 
modeling instead. Since last Decem- 
ber Blanchard has had as many as 
seven or eight large remodeling proj- 
ects going at once, and has been forced 
to make the most of experienced men 
by using one foreman in charge of sev- 
eral jobs simultaneously. For example, 
one foreman in April was busy on five 
locations, adding a porch at two loca- 
tions, an extra room at another, and 
two types of interior improvement at 
two more. This keeps the foreman 


hopping, of course, but also turns the 
cooperative advertising program of the 
work out rapidly enough that Blanch- 
ard can keep up with the aggressive- 
ness of its salesmen. 


Incidentally, a 





saton Rouge Chamber of Commerce 
has spurred many people to consider 
remodeling and thus widened the mar- 
ket substantially. All Blanchard em- 
ployes were formerly busy on building 
new homes, and made the change to 
repairs without a hitch. 

“We have been fortunate in not los- 
ing many men,” Mr. Blanchard added. 
“With a small amount of Title VI de- 
fense housing and this new field we 
have been able to keep the whole stati 
going, and to pay salaries good enough 
to prevent loss to defense jobs. Most 
of our men have been with us for many 
years, and although we lose a few help 
ers now and then, we have had little 
turnover.” 

Remodeling work, as outlined above, 
has run up in some cases to $4,000, 
which government limitations have 
spoiled for the future. However, there 
are plenty of smaller accounts which 
can be turned out in volume enough to 
supplant much of this higher-figure 
contracting. It will be a little more 
difficult to pay salaries, and possibly 
may cause the firm to back up on sales 
effort, but not for quite a while, ac- 
cording to Mr, Blanchard. 













Jun 














June 13, 1942 


Guide to New Credit 


The newly revised Regulation W, is- 
sued by the Board of Governors of the 
Federal Reserve System, has put some 
new limitations on the extension of 
credit by retailers, and alters the posi- 
tion of the lumber dealer in regard to 
his credit relations to his customers. 
The revised set-up is now in effect. 

|.umber dealers are principally con- 
cerned with the alterations of the orig- 
inal provisions concerning installment 
sales, and the addition of limitations on 
charge accounts. Specific exemptions 
include any extension of credit which 
is secured by a first lien on improved 
real estate. Also exempt is the exten- 
sion of credit to remodel any structure 
which the Administrator of the Na- 
tional Housing Agency designates as 
“Defense” housing, and credit granted 
to Government, religious, educational 
or charitable organizations. 

Since December 31, 1941, dealers 
who extend credit are expected to have 
been registered with the Federal Re- 
serve Bank branch in their district. 
Blanks for this purpose are obtainable 
from these banks. 


Installment Sales 

Principal thing to remember in re- 
gard to installment sales, the regula- 
tions for which apply to remodeling 
jobs of less than $1,500 on residential 
structures, is the fact that no matter 
what the terms, the deferred balance 
must be completely matured in 12 
months. No down payment is required 
on these jobs which are listed in the 
order as Group C commodities. There 
is no exemption provided for 90 day in- 
stallment sales as there was previously. 

Also notice the word “residential” is 
definitely stated, which means that 
larm structure remodeling and repair 
work on stores, industrials, etc. are not 
limited in regard to credit terms. 

All installment sales under the regu- 
lation must be evidenced in writing. 

Balances due on installment sales 
must be paid at not less than $5 per 
month or $1.25 per week, the payments 
to be substantially equal in amount, 
and paid at approximately equal inter- 
Vals not exceeding one month. Excep- 
tions to this are as follows: 
Exemptions 

Where the purchaser’s main source 
of income is irregular, the regulation 
permits the reduction or omission of 
installments over any period totaling 
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not over four months, provided the 
other payments are increased propor- 
tionately. Installment sales made to 
farmers may be repaid in any amounts 
and at any intervals, provided the max- 
imum maturity limit of 12 months is 
not exceeded, and that at least one-half 
of the balance is repaid within the first 
six months of the maturity period. 

If the lumber dealer knows that 75 
percent or more of the farmer’s income 
is received during one or two seasons 
of the year, the installments can be 
arranged so that they will fall due in 
those months. 

Those, other than farmers whose in- 
come is seasonal must make a written 
statement to that effect if they are to 
benefit from these exemptions. 

Installment sale contracts must be 
dated not more than 15 days subse- 
quent to the actual date of the sale. 


Charge Accounts 

Regulations on charge accounts ap- 
ply to listed items principally, and also 
affect unlisted items in some respects. 
The listed items of course include the 
building materials and services going 
into remodeling-repair jobs on residen- 
tial buildings as described in Group C. 
Other listed articles, found in Group 
A, which some dealers stock are: attic 
ventilating fans, air conditioning units, 
cooking stoves and ranges, floor cover- 
ings, furnaces and heating units for 
furnaces, lighting fixtures, plumbing 
and sanitary fixtures, mechanical re- 
frigerators, water heaters and water 
pumps for household use. 

When listed items are sold on a 
charge account, the maximum period 
of credit ends on the tenth day of the 
second calendar month following the 
calendar month when the sale was 
made. This provision does not apply 
to unlisted items. 

The penalty for default of payment 
within the allowed period is the revok- 
ing of the right of the debtor to pur- 
chase any more of the listed items on 
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credit until his default is cured by one 
of the methods to be found below. 
There is a peculiar twist to this provi- 
sion. If an account on the books is in 
default, either for listed articles, or un- 
listed articles, no more listed articles 
can be sold to the customer on credit. 
Exemptions 

Farmers who receive 75 percent of 
their income in one or two seasons are 
again an exception. Such a farmer's 
charge account is not in default unless 
it is unpaid within ten days after the 
end of the next calendar month during 
which most of the farmer’s annual or 
semi-annual income is customarily re- 
ceived. There are other exceptions 
regarding sales made prior to. May 1. 
Cures for Default 

There are three methods by which 
a default in a charge account may be 
cured. Making full payment of the ac- 
count is the most simple. Others are: 

3v converting the defaulted charge 
account into a shortened installment 
sale contract running not longer than 
six months. This means that the pur- 
chaser enters into a written agreement 
to pay his debt in installments of not 
less than $5 per month or $1.25 per 
week at substantially equal intervals 
not exceeding one month. 

By filing with the lumber dealer a 
“Statement of Necessity” which al- 
lows him to convert the account into 
a regular installment sale contract cov- 
ering a 12 month period. The state- 
ment must be filed in form and content 
in compliance with the Federal Reserve 
ruling showing that immediate pay- 
ment would work undue hardship on 
the debtor, and unforeseen circum- 
stances are preventing him from pay- 
ing the debt as originally contracted. 
Other Changes 

An open account acquired through 
the purchase of listed articles may be 
converted into an installment sale con- 
tract even though it is not in default 
if the debtor and the dealer wish to 
do so. A contract for installment sale 
may be renewed or changed provided 
the new arrangement would have been 
permissible in the first instance. A 
dealer is not prevented from making 
a change with regard to the obligation 
of a member of the armed forces of 
the United States incurred prior to his 
induction. Neither does it prevent a 
dealer from making such changes as 
are necessary to protect an obligation 
which is in default, and on which the 
dealer has made a bona fide effort to 
obtain payment as required in the 
agreement. 
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Model House 
Scores Success 
is Remodeling 

Laboratory 


Conservation order L-41 Was issued 


\pril 9th. Three days later the Eben- 
reiter Lumber Co. of Sheb vegan, Wis.. 
opened the doors of its 1942 model 
demonstration home to the public. Two 
and one-half days later the home was 


Id after more than 3,000 people had 


visited it and given it their enthusiastic 
recommendation and praise ! 

That was real action! The Eben- 
reiter Lumber Co. had just completed 
the home on the day which the conser- 
vation order L-41 was issued. Inas- 
much as the city of Sheboygan is not 
in a defense area, the officials of the 
company were in a quandary as to 
whether or not they should open the 
home. However, a brief meeting and 
an examination of present conditions 
proved that the home should be opened 

schedule despite the order which 
has made the construction of new 
homes practically impossible in_ this 


area. 

\ rapid shift of plans was made. All 
local newspaper, radio, and outdoor 
advertising was revamped. Instead of 
emphasizing the sale of new homes in 
connection with their 1942 dem- 
onstration home, the company made 
REMODELING the theme of. all 
their advertising. 


¢ 


(on the opening day nearly 1800 per- 


sons stood in line for an opportunity 
to enter the house and inspect it. Was 
the remodeling motive of the demon- 
stration house effective? You bet it 
was! Every person who entered that 
house left it with some idea which he 
Id incorporate into his future re- 
modeling program. 


COW 
] 
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For more than a week preceding the 
opening news stories concerning the 
house were released daily. Interesting 
features of its construction were ex- 
plained. Its architecture was dis- 
cussed. Names of prominent leaders 
of the city were tied in with it. On 
the evening before its opening a large 
full-page ad in color appeared in the 
newspaper, featured a picture of the 
house, a story describing it, and an 
important message to the public in re- 
gard to conservation order L-41. 

Anticipating the large crowd, Bob 
Kbenreiter, sales manager of the com- 
pany, had the entire grounds equipped 
with a loud speaker system. Speaking 
from behind the draperies of the living 
room picture window, he explained 
various points of interest to the crowd 
as it waited outside. He explained the 
insulation of the house, the weather- 
stripped windows, type of flooring, 
cabinet features, woodworking details, 
and all other pertinent facts connected 
with construction of the house. Above 
all, he emphasized to the listening 
f remodeling at 
once. He urged the people to go 
through the house looking for ideas 
and features which they could incor- 
porate into their own homes. He 
made a strong appeal to the women in 
the crowd to pay special attention to 
the modern kitchen. He urged them 
to discuss their kitchen problems with 
the kitchen expert who was on hand 
throughout the entire demonstration. 


crowd the necessity « 


3v means of this loud speaking sys- 
tem the Ebenreiter company was able 
to talk to almost 2000 people on that 
opening Sunday, and to turn the home 
into a remodeling laboratory. Because 
the people were informed over the 
amplifier of the points of interest 
throughout the house, they had no dif- 
ficulty finding them after they were in- 
side. They took a keen interest and 
derived much pleasure out of looking 
for and finding the points of interest 
which Mr. Ebenreiter had described to 
them while they were waiting in line. 

As each person entered he was given 
a folder which the company had espe- 
cially prepared for the occasion. It 
was printed in the form of an invita- 
tion with a large welcome and a floor 
plan of a house on its cover. The in- 
ner pages of this invitation contained 
a check list which listed the points of 
quality throughout the entire house. A 
coupon contained another check list on 
which the home owning visitor could 
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indicate the things which he wanted 
done in his home. 

While inside of the home the visiting 
public was kept well informed about 
the house by salesmen and sales ladies 
who were stationed at strategic points 
where they could answer questions. 

Large groups of people were not 
permitted to wander aimlessly through- 
out the house. Only small groups of 
six or eight were admitted at one time, 
This gave everyone a chance to make 
a thorough inspection without being 
jostled by a surging crowd. 

One outstanding innovation was the 
use of more than 40 arrows pointing 
out small features of quality which 
might otherwise have been overlooked 
by the public. Arrows drew attention 
to such things as double-convenience 
outlets, the quality hardware, the 
weather-stripped windows, and other 
features. Each of these arrows had the 
name of its feature written on it while 
on the tail of each arrow appeared the 
slogan “Ebenreiter for Quality.” With- 
out doubt every person who inspected 
that house was conscious of the slogan 
“Ebenreiter for Quality.” 

The demonstration home contained a 
15x29 foot recreation room. Because 





it was almost too large to furnish com- 
pletely, the company devoted half of 
this large room to its sales display. A 
large counter was installed and paint 
and hardware were prominently ar- 
ranged. Ready-made unpainted kitchen 
cabinets were set up for inspection. .\ 
model of the double hung window and 
the weatherstripped basement unit used 
in the house were on display. Samples 
of composition tile, insulating board 
and shingles occupied the rest of this 
display section. This department was 
well attended by competent salesmen 
who received many excellent remodcl- 
ing leads. This sales room was well 
publicized by Mr. Ebenreiter over the 
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loud speaking system and consequently 
was largely successful in the current 
activity which is now engrossing the 
company. It proved to be an ideal 
spot for weeding out the visitors. 
Those who had come merely out of 
curiosity usually spent little time at the 
counter while those who were serious 
about improving their own homes lin- 
gered, sought out salesmen, and asked 
questions about costs, etc. There was 
seldom any difficulty in learning the 
name of this type of visitor for a fol- 
low up call at a later date. 

The home itself is 30x32 in size. It 
was designed by Lorenz Voigt who is 
the chief designer of the Ebenreiter 
Lumber Co. 

The living room is 13x16 and an 8x9 
dinette is built right off of it present- 
ing a large L-shaped room. The mas- 
ter bedroom is 10x13 while the second 
bedroom is 10x10%. Each room has a 





spacious closet, besides the two linen 
and storage closets which are located 
adjacent to the bedrooms. A modern 
bathroom decorated in blue and white 
drew many favorable comments. How- 
ever, it was the 10x13 kitchen which 
got greatest attention from the visitors. 
The kitchen was designed to give a 
maximum of room and an economy of 
motion for the housewife while she is 
engaged in her kitchen pursuits. 

An interesting feature of the house 
was that its first floor had a ceiling 
height of 7’ 6’. This gave the entire 
house a touch of warmth and coziness. 
This ceiling height of 7’ 6” has been 
used successfully throughout the last 
year by the Ebenreiter company. 

The entire basement ceiling was 
plastered. All of the basement was 
painted a brilliant white, while pipe 
work and duct work was painted a con- 
trasting green. The basement contained 
a compact laundry. The furnace room 
Was equipped with an oil burning unit. 
Also, there was storage space for 
screens and storm windows in_ this 
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Above: Ebenreiter's 1942 demon- 
stration house which was turned 
into a remodeling promotion pro- 
ject. Below: Kitchen of the model 
home. Right: Welcome folder 
that was handed to visitors as they 
entered the house. 





room, and additional space in which 
the owner could construct a small home 
workshop. The recreation room served 
as a sales room. 

This demonstration house turned in 
a beautiful job, while not performing 
the immediate service the company de- 
signed it to accomplish, it did at least 
as valuable a job in emphasizing what 
can be done under L-41 in the way of 
remodeling. 





it 





Ebenreiter 
Lumber Company 














To Its 1942 Demonstration Home 























22 


Amemcanfiumberman 





Wem \ 


GEARING 


to governmental procedure the 


its organization 


South-Side Lumber Co. o 
Columbus, Ohio, has expedited the se- 
curing of priorities and FHA loans 
to continue 
developing and building war housing 


] 
? 


so that it has been able 
Because 
handling of the details, the 


consumed in 


projects on a sizable scale. 
of astute 
time securing priority 
ratings for housing projects of this 
concern has averaged about ten days. 

It all centers around company presi- 


4 
dent William IH. Davis’ method of ex- 
| 


ending the operations of his firm into 

contracting and housing field. His 
plan is to form a new corporation for 
cach separate housing project. This is 


accomplished by simply calling in the 
company attorney, or some other legal 
adviser, and setting up the new organ- 


ization. In each new project South- 
Side 1s the parent corporation. 

In developing the new project, or- 
set-up good book- 


eanizational and 


keeping, with separate books on each 
house, are necessary. All jobs are sub- 
contracted. [ach sub-contractor makes 
up a critical list for his part of the job 
, house. When all sub-contrac- 
have completed their critical lists 

and turned them in, the lists are multi- 


ors 


] 
phed 


by the number of houses that are 
to be built. Mr. Davis then talks with 
the local priorities head and avoids de- 
lay by 


Confusion and added delay are avoided 


1 
} 


explaining the whole set-up. 


y keeping track of all changes in pri- 
rities rules and forms. 

The most important thing about pri- 
orities is to read the rules. After this 
has been done the next step is to con- 
tact the local priorities office to find 
out what can and cannot be done. 
Some contractors try to buck priorities 
instead of following this procedure. 

In each case financing of the project 
FHA, which in turn han- 


the priority matters. 


done by 


dles most of 


Dealer Beneltits 
From Astute 


andling of 
WAR HOUSING 


Financing arranged for through this 
agency tends to facilitate consideration 
of the project for priority assistance. 

The completed list of critical mate- 
rials, one set of blueprints and _ speci- 
fications, and one plot plan are sub- 
mitted to the FITA. When the plans 
and necessary forms have been prop- 
erly executed and presented, a priority 
rating for the project is usually re- 
turned within ten days. 

The FHA, under title 6, has been 
supplying the entire cost of a house 
and lot. Therefore, the builder cannot 
possibly lose more than the 10% profit 
allowable under the act. 

There is no down payment. There 
is a $25 service charge to cover cost of 
closing the deal, but this is not applied 
to principal or interest. The purchaser 
must pay one percent a month until 
he has made up the down payment; 
thereafter, he pays the regular HA 
rate. These terms are only open to 
those whose credit rating has been ap- 
proved by the bank. 

The success of the merchandising 
program depends to a great extent on 
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how the completed units are presented 
to the public. Mr. Davis paid $4 per 
week for Sunday radio time, and al- 
though there was some doubt as to the 
value of this in actually selling the 
house to a prospective buyer, it un- 
doubtedly was of great value in build- 
ing up goodwill with the public. From 
this standpoint alone it was definitely 
worth the expenditure. 

The outstanding feature of the pro- 
gram is to be found in the way the 
actual treated. All sales are 
handled by local real estate brokers. 
In this way the realtors are with the 
dealer instead of fighting him. There 
is generally an agent or two in the 
locality of each project. 
do not have exclusive sale privilege, 
but actually make 90 percent of the 
Last year alone, Mr. Davis built 
200 four and one-half room, one floor 
plan, full basement houses that were 
sold by this unique method. AIL houses 
were sold at the current. real 
value. No attempt was made to buck 
the market. 

In addition to the houses sold, sev- 
eral government approved doubles 
were built and rented out 
FELA plan. 

The South-Side Lumber Co., being 
the parent corporation, handles the 
lumber end of the various jobs, but re- 
the same consideration and_ is 
dealt with the same as any other mate- 
rial man by the building corporation 


sale is 


These agents 


sales. 


estate 


under the 


ceives 


There is a tangible advantage to this 
set-up since the inventory and stock of 
the lumber yard can be stabilized |) 
reason of the building company being 
the big purchaser, and the consequent 
lack of any credit risk. 

Currently there are three building 
corporations formed by Mr. Davis and 
supplied by the South-Side Lumber 
Co. They are, Nu-Built Homes, Wim. 
H. Davis, Inc., and Tremont Homes. 
The idea in back of separate corpora- 
tions is the limitation of legal liability. 
A claim against one corporation can- 
not be registered against the financial 
structure of another. And by the same 
token a claim against the lumber con 
pany cannot be held against one or 
more of the building projects. 

Mr. Davis feels that a middleman 
should “get at both ends of the game.” 
The lumber business is changing and 
the individual dealer must change with 
it. Dy this set-up he is building future 
goodwill for the lumber yard, both wiih 
the public and with the contractor. In 
effect, the South-Side Lumber Co. 15 
building up a non-competitive clientele. 
More and more dealers can follow suit. 
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vision lines which run through States are Garrard Cos., southern and eastern boun- ing Appalachian and Southern areas. Begins 


indicated with a circled numeral. All other  daries Madison Co., southeastern boundaries at western boundary Fannin Co., follows 
area divisions are State lines. State lines Clark, Montgomery, Bath and Fleming Cos., southwestern boundaries Fannin and Lump- 
inside of areas are indicated with dashes. southern and eastern boundaries Lewis Co. kin Cos., southeastern boundary Lumpkin 
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Louisville & Nashville R. R. through Belle- | vania State line. and eastern boundaries Overton Co., eastern 
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St. Louis cuts through St. Clair, Washing- marle, Greene, Madison and Rappahannock St. L. R. R., east along railroad through 
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derson Co., southeasterly along eastern 6. Division line through North Carolina Begins at southwest corner McNairy Co., 
bo-ndary Henderson Co., northeastern boun- separating Appalachian and Southern areas. follows western boundaries McNairy and 
daries McLean and Muhlenburg Cos., north- Begins at eastern boundary Cleveland Co., Chester Cos., southern and western boun- 
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northeastern and southeastern boundaries Burke Co., along eastern and southern boun- Crockett and Dyer Cos. to eastern State line 
Warren Co., to northeastern boundary Allen daries Alexander, Wilkes and Surry Cos. to of Arkansas. 
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to Kentucky-Tennessee State line. 7. Division line through South Carolina Texas, Arkansas, Louisiana, Mississippi, 
3. Division line through Kentucky sep- separating Appalachian and Southern areas. Alabama and Florida, and those parts of 
arating North Central and Appalachian Begins at southeastern boundary Oconee Virginia, North Carolina, South Carolina 
areas. Begins at southeast corner Cumber-  Co., follows southeastern boundaries Oconee and Georgia not in the Appalachian area, 
land Co., northeasterly along eastern boyn- and Pickens Cos. and western, southern and and the southwest corner of Tennessee not 
dary Cumberland Co., the southern, south-eastern boundaries Greenville Co. to South included in either the Appalachian or the 


eastern and eastern boundaries Russell Co., Carolina-North Carolina State line. South Central areas. 
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North & South | ( 


The new maximum price regulation, No. 
155, which applies to lumber produced in the 
Central Hardwood area went into effect June 
1. The act was divided into two sections, 
one to apply to the South Central region, 
the other to the North Central area, and an 
individual maximum price scale was set up 
for each. 

With the exception of the differences in 
prices in the two regions, the two sections 
of the central regulation were practically 
identical in their provisions. In most cases 
these provisions were patterned after those 
which appear in the Appalachian Hardwood 
Ceiling regulation (No. 146) which appeared 
in the May 30 issue of the AMERICAN LuUM- 
BERMAN, and on which further comment is 
made in this issue (see page 25). 





Price tables on this page are for North 
Central Hardwoods. 





North Central hardwood lumber means, 
for the purposes of this act, lumber pro- 
duced from the botanical species of yellow 
poplar, beech, soft maple, hard maple, but- 
ternut, tough white ash, red and white oak, 
hackberry, hickory, basswood, and buckeye 
which is processed into lumber at mills lo- 
cated within the North Central hardwoods 
area as shown on the map on page ~3 Ol 
this issue. All sawmills on the boundary 


line of the North Central hardwoods area 
shall be deemed to be in that area 
those sawmills located on the line between 
the North Central hardwoods area and the 
South Central hardwoods area, which are im 
the South Central area; and all sawmills on 
the line between Ohio and West Virginia, 


except 
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North Central Kiln Charges 
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Kiln drying to a moisture content not exceed- 
ing 9 percent 
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puartered Oak (as a acheiaaianbaeuaenealaeneaal 5.50| 650} 800] 9.50] 11.60] 15.50] 20.50] 25.50 























Kiln drying the lumber to a moisture content greater than 9 per cent but not 
exceeding 15 per cent as of the time the lumber leaves the kiln. 








44’ and ” 1” wK" 1K" 2 214" 9” 
; ” 4 ~ 
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ee rena 
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which are deemed to be within the Appala- 
chian Hardwoods area. 
South 


Central hardwood lumber means 
lumber of the following species: sap sweet 
gum and red sweet gum, tupelo, black gum, 
yellow poplar, beech, sycamore, tough white 
ash, soit maple, hard maple, butternut, red 


and white oak, elm, cottonwood, hackberry, 
hickory, basswood, ash and buckeye. To be 


Sout!) Central lumber it must be processed 
within the South Central hardwoods area 
Which is also shown on the map referred to 
aboy All sawmills on the boundary line 


of the South Central hardwood area shall be 
deemed to be in that area, except those mills 
located on the line between this area and 
the Southern Hardwood area. The mills 
on this line shall be deemed to be in the 
Southern area. 

As indicated previously, many provisions 
in this Central Hardwood area act are iden- 
tical with those in the Appalachian hardwood 
Maximum price regulation. The definitions 
of the word “mill” and “distribution yard” 
are the same. Paragraphs concerning those 
Practices which will be considered evasion 
are also identical in all the hardwood ceil- 
mgs (see page 34a in the May 30 issue). 
[ he addition of taxes to the established max- 
imum prices is allowed as it was in the 
Appalachian act (see page 34a, May 30). 
Likewise those mills doing more than $500 
ot business per month shall keep complete 
records of their transactions. 

me a re innovation concerning the grad- 
ing vasswood, and a new “box grade 
es in this regulation as in the Appala- 
jan. (See Appalachian Ceiling 
S nent, page 25 of this issue.) 





Information about ceiling prices on recur- 
ring special items and non-recurring special 
items for the Central district is also identical 
with that for the Appalachian district, and 
can be found in this issue on Page 26 with 
the Appalachian story. The forms referred 
to for the North Central ceiling are No. 
255:1 and For the South Central 
schedule they are No. 255:3 and No. 255 :4. 

Certain additional charges for special serv- 
ices other than kiln-drying, are identical for 
both the North Central and the South Cen- 
tral districts. They are as follows: 

Anti-stain treatment (where requested by 
purchaser) : 50c. 


250 se. 


Inspecting, grading and measuring after 
kiln drying: 5 percent of the f. o. b. mill 
price of the lumber in a rough air dried con- 
dition. This addition may be made only 
where the seller performs all three of these 
services, at the request of the purchaser, 
after kiln drying. 








Millworking : 
1” and | 14” to 
than 1”) 1%” 3” 
thick | thick | thick 

Resawing 1 line. _...........-. $3.00 | $3.00 $2. 50 
Resawing 2 lines.............. 5. 50 5. 50 4.50 
Surfacing 1 or 2 sides. . ._._..-. 2. 50 2. 50 2. 25 
Surfacing 2sidesandresawing.| 5.00 5.00 4.25 
Resawing and surfacing 1 or 2 

aS 5. 50 5. 50 4.75 














End-racking or band sawing: No addition. 
The following additions per 1,000 feet may 
be charged where the purchaser (or purchas- 
ers, in the case of pool cars) orders an item, 
consisting of one species, thickness, and 


25 





grade of Appalachian hardwood lumber, in 
the quantities herein indicated: 
Over 3,000 but not exceeding 4,000 feet. $1.00 
Over 2,000 but not exceeding 3,000 feet. 2.00 
TOO HO SOD FORE asc nso ceciesre snes sew ar SOO 
Less! Tae) E0OD TOE ins 6csisscealsiacsoe so BO 

Actual transportation charges paid by the 
seller may be added to the ceilings to arrive 
at the delivered price. Transportation costs 
may be computed on a system of average 
weights adhered to by the seller during the 
period Oct. 1 to Oct. 15, 1941, 

National Hardwood Lumber Association 
inspection charges may be added when pur- 
chaser requests such inspection. 


Supplemental Information About 
Appalachian Hardwood Ceiling 


In spite of the fact that Maximum Price 
Regulation No. 146 which set ceiling prices 
for Appalachian Hardwoods was received 
at the AMERICAN LUMBERMAN office after 
the pages for the May 30 issue had been 
made ready for the press, through a special 
effort there was included in that issue tables 
giving complete listings of the new price 
levels and other important facts about the 
order. 

However, space limitations in that issue 
prevented the inclusion of all the details 
which have a bearing on the subject. The 
following is a supplement to the first flash 
release and contains other information about 
the order which those interested in hard- 
woods will do well to have in mind. 


@ The prices set forth in the regulation are 
said to apply to any Appalachian hardwood 
lumber, “where shipment originates at the 
mill rather than at a distribution yard.” Re- 
tail sales are also excluded, of course. 


@® National Hardwood Lumber Associa- 
tion grading rules furnish the standards upon 
which the prices are based, unless otherwise 
specified. The new regulation however has 
some unique features. A grade called “FAS 
One Face” was defined as follows in Regu- 
lations No. 146: 


“FAS One Face” means a trade prac- 
tice grade of Appalachian hardwood lum- 
ber which grades Firsts or Seconds on 
the better side of the piece and not below 
No. 1 Common on the poorer side of the 
piece, in accordance with the standard 
grading rules for the particular species. 


The maximum price for lumber so desig- 
nated is set at $10 per thousand less than 
the price established for the same species 
and thickness in FAS grade. 

The effect of the order on general prac- 
tice will be that boards grading “FAS one 
face” will be lifted out of the combined 
grade of No. 1 Common and Selects to form 
an intermediate grade between FAS and No. 
1 Common. In reality it would seem that 
most Selects will be separated and sold as 
“FAS one face” and the next lower grade 
will be No. 1 Common, thus establishing the 
new grade name to more or less replace the 
grade of Selects. 

Another innovation in grading rules comes 
in the separation of No. 2 Common bass- 
wood into A and B grades in the price lists. 
The purpose seems to be that when No. 2A 
Common is lifted from the standard grade 
of No. 2 Common, the remainder should be 
priced and sold as No. 2B Common. 

It will also be noticed that under the price 
listings for beech and birch a special grade 
of “Box” has been imposed between Nos. 
3A and 3B Common. The three separations 
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of No. 3 Common are therefore, 3A, 33% complete, leaving little to the imagination. prices for what is termed “Recurring Spe- 
percent clear face cuttings; Box, 50 percent Two special sections were set up to cover cial Grades or Items,” and reads as follows: | 
* ~ . . °c _ . are - » . ™ | 

sound cuttings: and 3B, 25 percent sound most items which were not specifically men- , rhis rete - to hardwood sold on recur- 

‘ ; . . iat ring special specifications 2ste . 

cuttings. tioned in the previous and more specific parts ion : Smee _ ew Sees ty 

; : p eA B 3 a 2 : the purchaser, except glued stock, moulq- 

@ Regulation No. 146 is comparatively of the order. The first concerns maximum ing, shiplap, risers, step treads, thresholds 


Maximum Prices for South Central Hardwoods 
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ministration on Form 246:1 a notarized 
statement describing such grades or items 
and setting forth the prices received by 
the mill in all sales of lumber sold in 
such grades or items during the period 
September 1 to October 15, 1941 (or, if 
no such sales were made during said 
period, the prices received by the mill in 
all sales of lumber sold on such grades 
or items during any calendar month in 
1941 prior to said period); and 

(2) The Office of Price Administration 
causes this Maximum Price Regulation 
No. 146 to be amended to include a de- 
scription of such grades or items and the 
maximum prices at which such grades or 
items of lumber produced at the particu- 
lar mill may be sold. 
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The other special section. determines the 
procedure for arriving at a price for “‘Non- 
recurring Special Grades or Items,” refers 
to hardwoods sold on special and exceptional 
specifications requested by the purchaser, and 
excepts the same items that were listed as 
being excepted from the recurring special 
jobs. 

The maximum price for ‘“non-re- 
curring special” grades or items shall be 
computed by adjusting the maximum 
prices established in this Maximum Price 
Regulation No. 146 in accordance with 
differentials which would have been em- 
ployed by the seller during the period of 
October 1 to 15, 1941: Provided, That the 
seller must, within thirty days of enter- 
ing into a contract for the sale of stock 
subject to the provisions of this Appen- 
dix, file a report with the Office of Price 
Administration on Form 246:2 setting 
forth full details of the transaction in- 
cluding the name and address of the pur- 
chaser, the point of origin and the point 
of delivery of the stock, the species and 
grades of lumber ordered, the’ special 
specifications, and the price charged for 
the stock. Where the Office of Price Ad- 
ministration within thirty days of receipt 
of the report rules that the seller has 


made an excessive charge for furnising 


stock in “non-recurring special” grades 
or items, the seller must readjust the 
sale price. In subsequent sales of such 
special stock the seller need not file a 
report unless the price quoted by the 
seller is in excess of the maximum price 
previously determined. 

Nothing in this Appendix shall be con- 
strued as requiring the seller to obtain 
the approval of the Office of Price Ad- 
ministration before the seller can pro- 
ceed to fulfill a contract for lumber sub- 
ject to this Appendix. 

Copies of form 246:1 and 246:2 can be 
obtained from the Office of Price Adminis- 
tration or can be reproduced by the seller. 





South Central Kiln Charges 


Kiln drying to a moisture content not exceed- 
ing 9 percent 
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Kiln drying the lumber to a mois- 
ture content greater than 9 per cent but 


not exceeding 15 per cent as of the time 
the lumber leaves the kiln. 
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The Washington Pace 

\ good many people are getting personal 
relict from calling war-time Washington a 
ss and these days give them a 
aven's plenty of chances to exercise their 


however, that the 
picturesque than descrip- 


It is but fair to say, 


that it is more apt to measure the visi- 
of mind than the city’s state of 
ge. True enough, official orders and rul- 
ngs run rapidly in all directions, without 
h apparent co-ordination. True enough, 
ilso, the big agencies are asking their own 


legal departments to tell them what they 
eant by the orders they themselves issued. 
Hsut it is fair and reasonable to say that these 


tartling events do not represent shallow and 
hazard official thinking so much as they 
esent speed and unpredictable turns in 
economic pattern that is now emerging. 


Production Requirements Plan 


lo attempt any real explanation of these 
would carry us beyond the proper 
pe of this page. It would also carry us 

1 our depth into theoretical and math- 
But a brief, background 
tatement may have its uses, even though it 
« fragmentary and in need of the 
interpretations and amendments. Even 


| mi 
atical economics, 


inderstanding is important in these 

ivs ot basic change; because these changes 

do depend for their success upon 

energy, ingenuity, enterprise and co-op 
\merican private business. 

In brief, then, the skeleton story is some- 


thing like this: The war caught the Ameri- 
people with but the beginnings of a war 
omy very person agreed that the 
rmed forces had the first and, if need be, 
te claim upon economic power. The 
rst shock was the huge size of these mili- 


requirements. Speed was vital. So, 
ng whatever tools that came to hand, the 


1 
vernment D 


gan chopping out a war econ- 
in the midst of the peace economy that 
had developed since the first World War. 
lhe chief reliance in this hurried change- 
as an old American faith in sufficient 
rpluses to cover the wastage of haste. For 
two or three centuries this faith in surpluses 
manpower, ingenuity and raw materials 
carried the country through a_ varied 
ile-of-thumb economic development that has 


tounded the world. So the second shock 
is the discovery that, this time, the sur- 
pluses were not enough. 


The first hurried effort to meet these 
we all know, were the so-called 


P-orders or blanket priority ratings, based 
upon voluminous questionnaires that seemed 
not to yield the information needed for the 
working change-over. These were followed 
by the M-orders for saving vital raw mate- 
rials and by the L-orders for limiting pro- 
duction of civilian goods made from critical 
materials. 

It has become apparent that these multi- 
tudes of orders are little more than jury- 
rigging; hastily fixed up to carry the eco- 
nomic ship through one phase of the storm. 
They don’t work well, and the reason is not 
hard to find. They divided even war work 
into sectors and set one sector into direct 
competition with another. It could happen 
that Industry D, being judged more urgent 
than Industry E, would get enough mate- 
rials; while Industry E, being necessary in 
total war effort, got none at all. Further- 
more, the method divided peace production 
from war production; and yet no war pro- 
duction can succeed if it destroys or even 
demoralizes peace production. The two have 
to be co-ordinated. 


Over-All Information 


If PRP did nothing more than gather ac- 
curate information at the sources, and it is 
doing much more than that, it would help 
dissipate the “mad house” theory. 

This story has no importance except as a 
passing illustration. 

In an earlier issue this page carried the 
statement that the War Department was buy- 
ing and would continue to buy lumber for 
construction purposes at the rate of 100,000,- 
000 feet per week. A good friend called 
attention to the fact that the figure was too 
small and made the generous guess that it 
must have been a misprint. 

As a matter of fact it was not a misprint. 
At the time the dispatch was written this 
page had four estimates about War Depart- 
ment lumber purchases; all of them presum- 
ably more or less official, since all had 
originated within the Department, itself. The 
low estimate was 50,000,000 feet per week; 
the high, 200,000,000 feet per week. As 
events proved, all the estimates, for a period 
of about four weeks, were too low. This 
page chose its figure as a compromise and 
because a civilian source of information, 
noted for its general accuracy, had picked 
that figure, too. It does not follow that the 
War Department was heedless. It had a 
tremendous job; and, up to that time, there 
had been no complete co-ordination of antici- 
pated needs. Our industry, however, could 
have been saved some shocks had the total 
figures been available. 
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Process of Change-Over 


The country is in the midst of a change- 
over to the Production Requirements Plan. 
It can not be said that this plan is fully 
developed or fully guaranteed to cure all 
distempers; but it is a long step from. pri- 
orities toward allocations, from a blind faith 
that America has enough for everything 
toward a tightly co-ordinated use of all re- 
sources for total national purposes. Total 
national purposes include civil as well as 
military industry. Each manufacturer who 
uses critical materials, and by the end of 
the year this will include most manufactur- 
ers, makes a quarterly report of production 
and an estimate of what he will need and 
can do in the following quarter. This is 
usable information; giving the WPB a run- 
ning account of the total industrial picture, 
making possible an over-all allocation of 
materials and labor on a fair basis of na- 
tional need and cutting out much of the hap- 
hazard, sleight-of-hand priority paper work. 
The success of PRP, of course, does not rest 
wholly upon its mechanics but also upon the 
human skill with which it is used. But the 
plan has been sufficiently tried out, especially 
in the metal-working industries, to create 
some confidence. 


Order No. L-121 


Meanwhile, and until PRP covers the pic- 
ture more fully, we continue to live under 
the multitude of limitation orders. 

It is rather easy to understand why the 
impact of these orders are not always pre- 
dictable. Limitations have passed the stage 
of theory. They have long operated upon 
manufacturers. By reason of the expiration 
of tapering-off periods for the production 
of civilian goods, they are striking retailers 
and the vast number of retail customers. 
While the public has been prepared for them 
as well as possible, many of the orders are 
unexpectedly painful. The resulting “fierce 
white light of publicity” has revealed weak- 
nesses and unnecessary hardships that are 
being hurriedly corrected. Add the fact that 
in general, priorities are blunt instruments, 
hurriedly improvised to meet a situation and 
it is not surprising that they need easements 
and corrections. : 

As the industry predicted at the time ol 
issue, L-121 has produced a hurricane 0! 
protests. Fifteen days after it was published, 
Amendment No. 1 was added. 

The amendment releases the lower 2! ades. 
The grades remaining in the order are ™ 
general those included in the Army’s 8,000-E 
specification. As we understand it, the “my 












June 


never 
numb 
to kn 
the ©! 
the fi 
not |! 
buy. 
Th 
were 
Com! 
adds 
poral 
Ame 
for ( 
ship 
tr 
loc al 


of 
spec 
tern 
half 


vate 


Co 





Gg) 
1942 


OO 
ae Ok J 


0, “a 0 ¢ OSC OO 
FSO i 


. 


. 
* 


: 
4 
: oe 
., 
“ 





Na- 
Ap- 
rk, 
est 
the 
the 


ate 





June 13, 1942 


never has bought and does not intend to buy 
number four common grades. No one seems 
to know how these grades. got included in 


the original order. The Army promptly took 
the fair and honorable position that it would 
not restrict anything it did not intend to 
buy. 


The original beneficiaries of the order 
were the Army, the Navy and the Maritime 
Commission. To this list the Amendment 
adds the Panama Canal, Defense Plant Cor- 
poration and Lend-Lease governments. The 
Amendment also allows the sale of lumber 
for construction for storage or packaging for 
shipment of agricultural products. 

The Amendment also exempts bona _ fide 
local retail yards even though they process 
25 percent of their lumber. 

The original order stopped a huge amount 
of war housing. The new order releases a 
specified amount of this housing; in general 
terms about 100,000 units, divided roughly 
half and half between projects that are pri- 
vately financed and those publicly financed. 


Conservation Order L-41 


The WPB has interpreted and liberalized 
Order L-41. According to the new ruling, 


1 


if the WPB authorizes a building or re- 


modeling job this authorization does not 
absorb the cost quota allowed in the order, 
itseli. For example, if the WPB authorizes 


an industrialist to remodel a plant at a cost 
of $6,000, the owner may spend in addition 
to this allowed sum the amount of $5,000— 
the limit allowed without authorization— 
during any 12-month period. This probably 
is not a specially important ruling; for with- 


out much question the WPB will take this 
extra amount into consideration in making 
the original authorization. In this hypothet- 
ical case, it seems most probable that if the 


WP decided only $6,000 should be spent 
then the agency would make an allowance 
ot $1,000; expecting the owner to fill out 


the sum by using the $5,000 allowed during 
any 12-month period. Frankly, this page is 
not sure about the latter part of this para- 
graph. But it is a point worth taking up 


definitely with the WPB if it seems to apply 
to your own situation. 


It has also been ruled that used material 
and cyuipment, taken from a building and 
used in other construction work, need not be 
in the cost of that other construction; pro- 
vided there has been no change of ownership. 
Neither is it necessary to include in the 


total cost estimate the cost of the labor used 
in incorporating the used material. But sec- 
ond-hand materials bought from another 
owner must be included in the cost estimates. 
Old buildings can be torn down, moved and 
rebuilt without permit, if there is no change 
of ownership. Repair and maintenance work, 
made under the order without permit, need 
not be done with precisely similar materials 
there is no basic change of design. A 
metal roof may be replaced with shingles. 
A plaste r ceiling may be replaced with com- 
Position board. 


Wage Tax Deductions 


_ Federal taxation, at this writing, is. still 
In the formulation state. The House Ways 
and Means Committee deferred “for further 
Consideration” the Treasury’s proposal for 
lederal tax deductions at the source; that is, 
'rom payrolls and dividends. The chief ob- 
Jection was the fact that this method would 
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compel the tax payer to pay two years of 
taxes in one year. The tax on 1942 income, 
under the present law, would come due on 
March 15, 1943. It could be paid in four 
installments, but all would have to be paid 
during 1943. Meanwhile the proposed law 
would compel the payment of 1943 taxes in 
1943. 


Startling Rumor 


A fairly startling proposal is still in the 
rumor stage and must be so taken. It is 
the proposal that all federal income taxes 
paid during 1942 on 1941 income be returned 
to the tax payer; not in money but in cred- 
its on taxes due on his 1942 income. Coupled 
with this, of course, would be the new pay- 
as-you-go tax law. This is not so carefully 
generous as it may seem at first glance. 
There would be no gap in the payment of 
these taxes; nothing escaped except by the 
man with a large income in 1941 and a small 
income in 1942. It would be largely a book- 
keeping matter, bringing the payment of tax 
up to the point at which the income was 
received. The page makes no prediction 
about the fate of this proposal. 


Wage Control 


The War Production Board has drafted a 
directive, to be issued by the Army, Navy 
and Maritime Commission, telling war con- 
tractors to raise no wages without first 
clearing the increase with the government. 
If the order is accepted by these three agen- 
cies and by the White House, it will go 
into effect as a temporary measure to prevent 
inflationary increases of wages; pending the 
time when a permanent device is set up. As 
this page has pointed out, the War Labor 
Board has authority only in cases of contro- 
versy over wage increases. Increases made 
voluntarily by employers do not come be- 
fore it. The permanent mechanism, it is 
said, will be an interdepartmental committee 
with authority over wage increases reached 
through voluntary agreement between work- 
ers and employers. 

The War Manpower Commission is taking 
further steps to check “labor piracy.” It is 
making use of the United States Employ- 
ment Service; requiring that skilled workers 
be obtained through that agency. This gives 
a perhaps indirect, but non the less decisive, 
control over the migration of skilled workers. 


Voluntary Savings 


The chief inflationary factor is buying 
power in the hands of wage earners. Fed- 
eral taxes, so far, have touched workers 
lightly. So it is clear that, if proposed 
anti-inflation efforts are to succeed, voluntary 
savings must go over in a big way. 

Wage workers have had few chances to 
learn savings methods; and teaching them 
to put surpluses into war bonds is a huge 
educational undertaking. The success of the 
program, as now set up, depends upon the 
success of this education. 

The Treasury proposes lowering the ex- 
emptions in the income tax law; probably 
looks upon this as a second-string device, to 
be pressed for if increases in upper brackets 
are turned down. 

Support for a federal sales tax grows in 
congress. Chief remaining opponents are 
the President and the Treasury. Both will 
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abandon this opposition if voluntary savings 
fail to produce. 

Don’t expect the new tax bill to become 
law before late summer. It may pass the 
house before the summer recess. 


Rubber 


The rubber shortage is equally serious. 
This is due, of course, to an actual shortage 
cf rubber; while the gas stringency is due 
to a lack of transportation. The ODT and 
the OPA are co-operating in a series of 
meetings throughout the country, explaining 
the situation and telling operators how to 
conserve their equipment. 

The Lumber and Timber Products Defense 
Committee has received a letter from the 
Tire Rationing Division stating that monthly 
quotas of tires for lumber equipment prob- 
ably will become smaller. The letter con- 
tains a warning to truckers hauling lumber 
and related products that they must avoid 
everloading and high speeds and must keep 
tires properly inflated. There is the clear 
implication that tires and retreads will not 
be issued if old casings and tubes show 
signs of abuse. 

It is rumored that, when a car does not 
have four serviceable tires, the government 
will take those that have some mileage left, 
pay for them of course, and put them into 
the pool for redistribution. Better take care 
of those casings. You're not likely to get 
more until we “do it again!” 

The rubber and gas shortages are chang- 
ing the face of American life. Railroads 
report heavy increases in passenger traffic ; 
up to fifty percent. Railroads have a huge 
job handling troops and munitions; so great 
that express trains run behind schedule. 
Even first-class mail delivery is slowing 
down; and many companies, having to get 
their letters through promptly, are using 
air-mail service exclusively. 


Posi-War Housing 

William O. Ludlow, fellow of the Amer- 
ican Institute of Architects, has stated that 
post-war housing will be a huge task. Thou- 
sands of the small houses built now for war 
workers will be useless after the war. During 
the ten years following the close of the war 
probably 13,000,000 houses will be needed. 
Mr. Ludlow thinks federal financing will be 
necessary in building these homes. 


Don't Be an Alarmist 


Take these stories for what they are, with- 
out reading bogy stuff into them. The 
government doesn’t want to scare its citizens ; 
wants their help on a basis of co-operation, 
not fear. Nothing will be done that isn't 
necessary. Keep a cool head, make full use 
of what is permitted. Already, in certain 
fields, voluntary savings of materials have 
been so drastic they have upset public plans 
and schedules. A case in point is the paper 
industry; and another is the automobile in- 
dustry. If you're entitled to a new car under 
the rules, want and need one, buy it. Don't 
overdo this renunciation business. If a cus- 
tomer is entitled to new construction or 
remodeling and needs it, urge him to build. 
The rules are made not only to promote 
savings but also to permit proper use. If 
you stay inside the rules you're a good 
patriot. If the rules have to be tightened, 
the government will do it. 
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Order No. L-121 Amended 
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Amendment to Construction Lumber Order 
Unfreezes 45 Percent of Total Production 


\mendment No. 1 to Limitation Order 
\ 1-121 was issued by J. S. Knowlson, 
Director of Industry Operations, WPB, on 
May 28 

It reduces the amount of construction 
umber frozen from seventy percent of to- 
tal production to about fifty-five percent: 
irifies as retailers those local yards that 

cess some rough lumber, but are known 
essentially as local retail yards; permits 
producers to sell lumber that ultimately will 
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which originally 
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r timbers 3 inches and_ thicker, 
] feet 
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structural 
nd thicker 
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now 
stress- 
by 4 
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2 softwood planks and 
and 


thicker can be 
covering 


No. 


com- 
3, limits 


© 10 feet and longer instead of 
longer, and increases dressed 


com- 


leases all species and_ all 


No. 4 in 
3 yellow 


hemlock, 


thick; 
No. 


western 


western red cedar. 


(iv - covering drop 


D western red cedar, 


west coast hemlock and Doug- 


both 


105 and 
patterns: 


106: No. 1 
Grade No. 


south- 
3 and 


+ eastern hemlock in both pat- 


\ 


Nory 


easter 


f(a) (1) ( 


Vay 
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V 


.O. 3 Cypress, 


white 


), 


1 southern pine; 


larch, 
Ponderosa 


western 
pine, 
Engelmann 
in both 


spruce, 


spruce 


covering finished 


grade 


C and Grade D Douglas fir, west coast hem- 
icck and Sitka spruce. 

The definition of construction lumber is 
further clarified to “not include any of the 
siandard grades of factory lumber, shop 
lumber or box lumber; or the standard 
erade of No. 1 heart common in western red 
cedar, cypress and redwood; or railway 
ties. 

Paragraph (a) (2), defining “Producer,” 
adds to the original text of the order the 
following. Producer “does not include any 


establishment known in the trade as a local 


retail vard whose operations are confined 
principally to distributing lumber locally 
and which processes as an incident thereto 


for the servicing of customers.” 

Paragraph (b) (1) (4) under general 
limitations is now paragraph (b) (1) (i) 
(a), and is amended to permit unrestricted 
sale, shipment or delivery of lumber to the 
Panama Canal or to Lend-Lease govern- 
ments, and to permit unrestricted sale of 
lumber which is to be used for packing, box- 
ing, crating stowing for shipment 
materials to the Army, Navy, Maritime Com- 
mission, Panama Canal or Lend-Lease gov- 
ernments. 

Under general limitations, paragraphs (b) 
(1) (i) (b), (ce) and (d) have been added. 
These follow: 


(b) (1) Ci) (b) 


\ny producer may sell, 
liver (either directly or 
more intervening persons ) 
lumber to or for the account of any con- 
tractor or subcontractor of the Army, the 
Navy, the Maritime Commission, the Pan- 
ama Canal, the Defense Plant Corporation 
Lend-Lease Governments, when such 
construction lumber is to be used for plant 
construction or expansion for the manufac- 
ture or processing of material for the Army, 
the Navy, the Maritime Commission, the 
Panama Canal, the Defense Plant Corpora- 
tion, or Lend-Lease Governments, or for 
the training of personnel of the Army or the 
Navy, if such construction expansion 
project is rated on Preference Rating Cer- 
tificate PD-3, PD-3A PD-4 under 
any of the P-19 series of Preference Rating 
Orders the P-14 series of Preference 
Rating Orders; but only if there is en- 
dorsed on the purchase order or contract 
for such construction lumber the following 
statement, signed by a contracting or inspect- 
ing official of the Army, the Navy, the Mari- 
time Commission, the Panama Canal, the 
Defense Plant Corporation, or Lend-Lease, 
as the case may be: 

The construction lumber covered by this 
purchase order (or contract) is required by 
the purchaser, actually to be put into con- 
struction during the period this order is in 
effect, and sixty days thereafter. The con- 


or of 


ship and/or de- 
through 
any construction 
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or 
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or 
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struction lumber is to be used for construc- 
tion (or expansion) of facilities the 
manufacture processing of material for 
the Army, the Navy, the Maritime Cominis- 


for 
or 


sion, the Panama Canal, or Lend-I[case 
Governments, or for the training of person- 
nel of the Army or the Navy, which con- 


struction (or expansion) is rated on Pref- 
erence Rating Certificate (or Order) Num- 
ber —, Serial Number —. 


(b) (1) Ci) Ce) 


(c) Any producer may sell, ship and/or 
deliver (either directly or through one or 
more intervening persons) any construction 
lumber to or for the account of any Opera- 
tor as defined in Preference Rating Order 
P-56 or any Operator as defined in Prefer- 
ence Rating P-58 or any Producer as de- 
fined in Preference Rating Order P-73, for 
the purposes stated in such orders; but only 
if there is endorsed on the purchase order 
or contract for such construction lumber the 
following statement, signed by the purchaser 
or by a responsible official duly designated 
for such purpose by the purchaser : 

All construction lumber covered by this 
purchase order (or contract) is to be sold, 
shipped, and/or delivered in compliance 
with paragraph (b) (1) (i) (c) of Limita- 
tion Order L-121 with the terms of which 
I am familiar. 

Name 


Date 


(b) (1) Ci) Cd) 


(d) Any producer may sell, ship and/or 
deliver any construction lumber (either di- 
rectly or through one or more intervening 
persons) to any person if such construction 
lumber is ultimately to be used for the con- 
struction, extension, remodeling, repair or 
maintenance building or structures for 
the storage of agricultural products produced 
by f planters, ranchmen, dairymen, 


of 


farmers, 
or nut or fruit growers, or if such construc- 
tion lumber is to be used for the packing, 
boxing, crating or stowing for shipment of 
such products; but only if there is endorsed 
on the purchase order or contract for such 
construction lumber the following statement, 
signed by the purchaser or by a responsible 
official duly designated for such purpose by 
the purchaser : 


All construction lumber covered by. this 
purchase order (or contract) is to be sold, 
shipped, and/or delivered in compli: _ 
with paragraph (b) (1) (i) (d) of Lim 


tation Order L-121 with the terms of wich 


I am familiar. 

RE is sil wlan nee bate aat ee 

ERS sno rsavanuvnanwees |. eee 
Each endorsement made under the pro- 


visions of this Order shall constitute a rep- 
resentation to the producer and to the \Var 
Production Board that the construction |um- 
ler referred to therein will be used in ac- 
cordance with the said endorsement. 
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|.L George T. Springer of Minnea- 
& ws polis lacks is a beard, or perhaps 
/’ only a set of flowing moustaches. 
He would then, and automatically, 
become known as the Grandfather of the 
Roleo which, in case you didn’t know about 
such things, is a gathering of birlers, or log 
rollers, to engage in formal competition to 
see who is best man on a floating log. 
Whiskerless though he is, Springer is 
rightfully known as the man who revived 
the lumberjacks’ favorite outdoor sport on 
a national scale. Log-birling had _ been 
mostly in abeyance when he took hold. 
From 1902 to 1914 no contests at all were 
recorded. Half-hearted attempts at a roleo 
were made at Eau Claire in 1914 and 1915. 
Then, William Hart of Eau Claire staged 
an event in 1924, and since then small 
roleos have been held in Washburn, Wis- 


consin, and Cloquet, Minnesota, chiefly 
through the able efforts of Charles Sheridan. 
[ did my own last birling in 1916, with 


some other lads on the cold waters of First 
Connecticut Lake; and during the 1920s I 
saw a few pretty fair contests at Longview, 
Washington, But none of these affairs were 
heard of beyond the nearest county line. 
Then Springer got busy. 

It takes a fanatic to start anything of 
this kind. Springer is a fanatic when it 
comes to birling. Of commercial interest 
he had and has none. The hobby has cost 
him plenty of money and more time than a 
little. Born in Gladstone, an old sawmill 
town on Michigan’s Upper Peninsula, he 
srew up in the smell of sawdust and the 
sound of whining bandsaws and clattering 
planers. He liked to listen to the be- 
whiskered old-timers tell of the great days 
ot the pine woods and of the rivers. Best 
of all, he liked to hear of the fabulous bir- 
ling contests held when the drive was in. 
He was sad to reflect that the timberline 
had moved west, taking with it most of the 
lumberjacks. 

A lew old-timers remained, however. 
Springer knew them all, heard them talk, 
got them to relive the old days. He heard 
and read everything he could find on the 
Subject, right down to the finer points of 
birling technique. 

_then, in 1937, with Bill Duchaine, the 

Pper Peninsula’s best-known newspaper- 


man, he helped stage a roleo at Escanaba. 
It amounted to being a rebirth of the sport. 
Everyone was surprised at the number of 
nimble-footed men and boys who emerged 
from the old pineries of the Lake States to 
compete in the one sport they liked. 

A second roleo (a word, by the way, 
credited to Clay Perry, writer of outdoor 
stories) was held at Escanaba in 1938. I 
saw it and it was almost incredible to one 
who was sure the old sport would never be 
revived. Men came from Oregon, Washing- 
ton and Idaho: from Maine and New Bruns- 
wick; from all of the Lake States. Thou- 
sands of people howled themselves hoarse 
at the sight of the whirling log and the 
bounding men. Girls appeared and _ rolled 
logs like Amazons. The Associated Press 
sent out stories each day of the three-day 
roleo. National magazines printed articles 
about it. Springer and a few friends formed 
the National Roleo Association to promote 
the sport. 

In the meantime, too, Springer instigated 
log-birling contests at the major sportsmen’s 
shows in New York, Boston, Chicago and 
other large cities. Girls and lads who had 
performed at Escanaba went on the circuit, 
like rodeo cowboys, and showed city-slickers 
what a fast sport birling could be. When 
William Hillcourt, an editor of Boys Life, 
saw an article about birling in American 
Forests he got in touch with Springer, and 
the outcome was introduction of the sport 
into the Boy Scouts Handbook. All over 
the United States today, where a piece of 
water and a log are to be had, Boy Scouts 
are learning the tricky art of balance on a 
moving log. No sport calls for quicker feet 
or eye, or better judgment. 

In 1941 what is agreed was the biggest 
and best roleo of them all was held at 
Gladstone, Michigan. Men and women from 
both sides of the continent and in between 
competed. Cash prizes, silver cups, and 
official championship status were given to 
the winners in their respective classes. The 
Saturday Evening Post devoted pages of 
colored photographs and a story to the 
event. During 1941, too, smaller revivals of 
log-birling took place at many celebrations 
in Oregon, Washington, Idaho and Northern 
California. 

Thus, what some of us like to think of as 





By STEWART HOLBROOK 





George T. Springer, who has inspired the cur- 
rent revival of log birling, attired in cork boots 
and “stagged" pants, the regulation costume of 
a lumberjack or log birler. 


the one all-American sport—deriving from 
nowhere else—has ‘not only been dug out of 
the past and revived, but it is now going 
stronger than ever it was when the rivers 
of Michigan, Wisconsin and Minnesota were 
filled with logs each spring and the prize 
at a birling contest was one barrel of Forty- 
Rod, to be consumed on the premises. 
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TRENDS and INFLUENCES 


Defense Housing Lumber 
Upon the FHA, the Di- 


of Industry Operations has issued two 


application of 


ibus authorizations which will enable the 
contractors on certain publicly and 


ivately financed defense housing projects 
to place orders for the particular lumber re- 
uired to complete those projects, at the 
same time granting permission to the pro- 
ers concerned to accept orders from and 
eliveries to those several contractors. 


These authorizations were issued on Forms 
PI)-423, one t 
ts so authorized and another to cover 

both pursu- 
Order [L-121, 


» cover the publicly financed 


ry tely 


financed projects; 

nitation paragraph 
1\ 

One approved copy of each of these forms 

P1])-423 has deposited with the Na- 

Housing Agency as the agent acting 


bee 1} 


behalf of the several contractors on the 
ects 
Other approved copies have been submit- 
he Lumber and Timber Products War 
Committee as agent acting in behalf of the 
several producers from whom the contractors 
purchase the lumber. 


ese forms includes the phraseol- 
he certification which each contractor 
rson intervening between him and the 
er must include in each of his lumber 
ntracts or orders on the producer. 


nf * +} 
| ise 


the publicly 


rects the 


financed defense 
certification, after hav- 


ng been entered on the lumber contract or 
st be signed by the Federal Pub- 
Housing Authority Superintendent lo- 

l at each of the authorized housing proj- 

s, While for privately financed defense 
ising projects the certification must be 
ened by both the contractor and the near- 


rized agent of FHA. 
this procedure the individual “pro- 
nstruction lumber for his author- 
1 rely upon the certifi- 
contractor and of the FHA re- 

or of the Federal Public Hous- 

¢ Authority Superintendent, as the 





wil 
Wil 


ship 
11)} 


case 

that the order for lumber complies 

the two PD-423 orders. 

each of these forms PD-423 is attached 
i housing projects therein 

ized. In the case of public housing, 

are identified as to 


op 
derense 


locality, 
r, units and approximate board 
required to complete; whereas 
he private housing, the proj- 
ly as to locality and 
construction and au- 
ZeEq Wor ¢ mpletion. 
Survey of Opinion 

rt] fter Conservation Order No. 
ued, RK. G. Bruce, president, 
Memphis, Tenn., conducted 


vey among dealer customers to deter- 





mine public reaction to the order. With more 
than 700 replies received, a good cross-sec- 
tion of attitudes was obtained. 

Careful analysis of the replies revealed a 
drastic decline in new building immediately 
This situation obtained 
generally pending clarification of the order, 
Judging from the nature of telephone and 
personal inquires made of dealers, it appeared 
that confused reports and hasty reading of 
the order by the public stopped more remod- 
eling and repair work than the order itself. 
In most cases dealers took immediate steps 
to clarify the situation by means of news- 
paper advertising and other publicity media 
at their disposal. 

Many thought the unnec- 
essary, since anticipated shortages of many 
materials would likely accomplish the de- 
sired result without the order. Others con- 
sidered the order, stopping non-essential 
building as it did, would make materials 
available for work that can be done under 
the order. Dealers in defense areas thought 
the order would have little effect on them 
during this year; would probably 
them materials for defense housing. 
were afraid “red would 
builders. 


following the order. 


dealers order 


assure 
Others 
tape” discourage 

Most rural dealers were optimistic, saying 
farmers had more money and fewer places 
to spend it; would not require more than 
the one thousand dollar limit in new  build- 
ing. Some thought the limit too low. Most 
dealers believed that repair and remodeling 
business would be greatly stimulated. All 
dealers expressed willingness to make what- 
ever sacrifices are necessary to win the war. 
Reactions as a whole indicate that lumber 
dealers are far from pessimistic about  busi- 
ness in the near future, and that there are 
enough bright spots in the picture to cause 
real optimism. 


FHA Amendments Beneficial 


Special amendments to the FHA plan for 
war housing now going into effect will go 
far to enable private home building to con- 
tinue during the war period. The amend- 
ments in the final form reached by Senate 
and House conferees include: 

1. Upping of the mortgage insurance limit 
on one-family dwellings in defense areas 
from $4,000 to $5,400 (which will make an 
FHA 90% mortgage available on a $6,000 
house) ; 

2. Extending the permissible mortgage 
term from twenty to twenty-five years; 

3. Increasing the amount of mortgage in- 
surance permissible on war housing from 
$300 million to $800 million; 

4. On large-scale rental housing projects 
(section 608), increasing the percentage 
which the mortgage may have to assessed 
value from 80% to 90%. 





Halt Non-Essential Building 

In a move to make all possible material 
and effort available for immediate war pro- 
duction, top officials of the War Production 
Board and the War and Navy Departments 
have established broad principles governing 
all war-time construction which will bring 
such building under more rigid conservation 
control, 

The program that no new plants 
will be built unless they are absolutely es- 
sential and can meet seven newly established 
criteria. This applies not only to direct war 
plants but to all other construction, both pub- 
licly and privately financed. 

One of the main reasons for the new policy 
is that all critical materials are needed for 
war production now, and no materials can be 
spared for building new facilities except 
when they are absolutely necessary. The 
policy means simply that in the light of ex- 
isting shortages, it is necessary to put mate- 
rials and effort into planes, ships, tanks and 
guns now, rather than putting them into 
plants which would not produce fighting 
weapons until a much later date. 

The seven criteria which must be met be- 
fore any project will be approved for con- 
struction follow : 

1. It is essential for the war effort. 

2. Postponement of construction would be 
detrimental to the war effort. 

3. It is not practical to rent 
existing facilities for the purpose. 

1, The construction will not result in du- 
plication or unnecessary expansion of exist- 
ing plants or facilities now under construc- 
tion or about to be constructed. 

5. All possible economies have been made 
in the project, resulting in deletion of all 
non-essential items and parts. 

6. The projects have been designed of the 
simplest type, just sufficient to mect the 
minimum requirements. 

7. Sufficient labor, public utilities, trans- 
portation, raw materials, equipment and the 
like are available to build and operate the 
plant. The manufactured product can be 
used at once or stored until needed. 


means 


wr convert 


Limit Materials on WPW Work 
The Federal Works Agency has listed 
nearly 200 specific items which it has elim 


nated, so far as practicable, in the construc- 
tion of War Public Works projects, in line 
with further restrictions on the use of critical 
materials announced by Brig. Gen. Philip B. 


Fleming, Federal Works Administrator 
Reiterating the policy of the ederal 
Works Agency to reduce use of critical ma- 
terials to an absolute minimum, (cneral 
Fleming issued detailed instructions re- 
gional engineers of the FWA now vaged 
in an overall re-examination of the nearly 
1500 projects authorized under the Wa! Pub- 
lic Works Program, with a view to clim!- 
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nating those not considered indispensable 
to the direct war effort. 

The use of burlap for curing concrete is 
prohibited. Plywood may not be used for 
concrete forms, except on the Pacific Coast. 

Under the instructions issued to the engi- 
neers, structural steel shall be eliminated 
from a project by the substitution of plain 
masonry or wood. Reinforced concrete may 
be used only when the other substitutes can- 
not be used. 
cement, wood or concrete pipe 
is to be substituted wherever practicable for 
metal pipe. Non-pressure gravity mains 
constructed of ferrous metals are to be elimi- 


\sbestos 


nated, and such construction is to be of 
plain) concrete, tile, brick or other non-fer- 
rous materials. 

Only the minimum requirements of the 


national electrical code will be met in install- 
ine electric lines, and every effort will be 
made to eliminate the necessity of using 
metallic conduits. 


April Building Loans High 


The largest amount loaned for home pur- 
chase in six months, and the largest percen- 
tage of total loans granted for this purpose in 
twelve years, constitute the report of savings, 
building and loan association lending opera- 
tions for the month of April, just given out 
by the United States Savings and Loan 
League. Out of a total April loan volume 
of $99,047,000, 52.7 per cent, or $52,196,000 
was advanced to help families buy existing 


properties. There has been a steady increase 
month by month in 1942 in the percentage of 
savings and loan advances directed to such 
purpose. 


While dropping to a new low for the year 
to date, construction loans still amounted to 
$20,488,000 in this month whose second week 
saw the WPB construction restriction order 
This was 20.69 per cent 

loan volume for the 


L-41 come to pass. 
of the associations’ 


month and compares with 32.06 per cent of 
dollar volume going into construction loans 
the previous April. Analysis of April loans 
and purposes for which they were granted 
and percentage for each purpose follows: 
Estimated 
Loans Made by  Per- 
All Associations cent of 

Purpose in United States Total 
Construction ....... $20,488,000 20.69 
Repair and Remodel- 

BRUNE ed olaleg wala te 4,083,000 4.12 
Home purchase ..... 52,196,000 52.7 
Refinancing ........ 14,508,000 14.65 
Other purposes ..... 7,772,000 7.84 

Faller creas eee 599,047,000 100.00 


April Building Costs 
\\ 


SIX-] 


ile total costs of building the standard 
om house rose slightly during April, 
Material prices increased less than one-half 
Of cne percent, and labor costs for the first 
time since July, 1937, showed a decrease, 
Federal Home Loan Bank Administration 
fconomists reported recently. 

hey pointed out that April figures indi- 
cate a “leveling tendency in the upward 
trend of construction costs.” and compared 
the month’s increase—averaging 0.3 per cent 
With previous month-to-month rises of 


Amemcanfiumberman 


about one per cent from June to November, 
1941, and 0.7 per cent from November 
through March, 1942. 

A 0.4 per cent rise during April in mate- 
rial prices and a labor cost decrease of 0.1 
per cent accounted for the 0.3 per cent aver- 
age increase. 

The effect of price ceilings which are be- 
ing placed on many items should be retlected 
in a further stabilization of building mate- 
rial prices in the coming months. The de- 
cline in labor costs may be due in part to 
an over supply of labor in the building 
trades in certain sections of the country 
where war industries have not as yet di- 
verted these workers. 

From the average month of 1935-1939— 
the base period equaling 100 used by the 
3ank Administration’s Division of Research 
and Statistics in its studies of construction 
costs of the standard six-room house—mate- 
rials during April were up over 20 per cent 
and labor nearly 26 per cent. Since April, 
1941, the combined rise of labor and mate- 
rials averaged over 10 percent on the same 
index, 

Due largely toa one percent decline in lum- 
ber prices resulting from the establishment 
of successive price ceilings by the Office of 
Price Administration during recent months, 
wholesale building material prices as_ re- 
ported by the U. S. Department of Labor 
moved fractionally downward during April. 


Laminated Wood 


The roof of the new recreation center at 
Yesler Terrace, a USHA project in Seattle, 
Wash., is an example of applied wood tech- 
nology. 

Beams, 14 inches wide and 40 inches deep, 
were built up with 7,800 board feet of 2x4 
and 2x10 seasoned dimension lumber, No. 1 
Douglas fir and No. 1 Sitka spruce. The 
use of two species of wood in a single beam 
is new—and serves to illustrate the versa- 
tility and practicability of laminated con- 
struction. 

On a weight-for-weight basis. Douglas fir 
and Sitka spruce are reported to have a 
greater tensile strength, with the grain, than 
structural The fullest use of this 
strength is employed by building “laminated 
wood,” or selected lumber bonded with the 
grain by modern construction glues, forming 
a uniform member of any shape or size de- 
sired, 

The laminated beams support the 67-foot 
ceiling; the smaller cross beams are wedge- 
cut solid pieces of Douglas fir. Scarfed 
joints, 20-penny nails and temporary clamps 
were used with 270 pounds of Laucks con- 
struction glue to bond the beams. They 
were assembled with proper camber in five 
and a half days and delivered to the job site 
by logging truck. 

Attwell Construction Company, Seattle, 
manufactured the beams. Mr. Attwell has 
been working with laminated wood beams 
and arches for many vears, and designed the 
beams for the recreation center in collabora- 
tion with C. J. Hogue, engineer for the West 
Coast Lumbermen’s Association. 

Sound as to engineering principles, archi- 
tecturally attractive, these beams had the fur- 
ther advantage of doing a job which would 
have used 20,000 pounds of war metals, had 
it been done in steel. 


steel. 





13,800,000,000 


Yes! 13 billion, 800 million! That will be 
the money cost of ESSENTIAL construc- 
tion through 1942, according to estimates of 
the War Production Board. That calls for 
lots of lumber. The star customer in the 
market is your Uncle Sam. 


A big part of the material to be used in this 
mighty building program will be the high 
quality softwood lumber produced by the big 
mills of the West. 


These mills have fast precision machines, 
modern kiln-drying equipment—everything 
needed for top quality production. They 
turn out the choicest Iumber products in 
Douglas Fir, Ponderosa Pine, Western Red 
Cedar, Idaho White Pine. West Coast Hem- 
lock, California Sugar Pine. 


Many a lumber buyer in the softwood mar- 
ket has found it advantageous to have a 
WESTERN WHOLESALE connection. 
Below is a list of Western Lumber Whole- 
salers. You are invited to write to these 
firms about your softwood lumber problems. 





WALES LUMBER COMPANY 
Old National Bank Building 
SPOKANE, - - = WASHINGTON 









- 





4/447 F 
W/ So Eee 
110 Market St., SAN FRANCISCO, CALIF. 


DUNCAN LUMBER COMPANY, INC. 


Specialists in Kiln Dried Western Hemlock 
Uppers and Commons, All Grades, In Stock 
SEATTLE, WASH. 


MAUK SEATTLE LUMBER COMPANY 


SEATTLE, WASH. 
Our Specialties: HOMESTEAD Brand Shingles, 
2x4-8’ K, D. Precision D. E. T. 


Morrill & Sturgeon 
Lumber Co. eee 














Yeon Bidg., Portiand, Ore. 
CARL SODERBERG Sofi corn 
nevilie, re. 
LUMBER COMPANY "sr. ° 
Manufacturers and Wholesalers Washington 
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Where the Reader is the Writer 
















Home Grown Tires 
Gentlemen: 


In your last issue I noted an article re- 
garding wooden tires for autos. They have 
nothing on us. Late in December I started 
experimenting with retreading tires with old 
casings. By the first of February I had 
developed this to a point where I placed a 
set on my car which have been running ever 
since. My business calls for driving about 
400 miles per week. These recaps have now 
run nearly 4000 miles and look good for 
that much more. This is as much or more 
mileage than regular retreads will give. The 
total cost of the materials is about $1.00, 
plus about three hours time per tire. This 
is what we use: one junk casing, .25c; one 
junk inner tube, .25c; 1 pint rubber cement, 
.60c. We use the junk inner tube in place 
of camel-back to go between the two cas- 
























ings. The old inner tube is heat treated to 
make it plastic and the casings are specially 
prepared so they will fit together perfectly. 
This process is giving me such wonderful 
results that I don’t believe I will ever again 
buy new tires. 

Yours very truly, 

FRANK Harris 

HARRIS SAW MILL COMPANY 
Boaz, Wisconsin 


Back to the Sleigh 


Gentlemen: 


Last winter we planned the construction 
of another building as an addition to our 
Paul Bunyan Museum group. It has since 
developed that we will probably have to use 
the present Museum building as part of the 
actual logging camp next winter. And, 
therefore, we have changed our plan for the 
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of credit and charge accounts by retailers, (see page 19) Owen T. Barry, 

president of the Hawkeye Lumber & Coal Co., Cedar Rapids, Ia. prepared 

the above slip which explains the effect the order will have on the com- 
pany’s policies to its customers. 
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addition, and are putting up a permanent 
camp building, which can be used for sleep- 
ing quarters for about thirty men, so that 
we can continue the cutting of forest prod- 
ucts on the Blaney property next winter. We 
are also planning to use some old logging 
sleighs we put aside years ago, so that we 
can haul our forest products over an old 
railroad grade to the Soo Line Railroad for 
shipment, and thus be independent of rubber 
entirely, if we can secure sufficient gasoline 
to operate our crawler type tractors, using 
our tractors and sleighs for transportation of 
both the crews and the forest products. 

We have several old horse-drawn vehicles 
that we can convert to use for carrying 
passengers. We have also resurrected an old 
horse-drawn hearse that has been in cold 
storage for the past twenty years, and which 
was probably built over fifty years ago. We 
have stripped this down to the running gear 
and frame, salvaging some splendid plate 
glass and a hundred pounds or more of fine 
brass and bronze, as well as a couple of 
rather remarkable old-fashioned coach lan- 
terns, which are generally in excellent con- 
dition. We are constructing a new body, 
with seating capacity for about ten persons, 
and suitable top and side curtains for pro- 
tection in bad weather, so that we will have 
a rather unique sort of home-made bus, hav- 
ing little resemblance to the hearse, which 
will be drawn by horses, so that we can 
transport guests between the railroad and 
Blaney, or about different parts of our prop- 
erty, if the use of motor vehicles becomes 
seriously restricted. It has been suggested 
that this resurrected and rebuilt vehicle be 
called “Paul Bunyan’s Blue Ox Cart.” 

Very truly yours, 
G. Harotp Earte, President 

WISCONSIN LAND & LUMBER CO. 
Hermansville, Michigan 


Retailers’ Price Regulations 
Gentlemen: 

Could you give us any information on the 
Maximum Price Regulation in regard to a 
lumber vard. Do we come under this ruling, 
and if so can you give us an idea of what 
it is all about and how we should proceed 
to comply ? 7 

PARKER LUMBER COMPANY, INC. 

Medaryville, Indiana 
@ You do come under the OPA Order 
placing all retail establishments under 
ceiling price regulations as of May 18. 

You are required to establish a ceiling 
price for every item and commodity you 
sell based on the highest actual selling 
price in March of this year. Having &s- 
tablished that price, you are not permitted 
to sell above it, although you can sell 
under it if you wish. The highest price 
charged, means the top price for which 
an article was actually delivered during 
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Wide Variety --Top Quality 


The manufacturers and distributors listed on this page offer you 
choicest quality lumber and lumber products in a variety that meets 


every hardwood need. Here are up-to-date plants equipped with 
the most modern machines and appliances, with facilities that make 


for the best in seasoning and milling. 


beauty, strength and long enduring service ideally suited to modern 
You'll find it advantageous to deal with these dependable 


needs. 
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_ ©. W. Parham Lumber Company 





casensey 


Chapman & Dewey Lumber Co. 
Memphis, Tenn. 


Manufacturers for 50 Years of Famous St. Francis 
Basin Southern Hardwood Lumber and Oak Flooring. 
Mills at Marked Tree, Ark. 





Angelina Hardwood Company 


Sales Office: Lufkin, Texas 


Mills at Ewing, Tex. and Ferrid 
Large Stock of Oak, Gum, Elm, ia a 


Red_ Cypress_ and other Southern Hardwoods. 





Anderson-Tully Company 


General Offices: Memphis, Tenn. 


For 49 Yrs. Mfrs. Southern Hardwoods—Gum Ply- 
wood. Semi-Finished Hardwood Dimension. Oak 
Firg., Short Leaf Yellow Pine. 5 Modern Band Mills. 


Nickey Brothers, Inc. 


Memphis, Tenn. 


Flooring~-Veneers—Hardwood—and_ entirely new 
Pine Planing Mill Mfg. Quality Dimension & Boards 
Member of NOFMA—SPIB—NHLA—Ven. Assn. 


Se 


Woods Lumber Company 
Memphis, Tenn. 
2 Band Mills—Lignasan-Dipped Hardwoods 
“FROM WOODS to CONSUMER” 


ee 











J. E. Stone Lumber Company 


Nacogdoches, Texas 
Southern Hardwoods — Band-Sawn — Lignasan- 
Dipped — Can Kiln-Dry — Short Leaf Yellow 
Pine — Planing Mill Facilities. 


Breece-White Manufacturing Co. 
Eudora, Ark. 


Manufacturers of All South Hi 
Specialties: Mississippi River “Co —_ - 


Willow. All lumber shipped dry and bright. 


J. M. Jones Lumber Company 


Natchez, Miss. 
Mfrs. All Southern Hardwoods and Cypress—Dowi- 
cide-Dipped. Planing Mills and Dry Kilns. Normal 
Stock, 12 Million Feet. Also Yellow Pine Boards. 











Chicago Mill and Lumber Co. 
111 W. Washington St., - Chicago, Ill. 
ean Since 1881 
Operating Four Modera Band. Mills. 


—— 


E. Sondheimer Co. 
Sondheimer, La. 


Manufacturers Southern Hardwoods and Louisiana 
Cypress. Slack Barrel Cooperage. 
Serving the Trade Since 1872 








. Memphis, Tenn. 

Speckencturers of Southern Hardwoods and Cypress, 

Dipped. ne in Beech and Poplar. All Lignasan- 
- Band Mills, Meridian and Redwood, Miss. 





Onder Seuthetn Hardwoods Ftom These Leading Fume. 


Wax Lumber Company 


Woodville, Miss. 


Manufacturers Band-Sawn Hardwoods and South- 
ern Pine. Specializing in Cherry Bark . 
Magnolia and Poplar. Annual Cut, 20 million feet. 


Eastman-Gardiner Hardwood Co. 
Laurel, Mississippi 


Manufacturers of Southern Hardwoods and Yellow 
Pine. 22 years of satisfactory service to the trade. 


Miller and Company, Inc. 


Jackson, Tenn. -- 43 E. Ohio St., CHICAGO -- Selma, Ala 


Operating 5 SBandmills, producing practically every species 
Southern Hardwoods; also Yellow Pine. Normal stocks avaHable 
30,000,000’. Own dry kilns, surfacers, resaws. Modern throughout. 








Wallin Lumber Co., Inc. 


Columbus, Miss. 


Manufacturers of Band-Sawn Cypress 
and Southern Hardwoods 


Reynolds & Manley Lumber Co. 


Savannah, Georgia 
Mfrs. Southern Hardwoods, Pine, Coast Type Red Cypress. 
Can grade- & trade-mark. Planing Mills, Modern Dry Kilns. 
5 R. R. connect’ns. Prempt water shipm’ts, foreign, coastwise. 








Augusta Hardwood Co. 
Augusta, Ga. 


Mfrs. High-Grade Band-Sawn | 
Pine . . Hardwood . . Cypress 


Air-Dried Roofers . 


Planing Mills 
Dry Kilns 
. Timbers 








Pine Plume Lumber Company 
Bell Bidg., Montgomery, Ala. 
Mfrs. Southern Hardwoods, air- or kiln-dried. _~ 


cializing in Kiln-Dried Popiar; also Mixed Cars, with 
Yellow Pine. Serving the Lumber Trade since 1899. 


Louisiana Central Lumber Co. 
Clarks, Louisiana 
Band-Sawn Forked Leaf White Oak, Cherry Bark 


Red Oak, Red and Sap Gum, Poplar, Cypress, 
Oak Flooring. Mixed or Car Lots. 








McGraw-Curran Lumber Co. 


Yazoo City, Miss. 


Band-Sawn Southern Hardwoods. Specializing in 
Deep Swamp Cypress, Cherry Bark Red Oak, Deita 
Red Gum and Tupelo and the famous Yazoo Beech. 


Fisher Brothers Lumber Co. 


Tuscaloosa, Ala. 


Mfrs. Southern Hardwoods and Yellow Pine, specializing on 
Deep Swamp Black Gum, Tupelo and Cypress . also 
Red & White Oak, Beech. Rough, resawn 





or surfaced. 








THE SOUTH HAS AHARDWOOD 
_ FOR EVERY NEED/ 
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March, 1942. Customary allowances, dis- 
counts and other price differentials cannot 
be changed except to lower the price. If 
there was no actual delivery of a particu- 
lar article during March; you can set the 
maximum price at the -highest price at 
which you offered the article for sale dur- 
ing March. Thus you can use a list price 
if you did not actually complete a sale 
for a given item in that month. How- 
ever, if you did make a sale and delivery 
under your list price, then the price at 
which you actually made that sale gov- 
erns, and the list price is of no account. 

if you have a new line which you did 
not carry in March, you establish the ceil- 
ing price in accordance with the highest 
price charged during March for the most 
nearly similar article. If a line added since 
March has no similar one, which you did 


Americanfiiumberman 


sell during March, you establish your ceil- 
ing by taking the maximum price charged 
during March by your most closely com- 
petitive seller of the same class. 

You are required to preserve for exam- 
ination by OPA all existing records re- 
lating to the prices charged in March of 
this year and must continue to keep the 
same kind of records relating to prices 
charged after May 18. Every retailer 
must complete by July 1, this year, on 
the basis of any records he has or any 
other available information, a statement 

owing the highest price at which he 
delivered or offered to deliver during 
March 1242 every item subject to the reg- 
ulations and the customary discounts, al- 
lowances or price differentials to different 
purchasers or classes of purchasers. The 
statement must be kept in the store and 





Beetle Control While Permasan is Scarce 


deities ad 
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e Destroy all debris, favorite breeding 


spot for insects. 


In normal times Permasan is a highly effective and economical help to 
the lumber industry in its fight to control the lyctus and other “powder 


post” beetles 
industry $35,000,000 a year. 





pests which government entomologists estimate cost the 


Now, however, chlorine and phenol, the raw materials from which Permasan 
is made, are vitally needed for the war effort. Supplies of Permasan are 
limited. And the lumber industry must depend largely on good house- 
keeping alone to check beetle damage. 


Chief among the good housekeeping measures that will help YOU cut 
YOUR share of the pests’ $35,000,000 toll are these: 


) Inspect yards and storehouses at regular intervals — with an 
ever-watchful eye on untreated, stored lumber. 


B Destroy all debris, favorite breeding spot for insects. 


At the first sign of beetle damage, treat the infested lumber with Permasan 
if available. If not, destroy it—oldest stock first. 


Both Permasan and Permasan 116, the water repellent form, are being used 
on lumber for construction jobs vital to the war program and preference 
ratings can be obtained. If you have such a rating, therefore, you will 











MONSANTO 
CHEMICALS 


SERVING SHDUSTET:. WHICH SERVES Mancind 





have a better chance of filling your requirements by extension of the 
rating to us. For the latest information on whether Permasan is available 
for anti-beetle duty in your yard, inquire: MONSANTO CHEMICAL COMPANY, 
Organic Chemicals Division, St. Louis, Missouri. 


QUICK FACTS TO REMEMBER ABOUT PERMASAN 


1 Permasan is 5% pentachlorophenol (minimum), 5% non- 
volatile solvent, 90°%, selected petroleum distillate. 


2 Highly toxic to both larvae and adult beetles. 
3 Easily applied. 


4 Shipped in 55-gallon, non-returnable drums or tank cars. 
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held ready for examination by qualified 
OPA authorities. These records must 
show how you arrived at your ceiling 
prices. 

Before July 1, you must file with your 
nearest war price and rationing board a 
statement of ceiling prices for all cost-of- 
living commodities. You also must post 
the ceiling price on the so-called cost-of. 
living commodities which you sell. Lum- 
ber and building materials are not jin- 
cluded in the cost-of-living list. However, 
it is possible that you do sell some things 
that are included:—these are radios and 
phonographs, vacuum cleaners and cai 
Sweepers, refri’ rators and : 
washing machine. stoves and ranges, 
irons, toasters, glass fee makers and 
mixers, floor lamps and bridge lamps, 
light bulbs, ironing boards, step-on cans, 
floor brooms, cooking utensils, kitchen 
tables and chairs, hayforks, garden and 
lawn rakes, dirt shovels, single bit axes, 
claw hammers, hand saws, inside and out- 
side paint, ice, coke, coal, charcoal and 
firewood. For more complete information 
obtain from the Office of Price Admin- 
istration, Bulletin 37985-P-M-3327.—Ed. 


Three Roses 
Gentlemen: 

Thank you for the copy of the amend- 
ment to Limitation Order L-121 on lumber. 
It is this kind of service to your subscribers 
that adds to your value as a trade paper. 
Any time we can be of service to you please 
let us know. 

Yours very truly, 
M. E. Borrts 
BOTTS LUMBER COMPANY 


Chicago, Illinois 


iceboxes, 


Gentlemen : 

We were happy to read the editorial of 
publisher Herbert A. Vance, stating his feel- 
ings as to the worth of trade associations at 
this time. It is somewhat surprising to us 
the amount of time and planning it takes 
for members of this Association to coordinate 
the various rulings applicable to the plywood 
industry and carry interpretations to our 
members. 

Sincerely yours, 
Cuar-es E. DEVLIN 
DOUGLAS FIR PLYWOOD’ ASS’N 


Gentlemen: 


I could not let the opportunity pass of 
commenting upon the up-to-dateness of your 
May 16 issue of THE AMERICAN LU MBER- 
MAN. 


This particular issue has been read 
through, not only by myself but by the mem- 


bers of our staff. The articles are not only 
timely and informative, but right up to the 
minute, and they do more to keep our staff 
on its toes than any other publication we 


receive or have ever seen. 

Sincerely, 

MERRILL MUT? R21 

M. D. MUTTART LUMBER, Ltd. 
Edmonton, Alberta, Canada 
@ We could not let your complimentary 
letter of May 30 pass to our files un- 
acknowledged. Thank you for it and may 
we say that commendatory notes such as 
yours, as well as constructive criticism, 
serve to keep our staff on its toes in an 
effort to make the American Lumberman 
add its bit effectively to the victory We 
are sure to achieve over our common 
enemy.—Ed. 
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- « « ASSOCIATIONS & CLUBS 





Texas Mill Managers Elect 

At a convention of the Texas Mill Man- 
agers Association held in Lufkin, Texas, 
recently, Sam C. Sellars, superintendent of 
the Angelina County Lumber Co., Keltys, 
was elected president, succeeding J. W. 
Pritchard, of Call. R. M. Eagle, of Lufkin 
and Carmona, was elected first vice presi- 
dent, and J. E. Stone, of Jasper, second vice 
president. Major Henry Maas, of Clarks- 
ville, was - re-elected secretary-treasurer. 
More than 125 mill managers from the east 
Texas area attended the meeting. 


Copper & Brass Association Elects 

Robert L. Coe, vice president of Chase 
srass & Copper Co., Inc., Waterbury, 
Conn., was elected president of the Copper 
& Brass Research Association at its twenty- 
second annual meeting held recently in New 
York. He succeeds John A. Coe, president 
of The American Brass Co., Waterbury, 
Conn, 


Walnut Manufacturers 


Members of the American Walnut Manu- 
facturers’ Association were told recently at 
their annual meeting and outing at French 
Lick, Ind., that American walnut and other 
hardwoods are replacing metal in the war 
effort and in civilian life, and will play an 
increasingly important part in all manufac- 
turing now and after the war. Walnut 
manufacturers are gearing themselves for 
additional gunstock and aircraft business, 
while maintaining their furniture lumber 
and yeneer production at an accelerated pace. 

An unusual feature of the meeting was 
the showing of 25 years of Walnut Associa- 
tion activity in a motion picture projected 
at the dinner meeting. 


New York Lumber Salesmen 

The tenth anniversary of the Lumber 
Salesmen’s Association of New York was 
celebrated recently, with an unusually large 
number of members and guests, including 
retailers, present. The chicken dinner in- 
cluded a three-decker birthday cake, topped 
with ten candles, the gift of Irvin Bartell, 
retiring president. 

The greatest part of the routine business 
was omitted in order to give all the time 


Poss: ie to Sid L. Darling, secretary-man- 
ager of the National-American Wholesale 
Lumber Association, the speaker of the eve- 


ning, who, with his assistant, C. J. Fisher, 
interpreted and explained many of the rules 
and regulations now imposed upon lumber- 
men by the Federal government. A ques- 
tion period followed. 

Upon recommendation of the nominating 
comnuttee, the following officers were unan- 
mously elected for the ensuing year: Presi- 
dent, James S. Hickok; vice president, Hans 
Forcheimer : treasurer, Ben A. Lebett; sec- 
retary, Lee D. Trantum; the latter two 
were re-elected. 

George H. Lincoln, Irvin F. Bartell, Mil- 
ton May, and Ben A. Lebett were presented 
with war bond books partly filled with 
stamps, as recognition for 100 percent at- 
tendance during the year. 

Jack Wiesing, one of the organizers of 





the association, gave a brief résumé of the 
activities of the association during its first 
ten years. After some general discussion, 
including tentative plans for the usual sum- 
mer outing, the meeting adjourned. 


New Oak Flooring Secretary 

Henry H. Willins, for 25 years associated 
with the hardwood industry at Memphis, has 
been elected secretary-treasurer of the Na- 
tional Oak Flooring Manufacturers Associ- 
ation, with which organization he has been 
connected for seven years. Mr. Willins suc- 
ceeds the late Ralph E. Hill, William G. 
Whitman, association president announced. 
Directors of the association adopted resolu- 
tions of regret over the passing of Mr. Hill. 


Redwood Logging Conference 


The two day session of the sixth Red- 
wood Logging Conference, held May 22 and 
23 at Eureka, Calif., began with a field trip 
to the Pacific Lumber Co.’s operation on 
Yager Creek and ended with an all-day in- 
door discussion of logging problems. The 
trip to the logging camp was preceded by 
a brief visit to the sawmill and the bark 
peeling and shredding plant at Scotia, and 
lunch at the camp. The party was taken 
from camp to woods on flat cars, and thence 
on foot to the landings. 

The Pacific Lumber Co.’s operation rep- 
resents a newly-opened tract being logged 
by several methods—slackline, high lead and 
tractors, and combinations of these. Mimeo- 
graphed data on the operation were dis- 
tributed to the visitors. Selective logging 
by tree and area selection is the aim for 
the entire tract. 

The annual dinner session was held the 
night of the first day, with E. B. Birming- 
ham as toastmaster and State Senator Irwin 
T. Quinn as guest speaker. 

The full-day indoor session started at 
9:30 a. m. and adjourned after 4:30 p. m. 
Watt Hibler, logging superintendent for 
Dolbeer & Carson Lumber Co, conducted 
the session as chairman. S. J. Sharp, for 
the California Redwood Association, as the 
sponsoring agency, made the opening re- 
marks. 

Centralized bark peeling was again placed 
first on the program because of its poten- 
tialities. K. B. McGuire, logging superin- 
tendent, Caspar Lumber Co., was the prin- 
cipal speaker, describing his 100 percent 
centralized peeling and in general stimming 
up the entire problem of the change from 
the traditional system of peeling at the 
stump. 

Timber stand analysis, a new field of 
thought in the redwood region, was _ the 
principal topic for the conference. A year 
ago the first such analysis was made in the 
redwoods. Essentially, such an analysis is 
an intensification and elaboration of the 
traditional “cruise.” Such a study is a de- 
sirable complement to selective logging, 
made possible in the redwoods by the diver- 
sity of size and quality classes of trees, 
which, according to the Pacific Lumber Co., 
whose 1941 study was described and the 
results explained, “indicate there is a mar- 
ginal size and quality class below which 
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it is not economically advisable to cut.” 

H. I. Bower, logging engineer for the 
Pacific Lumber Co., led off with a general 
presentation of the subject and a recital of 
what the study was expected to accomptish. 

Roy G. Wagner, U. S. Forest Service, 
who was in general charge of the study, ex- 
plained how the study and computations 
were made. 

Lawrence A. Dodge, the third speaker 
on this subject, was assigned by the Pacific 
Lumber Co. for the field work and _ office 
computations. Using wall charts, he gave 
the results of the analysis. 

A résumé of the final results of a falling 
breakage reduction study he made last year 
was given by Gray Evans, chopping boss 
for Hammond Redwood Co. It was found 
that the bulldozer materially aids the chop- 
pers; eases their work; increases their daily 
output by taking over the layout job; re- 
duces the breakage to realize 20 percent 
greater scale than theretofore possible; cuts 
down overhead; and also reduces breakage 
in waste tops to reduce, in turn, small 
chunks and shattered material that increases 
the fire hazard. 

The first torque converter was introduced 
into the redwood region by The Pacific 
Lumber Co. in the fall of 1940. At present 
there are 15 or 16 in the region. Since the 
principle under which they work, and their 
design, operation and care are new to log- 
gers, a specialist from the manufacturers 
was invited to give explanations. N. I. Mat- 
son, of Twin Disc Clutch Co., Seattle, made 
a thorough and clear presentation, illustrated 
with charts and a model. 

Invited equipment men were called on to 
give suggestions in emergency care of log- 
ging equipment, based on observations and 
experiences in their regular business and 
travels. 

At the conclusion of the discussion on care 
of equipment, A. Whisnant, secretary of the 
Pacific Logging Congress, suggested that a 
training school for mechanics be held soon, 
similar to those held in Spokane and else- 
where. 

Earl Barron, chief State fire ranger, dis- 
cussed slash burning regulations. 

The difficulty of obtaining forecasts of 
fire weather, due to wartime conditions, was 
told by Emanuel Fritz. Arrangements are 
being made to get reports of danger periods 
into the hands of a restricted number of in- 
dustry representatives who will be certified 
by the Weather Bureau. 

Emanuel Fritz, consulting forester for the 
redwood industry and head of the forestry 
department at the University of California, 
was in charge of the program. 


Milwaukee Hoo-Hoo Golf Schedule 


The Milwaukee Hoo-Hoo Club No. 35 has 
announced a series of five tournaments for 
its 1942 golfing season, which got under 
way at the Racine Country Club on June 10. 
According to Frank W. Diercks, chairman 
of the 1942 season, the July 14 tournament 
is scheduled for Lake Lawn at Delavan, 
with Merrill Hills Country Club at Wau- 
kesha, to be the scene of the Aug. 5 match. 
On Aug. 26 Westmoor Country Club near 
Waukesha will be the scene of play, with 
the Sept. 11 tournament at Tuckaway, south 
of Milwaukee, winding up the season. The 
September date also marks the tournament 
for the national Hoo-Hoo convention. Each 
tournament will be concluded with a dinner 
for both golfers and non-golfers. 
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NATL. DOOR MFRS. ASSN. 
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Our Permatol-treated 
frames bear the 
brand of NDMA. 
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GS POKANE PINE 


Preciaton FRAMES 


Sell these better frames for Remodeling Jobs, 
Repairs and Replacements... Made of choicesi 
kiln-dried Idaho White Pine and Ponderosa 
Pine Weathertite special Tongue and 
Groove Joints between pulley stiles, blind stops 
and casings. 


Long Lake Lumber is Vital War Material 









The mills of Long Lake Lumber 
Company are engaged in top- 
speed production of lumber for 
the needs of America’s fighting 


ganization, proud of the opportu- 
nity to do their part in war pro. 
duction, will be on this job so 
long as needed—until the day of 


VICTORY comes. 


LONG LAKE LUMBER COMPANY 


forces. The members of this or- 
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Kiln-Dried DINE 
In War Work 


Anaconda lumber is in big de- 
mand for military building, de- 
fense housing and other war uses. 
The Anaconda organization, re- 
sponding to America's call for 
greater and greater production, is 


working as never before. With 
the knowledge that lumber pro- 
duction is a vital work of war, we 
are proud to do our part in the 


Drive to VICTORY. 
Member of the Western Pine Ass‘n 


Anaconda Copper Mining Co. 


;_ Lumber Department Bonner, Montana 
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National--American Wholesale 
Lumbermen Mark Half Century 


Marking a half century of activity as the 
outstanding representative of the wholesale 
branch of the lumber industry, two hundred 
members and guests of National-American 
Wholesale Lumber Association participated 
in the fiftieth annual convention at Pitts- 
bureh, Pa., on June 2 and 3. Important ses- 
sions and conferences highlighted the busi- 
ness sessions, with addresses by Arthur Up- 
son, chief of the lumber and lumber prod- 
ucts branch of the War Production Board, 
by Peter A. Stone, price executive of the 
lumber section of OPA, and by Ben R. Ellis, 
civilian director of priorities, lumber and 
timber products war committee, all direct 
from their Washington headquarters. Each 
presented the problems and accomplishments 
of his particular department in fine detail, 
and outlined the probable course of future 
orders, restrictions and limitations upon both 
the production and distribution of lumber. 
There were question-and-answer periods fol- 
lowing the address of each speaker. 

There were pre-convention sessions of the 
directors on Monday, and in place of the 
usual president’s dinner in the evening to 
the directors, the Pittsburgh Wholesale As- 
sociation sponsored a reception and dinner. 
\ buffet luncheon and refreshments preceded 
the dinner, which was attended by twenty 
officers and directors and their ladies as 
guests and thirty-five Pittsburgh members 
and their ladies. President R. C. Herrmann 
of Pittsburgh was the special guest, and 
Frederick J. Caulkins of Boston, eastern staff 
representative of AMERICAN LUMBERMAN, 
who has participated in each of the fifty an- 
nuals held by the parent organization, was 
specially honored by a toast called for by 
S. R. Cosy, chairman of the local committee. 

Phe convention got under way Tuesday 
morning, with President Herrmann in the 
chair. The opening prayer was by William 
H. Schuette of Pittsburgh, a former presi- 
dent 

President Herrmann’s annual address 
opened with a cordial welcome to Pittsburgh. 


On this golden anniversary of the founding 
ot the association he urged all to stand in 
honor of the only living charter member, 
Horace B. Shepard, president of Shepard & 
Morse Lumber Co., of Boston, who at 87 


continues at his desk daily. In reviewing the 
year's activities, Mr. Herrmann said in part: 
The nations of free and liberty-loving peo- 
ple are defending themselves from the ag- 
8ression, oppression and despotism of Ger- 
many, Italy, and Japan. America has been 
'orced into active participation in the war. 
All nations of free peoples are looking to 
us lor supplies and help and they shall re- 
ceive them.” Reviewing the importance of 
all 'ypes of forest products in war activities 
he continued: - 
I am satisfied that nearly all mills are 
el = their relations with 
ian alers. . . The mills need the wholesaler 
sc oe: their product. It is to their in- 
a . = keep him alive and ready to combat 
heeeutes from an ever enlarging field, 
Pee a — pes two ideologies are 
ie side an seth oi struggle. | On the 
array 1e forces which make 


for autocracy and oppression; on the other, 
those which strive for democracy and justice. 
American business is part of this struggle. 
Our vast distribution system in America has 
a great part to play, and manufacturers, 
wholesalers and retailers in our great indus- 
try each have a great responsibility to bear 
in doing their part to bring about final vic- 
tory. Shortages, tax burdens and all sorts 
of handicaps must be borne cheerfully. This 
war is a test of our ability and resourceful- 
ness. Can we meet that challenge? To ask 
that question of us is to answer it: We can 
and we will.” 


Secretary's Report 


The report of Secretary Sid L. Darling 
reviewed at some length the origin and de- 
velopment of the association from the initial 
gathering of fifteen wholesalers to the cur- 
rent activities a half century later. He 
traced the growth of the organization and 
the merger in March, 1923, in this same ho- 
tel, with the American Wholesale Lumber 
Association, and later in January, 1924, the 
taking over of the Pacific Coast Shippers’ 





ROY A. DAILEY 


Seattle, Wash. 
Western Manager 


SID L. DARLING 
New York, N. Y. 
Secretary-Manager 


Association of Seattle, to complete the chain 
that has made of the National-American the 
official guide and mouthpiece of the whole- 
sale branch of the industry from coast to 
coast. During its fifty years of worthwhile 
service thirty-two leaders in the industry 
have served as president, twenty of whom 
have passed on; of the remaining twelve, all 
but two were in attendance at this anniver- 
sary gathering. In that long period the of- 
fice of executive secretary had been filled by 
Henry M. Clark, from May, 1893, until his 
death four years later. His successor, Eu- 
gene F, Perry, held the office 23 years, retir- 
ing in December, 1920, to be succeeded by 
W. W. Schupner who held the office 15 
vears. Following his death in October, 1936, 
he was succeeded by the present incumbent— 
Sid L. Darling. 

Reviewing the membership trends, the sec- 
retary reported a total roster today of 361, 
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the highest it has been in ten years, with a 
gain for the year of 36. He pointed out 
also that the fiscal position of the association 
is sound and that total disbursements for 
the year, despite abnormal expenditures, did 
not exceed the authorized budget of $56,150. 


Washington Officials Speak 


The balance of the opening session was de- 
yoted to addresses by Washington officials 
currently active in the granting of lumber 
priorities and the production of lumber for 
the war effort. Ben R. Ellis, director of 
priorities for lumber and timber products, 
stressed the point that while there had been 
plenty of lumber for all purposes over a pe- 
riod of years prior to 1942, the combination 
of an accelerated demand since Pearl Har- 
bor, and the scarcity of man power for 
work in the woods and sawmills had forced 
control by the government of the distribution 
of lumber by cutting down supplies to civilian 
buyers. He outlined the problems faced by 
the mills as they strive to meet the pressing 
needs of Army, Navy and the Maritime Com- 
mission. He referred to the recent order of 
ODT to conserve fuel and tires, requiring 
that where a truck hauls a load from its 
home location, there must be a return load 
that will measure at least 75 percent. This 
ruling, which was to be effective June 1, 
brought so many protests from shippers of 
sawmill products and others, that the effec- 
tive date has been moved forward to July 1. 
As it would work a hardship upon lumber 
shippers whose haul from the isolated mill 
is usually a “one-way” proposition, an ap- 
plication to the priorities board at Washing- 
ton, which clearly indicates such a situation, 
would bring a priority order permitting no 
return load. 

H. R. Northup, secretary of the National 
Retail Lumber Dealers’ Association, ex- 
pressed the belief that the retail yards of 
the country have fairly well rounded stocks 
on their yards, but as they are moving lum- 
ber freely to agricultural buyers, and for 
housing, and for remodelling and repair 
work, the real headache of the dealer today 
is in finding ways and means for the replace- 
ment of the lumber 'that is g§ing from the 
yards. is 

Arthur Upson, recently appointed chief of 
the lumber and lumber prodtcts branch, di- 
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vision of industry operations, of the War 
Production Board, well known to many 
members as a leader in forestry research, 
opened his address with the confident asser- 
tion that the war cannot be won without 
lumber in vast quantities. It heads the com- 
modity list as a material in the war effort, 
and the output this year will not fully meet 
the needs of the government. In order to 
secure a priority order for shipment of an 
order, it will not be enough to class the work 
as defense housing unless it can clearly be 
shown that it is to serve a real war purpose. 
There is some encouragment for civilian dis- 
fributors in the latest report that delayed 
shipments at the mills have dropped from 
400,000,000 feet a few weeks ago to approxi- 
mately 100,000,000 feet at the present time. 

Dr. Wilson Compton, secretary-manager 
of National Lumber Manufacturers Associa- 
tion, discussed briefly the part lumber pro- 
ducers are playing in supplying the war needs 
of the government and the extent to which 
they are embarrassed by the growing scarcity 
of labor for work in the woods and mills. 
Against an estimate of 38 billion feet needed 
in the current year, the best figure obtain- 
able today indicates that the mill output for 
the year will hardly exceed 33 billion feet. 


Officers and Directors Elected 


The report of the committee on nomination 
of ten directors to serve till 1945 was unani- 
mously approved, and at a meeting of the 
full board later in the day officers for the 
ensuing year were chosen as follows: 

President—R. C. Herrmann, 
Lumber Co., Pittsburgh, Pa. 

First vice president—J. Lou DuPlain, Jo- 
seph A. DuPlain Lumber Co., Rockford, Il. 

Second vice-president—Mark H. Finley, 
McFarland Lumber Co., Philadelphia, Pa. 
William Schuette, New York. 
Manager — Sid L. 


Duquesne 


Treasurer 

Secretary- Directing 
Darling, New York. 

Assistant 
York. 

Western manager—Roy A. Dailey, Seattle, 
Wash. 

The complete board of directors: 

Term expiring in 1943: H. F. Beal, Jack- 
sonville, Fla.; J. Lou DuPlain, Rockford, 
Ill.; John O. Gronen, Waterloo, Iowa: G. 
M. Harrington, San Francisco; Elliot K. 
Harroun, Watertown, N. Y.; Edward F. 
Magee, Philadelphia; John S. Mauk, Seattle: 
Otis N. Shepard, New York; Earl V. Smith, 
Salt Lake City, Utah; Carl E. 
Spokane, Wash. 

Term expiring in 1944: Horace A. Bailey, 
Boston; N. Fairlie Blair, Quebec, Que.; 
Mark H. Finley, Philadelphia; R. C. Herr- 
mann, Pittsburgh; Dwight Hinckley, Cin- 
cinnati; Edgar A. Hirsch, New York: Carl 
H. Kuhl, Portland, Ore.; D. Carlysle Mac- 
Lea, Baltimore; Max Myers, Cleveland: 
Harry Watters, Birmingham, Ala. 

Term expiring in 1945: Re-elected: J. A. 
Currey, New York; Robert C. Pepper, 
Springfield, Mass.; Lloyd St. Clair, Kansas 
City; W. H. Schuette, Pittsburgh; C. N. 
Troutner, Richmond, Va. New members: 
Henry G. Brabston, Birmingham, Ala.; Ed- 


ward W. Conklin, Buffalo, N. Y.;: Howard 


secretary—C. J. New 


Fisher, 


Soderberg, 


DeCew, Vancouver, B. C.; Titus W. Hagar, 
Grand Rapids, Mich.; and W. T. 
Spartanburg, S. C. 


Turner, 
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Wednesday Session 


The concluding business session was 
opened with prayer, the invocation being 
pronounced by Fred S. Underhill of Phila- 
delphia, a former president. The chairman 
then called to the platform Frederick J, 
Caulkins of Boston, staff representative of 
AMERICAN [LUMBERMAN, who has served 
trade publications in connection with the first 
to the fiftieth annual convention of this or- 
ganization. Now in his eightieth year, Mr, 
Caulkins responded briefly, closing with the 
assertion that his life work had placed him 
in pleasant surroundings with the personnel 
of an industry of the first magnitude. 

The report of Western Manager Roy A, 
Dailey, of the association’s Seattle office, 
traced the shift from peacetime to war activi- 
ties and economy at the West Coast produc- 
tion centers. The mills had been able through 
1941 to promptly supply every lumber sched- 
ule called for in the war effort, but in recent 
months,—since Pearl Harbor—due largely to 
labor shortages, “production instead of in- 
creasing as was planned earlier in the year, 
has actually decreased, while Government 
lumber requirements have increased to the 
point where they are far above the industry's 
present production capacity; and this de- 
mand is not expected to reach its peak until 
July or August. In view of the continued 
diversion of woods and mill workers to 
higher paid defense jobs, and the approach- 
ing dreaded fire season, during which it is 
usually necessary to shut down logging en- 
tirely in some sections, the chances for ma- 
terially increasing western lumber production 
are not at all cheerful.” Mr. Dailey pro- 
ceeded to make clear the effect upon the 
industry of the withdrawal of all ships from 
the intercoastal run and the complete shift 
to all-rail transportation. On this point he 
said “The solution of this marketing prob- 
lem under war conditions is far from clear. 
With the restrictions on private, commercial, 
and residential construction, will there be 
sufficient domestic demand for shipment by 
rail to take care of the production of the 
cargo mills, and will they be able to compete 
with the lower production costs of the rail 
mills for their side cuts of dimension and 
low grades? No worth while estimate can 
now be made of how much western lumber, 
which ordinarily moves by water to Atlantic 
ports, and from there to back-haul points, 
will be shipped by rail in future months. 

Sut if the cargo mills are to continue produc- 
tion they must ship an increasing proportion 
by rail, as the intercoastal trade is definitely 
lost to them for the duration.” Mr. Dailey 
proceeded to draw a clear word picture ot 
Japanese activities on the West Coast and 
throughout the Pacific. Their low operating 
costs had given them control of Pacific ship- 
ping, but he felt that the American merchant 
marine was on its way to outbuild and to 
replace an exhausted Japanese fleet, and 
would regain its rightful place in the marine 
world and keep it. There was some alarm 
on the West Coast as to the effect of the 
withdrawal of Japanese labor to the concen- 
tration camps, for many thousands of them 
had been taken from the payrolls of lumber 
and logging operators. 

The next speaker was I. N. Tate of 
Weyerhaeuser Sales Co., St. Paul, Minn. 
His subject was “Where There Is No Vision 
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the People Perish.” He assured the lumber 
industry that its interests at Washington dur- 
ing this war era are in competent hands, with 
such leaders as Arthur Upson, Ben R. Ellis, 
Peter Stone, and Dr. Wilson Compton at 
vitally important key posts. There is lack of 
vision when everything is not done to safe- 
guard the forests against the ravages of fires. 
The wholesale vision has always been aggres- 
sive. Real vision treats timber as a crop. This 
industry needs vision if it is to survive. He 
closed with a tribute to this wholesale asso- 
ciation upon attaining its fiftieth birthday and 
expressed the hope that he could attend when 
the century mark is reached. 


Robert G. Kay, veteran Philadelphia 


: 


Amemecan fiun 


wholesaler, was called to the platform to re- 
count some of the earlier activities of the 
association, of which he was an original 
trustee. 

Peter A. Stone, of Washington, D. C., 
price executive in the lumber section of 
OPA, expressed pleasure in being on this 
program for it was his own as well as the 
association’s fiftieth anniversary. He was 
warmly applauded, for the lumber executives 
and committees that have officially contacted 
him at his Washington office, concede that 
he has a difficult job to do and that he is 
performing it impartially and with keen in- 
sight of the problems of the industry. He 
explained that thus far nine official price or- 
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ders have been issued covering nine producing 
sections ; that price orders would soon be re- 
leased to cover Northeastern softwoods and 
hardwoods, and that within a week or ten 
days price orders will be issued placing ceil- 
ings on all items in Western fir and South- 
ern pine. 

Much time and thought has been devoted 
to clearing the trade contention that whole- 
sale service in lumber distribution is quite 
essential and that in establishing cciling 
prices on each item the wholesale cost of 
distribution has been included in the price 
the mill could charge for each item. Clearly 
his office could not compel mill sales to 
wholesalers, nor could it fix the wholesale 
compensation, but he felt that most of the 
better mills and shippers are cooperating 
with their regular wholesale connections, 
both in supplying all stock possible under 
existing “freezing” orders and in crediting 
the usual compensation for the wholesale 
service. Mr. Stone submitted to a running 
fire of questions which were answered with 
almost uncanny perception of the problem 
involved. He made it clear that OPA is 
now perfecting the details for an order estab- 
lishing ceiling prices on Canadian lumber 
for delivery at points on this side of the 
border. By reason of pending labor negotia- 
tions, his office has indefinitely postponed is- 
suance of an order fixing ceiling prices on 
any and all types of shingles. 

Fred S. Underhill, as chairman of the 
committee on resolutions, explained that in 
this war period when so many issues are be- 
fore the industry, no attempt should be made 
to draw or act upon resolutions that could be 
remotely connected with the war effort. He 
then submitted a series of resolutions ex- 
pressing the appreciation and thanks of the 
convention to the long list of important 
speakers who had added much information 
as to the trend of war regulations as they 
apply to the lumber industry. 


Entertainment 


In addition to the reception and dinner to 
the officers and directors, given by the Pitts- 
burgh Wholesale Association, a local com- 
mittee of ladies headed by Mrs. S. J. Dunn 
provided an elaborate program of entertain- 
ment for all visiting ladies. In place of the 
dinner dance and entertainment held by the 
association in recent years, the committee re- 
verted to the more conventional form of 
banquet, which was held Tuesday evening. 
At this function President Herrmann intro- 
duced Stanley F. Horn of Nashville, Tenn., 
as toastmaster. Nine of the living past pres- 
idents of the association occupied seats at the 
head table. Gordon C. Edwards of Ottawa, 
Ont., who held the office in 1914-1915 and is 
the oldest living past president, was {ol- 
lowed by Horace F. Taylor of Buffalo; John 
W. McClure of Chicago; W. H. Schuette, 
Pittsburgh; Dwight Hinckley, Cincinnati; 
Fred S. Underhill, Philadelphia; Arthur FE. 
Lane, New York; Max Myers, Cleveland, 
and J. F. Currey, New York. The guest 
speaker of the evening was M. Gratton 
O'Leary of Ottawa, Ont., who flew to Pitts- 
burgh in company with Gordon Edwards. 
Mr. O'Leary is associate editor of the 
Ottawa Journal, and his address “From Ter- 
ror to Triumph” was inspired from a full 
knowledge of war conditions based upon 
visits as a correspondent in Australia and 
more recently in England, from which coun- 
try he recently returned by clipper. 
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Douglas Fir Plywood Industry Girds 
for Post War Building Boom 


The annual meeting of the Douglas Fir 
Plywood Association was held May 26 in the 
Crystal Ball Room of the Winthrop Hotel, 
Tacoma, and again the story of the year’s 
achievements as told by Managing Director 
\W. E. Difford revealed progress and de- 
mand little short of phenomenal. 

\n increase from 24 member mills to 33 
and, in addition to previous demands—which 
the mills have been unable to meet—an 
ainazing need for plywood for greatly varied 
war needs gives some idea of the progress of 
his industry. The nearly 300 members who 
attended the meeting at luncheon were each 
eiven four mimeographed sheets which in- 
stanced thirty-one uses of plywood for con- 
struction, nine for marine, ten for airplane, 
three for food production and twenty-three 
miscellaneous army and navy uses. They in- 
clude assault boats for the navy, complete 
barrack construction and emer- 
New uses are constantly be- 


airplanes, 
gency homes. 
ing found. 

The Association assembled at 10:30, with 
every mill but one (which sent its apologies) 
represented. A raised platform of plywood, 
backed by walls in which were set illumi- 
nated panels, formed the rostrum. Managing 
Director Difford giving his annual report, 
turned the leaves of a huge illustrated book, 
while on either side of him, as he talked, 
assistants changed the messages illuminated 
in the panels. 

Highlights of the annual reports included 
the following statements by W. FE. Difford 
and I... W. Daniels, president : 

“Practically every foot of plywood is going 
into war effort. 

“I’xterior plywood sales have tripled. It 
is now found everywhere. Plywood produc- 
tion is 18% over 1941. We are nine weeks 
behind in our order file. 

“The plywood industry voluntarily set a 
ceiling as of December, 1940, before the Act 
Was passed by Congress. 

“We have been pushing pre-fabrication for 
the past three years. It is growing to im- 
mense proportions. 

“Studies of mill waste may develop an 
entirely new industry. 

“The government is in our business with 
all ten fingers and will be more so. 

“Despite the tremendous demand, our man- 
agement committee has never let down: in 
the volume of advertising set up originally. 

“We will make two billion feet of plywood 
this year. Ninety-three specific war needs 
are heing met. Plywood is in the war to 
an extent never dreamed of. 

“We have had to turn down orders for 
millions of feet of plywood for housing.” 

In the afternoon Mr. Difford discussed the 
Post-war position of plywood and made clear 
the need for continuing advertising despite 
the tremendous demand which now and for 
several years past has engulfed the capacity 
ot the mills. 


Officers and Trustees Elected 
New officers of the association were elected 
as follows: 
President—N. O. Cruver, Wheeler Osgood 
Sales Corp., Tacoma, Wash. 


Vice President—Frost Snyder, Vancouver 
Plywood & Veneer Co., Vancouver, Wash. 

Secretary—Herman Tenzler, Northwest 
Door Co., Tacoma. 

Trustees chosen are: E. W. Daniels, pres- 
ber & Manufacturing Co., Tacoma. 

Trustees chosen are: E. W. Daniels, pres- 
ident and sales manager, Harbor Plywood 
Corp., Hoquaim, Wash., retiring president 
of the association; Thomas B. Malarkey, 
M. & M. Woodworking Co., Portland; 





J. Phillip Simpson, newly elected treasurer of 

the Douglas Fir Plywood Association, points out 

a poster advertising one of the new plywood 

movies to Norman O. Cruver, the new president 
of the association 


J. R. Robinson, president Robinson Manu- 
facturing Co., Everett; and Clay Brown, 
manager plywood division, Smith Wood- 
Products Inc., Portland. 

The management committee consisting of 
Daniels, Robinson, Malarkey and_ Frost 
Snyder, came in for great praise for its hard 
work. . 

President Daniels acted as chairman of the 
morning session and made a brief report. 
He said that salesmen and fieldmen were not 
brought in this year and that they were 
missed. He declared the industry could use 
four times the volume of peeler logs it is 
getting and has had to use lower grade logs. 
He paid tribute to help received from the 
sawmills. He declared proudly that the war 
department has always got whatever it asked. 
As to labor, Mr. Daniels said that although 
turnover was considerable, most of the men 
were taking a long view of things and were 
staying on their jobs. 

The new officers were introduced and 
President Cruver replaced retiring President 
Daniels. 


Report of Managing Director 
W. E. Difford, a master of the spoken, 
written, and pictured word, opened his report 
by emphasizing that the association has a 
paid staff of specialists and, by telling of the 
work done by each of these, he at the same 
time traced the progress of the plywood in- 
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dustry during the past year. Said Mr. 
Difford: 

“A year ago I told N. S. Perkins, our 
engineer, that we wanted an engineers’ hand- 
book and I am happy to report the first 
chapter is now being printed. We have had 
to overcome prejudices of builders as to the 
strength of plywood. Mr. Perkins has been 
present at many conferences and he practical- 
ly wrote the bible of the pre-fabrication 
movement. The Forest Products Laboratory 
has helped us a great deal and Mr. Perkins 
has made a number of trips to it. He scru- 
tinizes advertising for its effect on the con- 
sumer.” 

Mr. Difford revealed there is intense curi- 
osity all over the country concerning what 
plywood can do, with the government taking 
the lead in asking technical questions. Con- 
tractors and carpenters have been hard to 
sell on pre-fabrication, but Mr. Perkins has 
done much to educate them, Mr. Difford 
declared. 

The association laboratory under G. N. 
“Gus” Arneson is “humming,” the managing 
director said. The government has accepted 
tests on the use of plywood for assault boats. 
The lab tries to foresee what plywood 
will be like ten years from now and it now 
has had 36 months experience with all glues. 
Big companies are constantly asking whether 
plywood can be used for various containers. 

Mr. Difford declared the public is now 
sold on exterior plywood. He went into 
detail on the thoroughness of inspection. Glue 
factories have been helpful in the effort for 
better inspections. The association is making 
190,000 glue line tests a year under the di- 
rection of John Richie, head inspector. 

The association was told that the govern- 
ment is interested in heavier loading and that 
the freight rate book was re-written when 
the rates changed. Throughout his report 
Mr. Difford emphasized the association’s 
efforts to provide statistics for the govern- 
ment or wherever needed. The government, 
he declared, asks for a terrific number of 
reports. He said the plywood industry would 
be in a good position if logs are allocated 





W. E. Difford, managing director of the Doug- 
las Fir Plywood Association, congratulates N. O. 
Cruver on his election to the presidency of the 


group 


because it has whatever information may be 
asked. 

Mr. Difford paid tribute to the work of 
Harry Steidle, Washington representative, in 
getting material. Plywood is tops as far as 
priorities are concerned when compared to 
other industries. He declared D. S. Betcone, 
midwest representative, was the best pre- 
fabrication man in the country. 
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famous Bradley-Miller line. That means top quality and 
best value. These are frames of Genuine White Pine, of 
modern design, careful construction . . . frames that do 
not warp, crack, swell or shrink. We also furnish Pon- 
derosa Pine frames, same manufacture and grade as the 
Genuine White Pine. 


BRADLEY, MILLER & COMPANY, 


Telephone 7812 Bay City, Michigan 


C. W. Jones, 9906 Indian Lane, Silver Spring, Maryland 
Eastern Representative 
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This North Carolina Pine lumber is in big demand for war building construction 


and for war industrial uses. 


And this superfine lumber makes good every time. 


It's the ideal stock for general all-around dependable construction. Beautiful in 
color and grain, it works easily, mills to a satiny smoothness and takes paint 
well. The firms listed below can supply all your needs in North Carolina Pine. 





ELLINGTON-FAY LUMBER CO. 
Fayetteville, N. C. 


SPA Grade Marked Lumber 
Mfrs. Flooring, Ceiling, Casing, Moldings, Roofers 
and Framing Lumber. Kiln Dried and Air Dried. 


BURRUSS LAND & LUMBER CO. 
Lynchberg, Va 


Kiln Dried, Grade Marked N. C. Pine. R. R. 
Material a specialty. Car Lining and Decking. 
Mills ix Va. and N. C. 
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Plywood Promotion Is Effective 

Statistical figures given included the fol- 
lowing : 

Sixteen meetings were held and 8,000 deal- 
ers were reached by field men, and 1,000 
contacts with contractors and architects were 
made. 

Thirty-two agricultural colleges are experi- 
menting with plywood. 

Twenty thousand lumber dealers were sent 
plans of a pre-fabricated hog house; the asso- 
ciation is getting 350 replies daily as a result. 

Association field men are on the alert for 
new industrial fields for plywood after the 
war, particularly for use in railroading, box 
factories, boats, baking industry, signs, lino- 
leum, airplanes, autos, and locomotives. 

The publicity department under Charles 
Devlin did a remarkable job, according to 
Mr. Difford. Some 250,000 persons saw the 
old film and there is a waiting list for new 
films. The association advertised in 33 trade 
magazines and four business magazines, 
Twenty thousand inquiries were answered; 
100,000 pamphlets were sent out, as well as 
1,000 mats for country newspapers. Book- 
lets for manual training and pre-fabrication 
were prepared. Seventeen thousand six hun- 
dred clip sheets were mailed and on request 
sixty to seventy special articles were written. 

The Douglas Fir Plywood Association is 
unique in the value of work done by its man- 
agement committee, particularly in the past 
year, on grade revisions, priority problems, 
price ceiling negotiations, and cooperation 
with the War Production Board. 

Concluding the morning meeting, Mr. 
Difford said a clearing house had been set 
up for priorities information; that the ply- 
wood section of the War Production Board 
was organized first; and that the industry 
stands well in Washington. 


Post-War Problems 

In the afternoon Mr. Difford resumed his 
report but this time he talked only on post- 
war problems, smaller tolerances in manu- 
facture, and the need for continuing adver- 
tising even though the industry today has 
more business offered than it can accept. 

Mr. Difford predicts a terrific boom in 
housing after the war. He made the state- 
ment that “we are hog-tied to a log and labor 
situation which we cannot control.” Peeler 
log prices always go up, but we must cut 
costs in the future, he said. He believes it is 
probable the price problem can be licked by 
keeping order files filled. More attention 
must be paid to cores and sizing, Mr. Difford 
thinks. Mr. Difford closed by saying: 

“The plywood airplane is here; thousands 
will be built. Gliders and airplanes will 
cause a revolution in transportation. A lot 
of short-sighted people think labor will get 
the short end in prefabrication. We can't 
meet the demand of the farm market today. 
Research is slow; compared to what the steel 
companies are doing, we haven’t begun. The 
edge gluer developed by Elliot Bay Mil! Co. 
is a great improvement. In three years the 
majority of houses built will be prefabricated. 
Laminated roof rafters are a new field. Many 
jobbers are going out of business; how can 
we replace them? We'll need them after the 
war. I suggest we not be smug but that we 
prepare to meet competition after the war 

Showing of the six talking colored motion 
pictures, completed by the publicity’ depart- 
ment under C. E. “Chuck” Devlin, from 
three to six o’clock concluded the day’s pro- 


gram. 
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- « ¢ PEOPLE & PLACES 





In Active Service 


San Franciscans recently going into the 
armed forces or in training include: William 
H. Nigh, manager of the pine department of 
Wendling-Nathan Co., to Miami, Fla., to 
train for the position of administrative officer 
in the army air corps with rank of first lieu- 
tenant; Wallace Towle associated with his 
father, S. W. Towle of the West Coast Lum- 
ber Co. and well known in retail lumber cir- 
cles, reported for duty in the army recently ; 
and Robert Elliott, son of Floye Elliott, 
manager of the San Francisco office of 
Schafer Bros. Lumber & Shingle Co., to the 
army medical corps. 


A total of 322 employees of The Celotex 
Corp. had been enrolled in the United States 
armed forces up to last month. To keep its 
men in the Army, Navy, Marines, and Coast 
Guard informed of doings on the home front, 
Celotex has started a new monthly house 
organ. The first issue carries a message 
from Bror Dahlberg, Celotex president and 
has already been mailed to Celotex em- 
ployees scattered from India to Alaska. 


Spencer Stearns of Hutchinson, Minn., 
treasurer and manager of the Stearns Lum- 
ber Co., has been commissioned as captain in 
the army air corps. During his absence at 
the supply and procurement office in San 
Francisco, his place in the Hutchinson office 
will be filled by his brother, Matt Stearns, 
who for a number of years has been engaged 
in business in Los Angeles. 

Frederick F. Sullivan, president of T. Sul- 
livan & Co., Buffalo, N. Y., has been made 
lieutenant-colonel of the 65th Regiment, 
NYG. He served with Troop I on the Mex- 
ican border and was commissioned a second 
lieutenant in 1916. In the World War he 
was in the Aisne-Marne and Meuse-Argonne 
offensives and became a lieutenant and then 
a captain. 


Personal Items 


The Alexander Lumber Co. office at Le- 
Roy, !il., has been modernized recently with 
new woodwork and paneling. 

George Melville, Los Angeles manager of 
South Sound Lumber Sales, Inc., has re- 
turned from a visit to Seattle, Wash. 

L. G. Burns, Burns Lumber Co., Beverly 
Hills, Calif., has returned from an extended 
business trip to Chicago, New York and 
Washington, 

The Tacoma, Wash., Splinter club, lum- 
bermen’s sales executives organization, held 
its annual banquet, installation of officers and 
dance at The Firs, near Tacoma, recently. 
_ The Hobbs Wall Lumber Co. has moved 
its local offices to Suite 1102, Financial Cen- 
ter Building, 405 Montgomery Street, San 
Francisco, Calif. 

Axel Oxholm, managing director of Pa- 
Forest Industries, Tacoma, Wash., has 
een elected first vice president of the Ta- 
coma Art Association. 

Pia G, Uhl of the Timber Engineering 

4 W ashington, D. C., a subsidiary of the 
‘National Lumber Manufacturers Association, 


was in Los Angeles the first week in June on 
business. 


Harry H. Fair of San Francisco, Calif., 
who has been affiliated with the Soundview 
Pulp Co. and the Coos Bay Lumber Co., has 
been appointed director of the San Francisco 
War Production Board regional office, cover- 
ing California, Arizona and Nevada. 


John D. McCarthy, secretary of the IIli- 
nois Lumber & Material Dealers’ Associa- 
tion, Springfield, Ill., spoke recently at a 
meeting of the local Optimists Club; he dis- 
cussed the changes in civilian life due to the 
war. 

Dan J. Young, retired Tacoma, Wash., 
plywood company executive and banker, has 
been designated by the Tacoma city council 
to serve as commissioner of transportation to 
co-ordinate the city’s defense transportation 
problems. 








Robert G. Bruce, prominent lumber- 
man and president of E. L. Bruce Co., 
Memphis, Tenn., has been appointed 
Tennessee State chairman in the Navy 
Relief Society campaign to raise 
$5,000,000 nationally. Mr. Bruce's 
appointment came direct from Secre- 
tary of the Navy Knox. Shown with 
Mr. Bruce is Lt. Comdr. Leslie P. 
Jacobs, USN, Washington, D. C. 





Cecil Cavanaugh, president of the Cavan- 
augh Lumber Co., Tacoma, Wash., who re- 
cently returned from Washington, D. C,, 
spoke at the May 27 meeting of the Tacoma 
Master Builders, giving a first hand account 
of happenings in the national capital. 

In line with the augmenting of its staff 
due to wartime demands, Devoe & Raynolds 
Co., Inc., manufacturers of paints and 
brushes, announces the transfer of its brush 
division, which is under the management of 
A. H. Mohrhusen, to larger quarters at 220 
East 42nd Street, New York. 


Morris Kleiner, who operates the Model 
and Liberty Lumber companies, Tacoma, 
Wash., retail yards, accompanied by Mrs. 
Kleiner, spent the Memorial day week end 
in Portland, Ore., where they witnessed the 
graduation of their daughter, Malca, from 
Reed College. 

Hobart L. Manley, head of Reynolds & 
Manley Lumber Co., Savannah, Ga., and W. 
R. Altman, president of the W. R. Altman 
Lumber Co., Sylvania, Ga., were recent 
visitors to Columbia, S. C., where they at- 
tended the government letting of lumber 
contracts. 
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The Carlisle Lumber Co. of Onalaska, 
Wash., has announced closure of its sawmill. 
However the company’s planing mill, ship- 
ping department, yards, etc., will continue to 
run until the inventory has been shipped. The 
company will proceed with its logging opera- 
tions, shipping the logs to tidewater mills on 
Puget Sound and other nearby lumber 
centers. 


Winning renomination to the Alabama 
House of Representatives by approximately 
two-to-one vote over his competitor, Earl M. 
McGowin is practically assured of re-elec- 
tion. Mr. McGowin, vice president of the 
W. T. Smith Lumber Co., Chapman, Ala., 
and president of the Southern Pine Associa- 
tion, is now completing his second term of 
four years in the State legislature, where he 
is currently serving as the administration’s 
floor leader. 


Charles Hartman, proprietor of the Hart- 
man Lumber Co., Chicago, is recovering 
from an illness which he contracted on his 
return to Chicago from spending several 
days in the sunshine of southern Florida. Al- 
though Mr. Hartman is surrounded with the 
figure 13, he does not attribute his bad luck 
to it. His retail lumber business is at 1900 
West 13th Street; his telephone number is 
Canal 1313; his auto license is 1313, and his 
truck license is 13. 


Lumbermen will play a conspicuous part 
in the war chest campaign to be conducted in 
October by the Tacoma, Wash., Community 
Chest and Council. J. P. Weyerhaeuser, Jr., 
executive vice president of the Weyerhaeuser 
Timber Co., will be chairman of the corpo- 
rations division. Paul Billings, manager of 
the Mountain Lumber Co., will be chairman 
for the lumber division. Everett G. Griggs, 
II, president of the St. Paul & Tacoma Lum- 
ber Co., will head the manufacturers’ divi- 
sion. 


The Pocahontas Lumber Co., which for 
years has maintained office headquarters in 
Corinth, Miss., and a mill in Cherokee, Ala., 
announces the transfer of its business to Cove 
City, N. C., where it has purchased a tract of 
timber and is erecting a new circular saw- 
mill. Jerome D. Reynolds will handle the 
sales of this concern at its new location, 
while W. R. Rutledge will supervise the mill 
operation. This company will continue to 
specialize in air dried dimension and roofers 
in its new location. 


Recent Los Angeles visitors included: 
,Donald Dodd of the Defiance Lumber Co., 
Tacoma, Wash., Mrs. Dodd and their daugh- 
ter, who were vacationing in southern Cali- 
fornia; J. Z. Todd, Western Door & Screen 
Co., Oakland; L. J. Carr of the L. J. Carr 
Co., Sacramento, who passed through Los 
Angeles on his return to Sacramento from 
an airplane business trip to New York and 
Memphis, Tenn.; Albert Schafer, Schafer 
Bros. Lumber & Shingle Co., Aberdeen, 
Wash., who devoted a week to business calls 
in southern California recently; W. R. 
Coats, A. F. Coats Co., Tillamook, Ore., 
who made a two weeks’ business trip to Los 
Angeles. 


Morrill & Sturgeon Lumber Co., lumber 
merchants of Portland, Ore., arinounce that 
H. S. Pinkerton, formerly sales manager of 
the Willamette Valley Lumber Co., has 
joined the Morrill & Sturgeon: Lumber Co., 
where he will devote his time to both selling 
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and buying. Mr. Pinkerton has a wide ac- 
quaintance among consumers of western 
lumber and a practical knowledge of lumber 
production problems. The recent death of 
Frank Morrill necessitated some reorganiza- 
tion in the company and subsequently E. T 
Sturgeon and Mr. Pinkerton will handle the 
fir yard and industrial departments. John 
Lockhart will remain in charge of the west- 
ern pine division, and Bill Conger will con- 
tinue to direct the railroad and maritime 
sales and purchases. 


R. W. well known in the lumber 
industry and formerly manager of the Boni- 
fas Lumber Co. of Michigan, North Star 
Timber Co, of Minnesota, and the Pulpwood 
Co. of Wisconsin, has been appointed general 
manager of woodlands for all of the Kim- 
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berly-Clark Corp. timber operations in both 
the United States and Canada. He is a grad- 
uate of the Toronto University forestry de- 
partment, and has been active in the field of 
torestry, having been associated with promi- 
nent Canadian pulp and paper manufacturing 
institutions. 

Walter A. Stippich, of the Stippich Lum- 
ber Co., Witchita, Kan., was a visitor at the 
AMERICAN LUMBERMAN offices on May 29. 
He was on his way to Washington, D. C., 
and then expected to join his wife in Balti- 
more to attend the wedding of their daughter 
at that place. 

Cadwallader-Gibson Co., Inc., has leased 
its building at 3628 East Olympic Boulevard, 
Los Angeles, Calif., to a war defense indus- 
try for the duration. After June 1, the new 
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When two roads meet to form a 
main route—the roadbed runs a 
straighter course—traffic moves 
faster. When paint merchandisers 
follow the BPS route—sales move 
ahead with greater acceleration— 
profits grow. 

Exclusive franchise holders, 
acquainted with the BPS sales pro- 
motion plan, know it delivers top- 
flight performance throughout the 
year. For profitable paint sales the 
plan wale like this: 


1. It creates the desire to paint. 
2. It aids in color selection. 


3. It produces store traffic... 
more sales... more profits. 

















Write The Patterson-Sargent Com- 
pany, or just contact the BPS man 
for complete details of this remark- 
able paint sales plan which you 
can control on an exclusive basis. 
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address of Cadwallader-Gibson Co., Inc., wil) 
be 621 South Spring Street, Los Angeles, 
Calif.; the telephone number is Trinity 9651, 


Veteran Saw Salesman Honored 


Grays Harbor lumbermen, many of whom 
have bought saws from Tom Shields, Scattle 
representative of the Simonds Saw & Steel 
Co., for almost half a century, honored the 
veteran salesman at a dinner May 22 jn 
Hoquiam, Wash. Speaking at the dinner, 
Mr. Shields recalled that he first visited 
Grays Harbor for the Simonds saw company 
in 1899 and made his first sale in that terri- 
tory to F. G. Foster, who still is head of the 
F. G. Foster Co., in Hoquiam. Each of the 
guests attending the affair signed his name to 
a book kept by Mr. Shields, who declared 
that the names would mean even more to him 
now because he has been stricken with blind- 
ness and can no longer see the faces of his 
friends. The dinner followed an earlier din- 
ner in Mr. Shields’ honor given him by 
friends in Ballard, Wash., on the occasion 
of the fiftieth anniversary of his entry into 
the timber industry, when he got a job with 
the Stimson Mill Co., of Seattle, at about 10 
cents an hour. Mr. Shields was accompanied 
to the Hoquiam dinner by Foss B. Lewis of 
Portland, Ore., Pacific Northwest head of 
the Simonds Saw & Steel Co., by George 
Downey of Longview, Wash., district repre- 
sentative, and by James Cunningham of the 
Simonds factory. 


New Boston Wholesaler 


The A. C. Crombie Lumber Co. of Bos- 
ton, Inc., is the title of a wholesale lumber 
enterprise just incorporated under Massachu- 
setts laws to begin business June 15, from 
offices on the 9th floor of 115 Chauncey 
Street, Boston. The officers are Arthur C 
Crombie of New York, president; Henry 
Johnston of New York, treasurer ; and David 
Osborne, of Boston, vice president and gen- 
eral manager. The latter withdraws as vice 
president and sales manager of Eastern Pine 
Sales Corp. as the project for which it was 
organized—the distribution of salvaged “hur- 
ricane” pine—moves toward the early com- 
pletion of the task of selling and delivering 
several hundred million feet of lumber held 
by the Government. Arthur C. Crombie and 
Henry Johnston hold corresponding positions 
in the New York company, and have long 
been identified with the New York market 
as A. C. Crombie Lumber Co., Inc. 


Alabama Timber Sale 


The largest amount of national forest tim- 
ber ever to be placed on an auction block 
will be sold to the highest bidder on July 6, 
when regional Forester Joseph opens sealed 
bids covering 120,000,000 board feet of pine 
and hardwood timber to be cut from the 
Black Warrior National Forest, approxt- 
mately 60 miles northwest of Birmingham, 
Ala. The administration of this large timber 
transaction will be handled by Frank R. 
Rasor, of Montgomery, supervisor of the 
Alabama National Forest. 

The sale covers 119,000 acres of lan on 
the Clifty Fork and Black Warrior rivers, 
lying in Winston and Lawrence counties. 
More than half of the volume of timber 1s 
estimated to be pine, while a large variety 
of hardwoods, including black walnut, yel- 
low poplar, basswood, sugar maple, heech 
and hemlock comprise the remainder. White 
oak is the only species not included in the 
sale. Only mature and overcrowded irees 
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PF ROM MOLEC 
_Ponderosa PINE 





This fine soft-textured lumber is from the famous timber of 
the John Day district of Eastern Oregon. 100% KILN-DRIED 
. . » 6 Moore cross-circulation kilns of most modern design 
. modern manufacturing equipment ... planing mill. 


We specialize in SELECTS and No. 2 COMMON. 


PILOT ROCK SALES AGENCY 


203 Radio Central Bidg., Spokane, Washington 


JUST AR It, 


Now — as always — Samson 2 
Spot Sash Cord is carried in stock by 
Hardware and Building Material Sup- 
ply dealers in practically every town 
and city in the United States. It is easy 
to identify and easy to secure without 
delays. Spot Cord is the standard of 
quality and of real value. Its universal 
acceptance is a matter of slow, healthy 
growth created out of years of proven 
performance, proven satisfaction and 
proven economy. 


There is no better way to hang win- 
dows than with weight, pulley and 
Samson Spot Sash Cord. 


SAMSON CORDAGE WORKS 
BOSTON ~ 
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Logged in 1936-37 


1908 -- 750,000,000 Feet of Standing Timber 
1942 -- 750,000,000 Feet of Standing Timber 


HAS YIELDED 1,019,000,000 FEET 
45% Hemlock, 15% White Pine, 40% Hardwood 


Sustained Yield Policy Equals Perpetual Supply | 
DEFEND YOUR TRADE with 


MENOMINEE INDIAN MILLS 


Neopit, Wisconsin 


Air-Dried - QUALITY LUMBER - Kiln-Dried 
AND SOUTHERN 
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For many years the PEAVY name has stood for topmost lumber quality. 
Remember this name when you're needing Pine and Hardwoods. Our 
modern mills have up-to-date machines—every facility for quality produc- 
tion. Order from the firms here listed. Straight and Mixed Cars. 


PEAVY-WILSON LUMBER CO. tne. 


GENERAL SALES OFFICE, 
HOLOPAW, FLA. 


MANUFACTURERS OF 
Extra Dense Virgin Long Leaf 


FLORIDA PINE ..»» CYPRESS 








Come Up Te 


Cloudcroft 


for a Happy 


Vacation 
or Week - End 


NOW is the time to ar- 
range for your visit to this 
charming mountain resort. 
It's 25 miles from Alamo- 
gordo, New Mexico. Here 
are choice accommoda- 
tions, friendly service, 
beautiful surroundings, in- 
spiring scenery. Come for 
rest, relaxation, health, 
recreation. Come and play 
your game on our 18-hole 
golf course. Beautiful 
tree-lined fairways and 
excellent greens. Arrange 
now for a week-end visit 
or a vacation stay. 




























For information and reser- 
vations write ‘THE 
LODGE,”’ Cloudcroft, New 
Mexico. 


(Cloudcroft Lodge is 
owned by Southwest Lum- 
ber Co.) 






. (0m White Fir 
Lea e eens MEXICO Ponderosa 


Se RR EY NOT PINE 


Lumber Company, 


Manufacturers of 


“BILTMORE” 
FLOORING 


“BILTMORE” 
HARD WOODS 
Plain and Quar- 
tered Oak — Soft 
Yellow Poplar— 
Basswood, Chest- 
nut, etc. 


’ Pisgah Forest, N.C. 








THE FEATHER RIVER 
LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 
WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 





Mills and Saies Office: 
DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 
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will be cut, these to be marked by forest 
rangers prior to cutting operation in order to 
protect young growth and immature trees for 
future growth. 

Cutting will be regulated so that in any 
three-year period it will not exceed the tim- 
ber for the same period, estimated at 27 mil- 
lion board feet. This cutting budget, for- 
esters estimate, will permit the continuous 
operation under the contract for a period of 
14 to 18 years. 

The entire 120,000,000 board feet of timber 
will be sold to the private lumber operator 
offering the highest stumpage price—but a 
minimum price has been established ranging 
from $20 per thousand board feet for black 
walnut; $6 for: poplar, cherry and maple, 
and $4.50 for pine. 


"Songs of a Wood Hick" 

“Songs of a Wood Hick,” written by 
Clayton Spicer, are verses dedicated to his 
father, A. R. Spicer; the illustrations by 
Jesse Spicer are homespun drawings in keep- 
ing with the theme of the Pennsylvania 
mountain lumbering country, in which locale 
the author at one time shared the labors 
and rough pleasures of the lumber camps. 
These verses, the longest of which is the 
opening one, titled “Where Once the Forest 
Stood,” have a definite lumber atmosphere. 
“The Preacher and the Forest Fire” is the 
title of another touching incident in the 
rugged lives of these hardy lumbermen. This 
attractive book of 48 pages is published by 
the Oquaga Press, Inc., 570 Lexington Ave- 
nue, New York, N. Y., at $1.50. 


Paint Industry to Honor Its 
National Association President 

Ernest T. Trigg, president of the National 
Paint, Varnish & Lacquer Association, will 
be honored by the nation’s paint industry on 
June 30, at a dinner sponsored by the Phil- 
adelphia Paint, Varnish & Lacquer Associa- 
tion at the Union League in Philadelphia. 
Invitations were mailed out on June 2, and 
leaders of the industry from all over the 
country, as well as representatives of affili- 
ated trades and industries and civic leaders, 
will attend. The committee handling the 
affair has spared no effort to make it the 
greatest tribute ever accorded anyone in the 
history of the paint industry. Mr. Trigg has 
contributed, perhaps more than any other in- 
dividual, to the progress of the paint industry 
and to the welfare and well being of the 
men and women engaged in it. 


New Lumber Branch Div. of OPA 


A new division in the Lumber Branch of 
the Office of Price Administration has been 
set up to cover the following: 

Douglas Fir. 

Western Hemlock. 

Western Pines (Idaho White, Ponderosa 
and Sugar). 

Western Pine Box. 

Redwood. 

Western Red Cedar. 

Western Softwood Logs (Fir, Spruce, 
Hemlock, Cedar, Pine). 

Port Orford Cedar. 

Larch. 

Lodgepole Pine. 

Spruce (Sitka and Engelmann). 

White Fir. 

Incense Cedar. 

The new division will work on price activi- 
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ties of the Office of Price Administration 
that apply to the western softwood industrics. 

This new division is in charge of Louis 
Gervais, under the direction of Peter <A. 
Stone, price executive in charge of the Lum- 
ber Branch of OPA. Mr. Gervais is a prac- 
tical lumberman with many years experience 
in manufacture, kiln drying, and distribution. 


New AFPI Building 


Growing National Lumber Manufacturers 
Association activities, recently hampered hy 
space so inadequate that it drew frequent 
comment from visitors, will have lebensrusin 
in new quarters at 1319 Eighteenth Street, 
N. W., Washington, D. C., recently pur- 
chased by American Forest Products Indus- 
tries, Inc. The Timber Engineering Co. staff 
also moved to the new address on June 1, 

The new building, known in Washineton 
as the “Slater House,” is a stone’s throw 
from the old headquarters, on a much quicter 
street. Although built as a residence, the 
floor plan is well adapted to office use. Four 





stories and a large basement offer over 18,000 
square feet, about twice the usable space of 
the old building. 

3ought from the original owner, who built 
it the year the association was organized at 
the turn of the century, the house is con- 
sidered architecturally one of the best of its 
period. The wood floors are in perfect con- 
dition after more than four decades of serv- 
ice. The walls are all furred with 3x4s and 
the floor joists are 3x12 or larger. Event- 
ually many of the rooms will probably be 
paneled in wood, and the building may in- 
clude exhibits of the most modern uses Ol 
lumber and timber products. 

The building will be designated the Amer- 
ican Forest Products Industries Building. 


Retail Yard Changes 


Roberts, I11.—William Arnold succeeds the 
late C. E. Van Nice as manager of Alex- 
ander Lumber Co. 

Seneca, Kan—J. B. Gittings succeeds 
Charles Seeberger as manager of the Seneca 
Lumber Co. 

Elk City, Okla—Clarence Lord, formerly 
manager of the Leedey Lumber Co. at 
Leedey, Okla., has assumed his duties as 
manager of the Elk City Lumber Co., [ik 
City, Okla. He succeeds D. K. Ramsey, 
who is now in the U. S. marine corps 
reserve. 

Redding, Calif—Clark Williams has been 
appointed manager of the local Sterling 
Lumber Co., replacing Ivar Benneche. 

Mauston, Wis.—E. F. Steckbauer has as- 
sumed management of the Fuller Goodman 
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Co. lumber yard here; he fills the vacancy 
created by the resignation of P. S. Scott. 

!.eedey, Okla——Jimmy Patterson will re- 
place Clarence Lord as manager of the 
Leedey Lumber Co. 

Grandfield, Okla——C. Herod is the new 
manager of the local Long-Bell Lumber Co., 
replacing Fred T. Williams. 

Commerce, Tex.—Truitte Patrick has 
been promoted to manager of the local 
Temple Lumber Co. yard, succeeding Clay 
Davis, who has resigned to enter the army. 

fouchet, Wash.—Audley Hanson has suc- 
ceeded W. K. Johnson as manager of the lo- 
cal Tum-A-Lum Lumber Co. 

Harrisonville, Mo.—John L. Garten has 
becn promoted to the managership of the 
local Hurley Lumber Co., succeeding Elmer 
D. Leimkuhler. 





New Vice President 


Penn Supply & Metal Corp. announces the 
association of Harry H. Heckroth as vice 
president, with headquarters in the general 
offices at Philadelphia, Pa. Mr. Heckroth 
was previously associated with the Barber 
\sphalt Corp. and Keasbey & Mattison Co. 
He has been closely identified with the in- 
dustry for a number of years, has an exten- 
sive acquaintance among the trade, and is 
well qualified to administer the sales prob- 
lems confronting the manufacturer, the con- 
tractor, and the merchant. 


National Retailers Add to Staff 


The National Retail Lumber Dealers’ As- 
sociation announces that Edward H. (“Ed.’) 
Libbey of Washington, D. C., has joined the 
staff of its Washing- 
ton office. Mr. Lib- 
bey brings to the 
association a_ back- 
ground of wide and 
varied Washington 
contacts, in addition 
to his legal training 
as a member of the 
Washington, D. C.,, 
Bar. Twenty years 
of sales promotional 
and managerial ex- 
perience and experi- 
ence in retail selling 
add to Mr. Libbey’s qualifications, plus his 
‘ong active participation in trade association 
activities connected with the soft wheat mill- 
ing industry. 

\ir. Libbey joins the National Retail Lum- 
ber ealers’ Association at a time when the 
industry is confronted with unprecedented 
problems, and when the need for additional 
industry coverage of the various Washing- 
ton agencies is of paramount interest to all 
retail lumber dealers. 

The National Association is fortunate in 
securing assistance of this caliber and is, for 
this reason, anticipating rendering a more 
adequate service to the entire industry. 





New Manager at Boston Hotel 


Edward B. Bell, formerly general manager 
ot the Empire Hotel in New York City has 
become managing director of the Hotel Ken- 
more in Boston, Mass. He succeeds Lee 
W hituey, who has been appointed chairman 
of the executive board. 

In New York Mr. Bell was chairman of 
1¢ Food Trades and Industrial Commission, 


th 
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the New York Hotel Association, Empire 
Tours Association, and the Food Trade Vo- 
cational High School Association. 

Mr. Whitney resigned his position with 
the Kenmore to become general manager and 
vice president of Hiram Ricker & Sons Co., 
and the Poland Springs Hotels in Poland 
Springs, Me. 








Above is shown the reception room 
of the Minnesota & Ontario Paper 
Co., Minneapolis, Minn., with its 
beautiful photo murals depicting the 
story of paper and insulite making, 
mounted directly upon insulite. Ceil- 
ings are of acoustilite, a low density, 
high in light reflection Insulite prod- 
uct. 

Below: Private office of President 
R. H. M. Robinson. 








Business Changes 


ALABAMA. Land—Nettles-Land Lumber 
Co. succeeded by Nettles Lumber Co. 

ARKANSAS. Dardanelle—W. H. McClure 
Lumber Co. succeeded by Nebo Lumber Co. 

CALIFORNIA. Banning—Hayward Lumber 
& Investment Co. merchandise and. lumber 
stocks purchased by Dill Lumber Co 

Escondido—Palomar Lumber Co. dissolved, 
and stock and equipment sold to Hayward 
Lumber & Investment Co., which has added 
them to its facilities at its Escondido yard. 

Randsburg—W. M. Atkinson succeeded here 
by Economy Market. 

San Bernardino—Herz Lumber Co. purchased 
by Anglo American Lumber Co. of Los Angeles, 
who will operate it as a wholesale plant under 
the name of Anglo California Lumber Co. 

San Diego—-San Diego Screen Manufacturing 
Co. moved to National City, Calif., and now 
is known as Stewart & Bennett. 

Wilmar—C. E. Williams Lumber Co. suc- 
ceeded by Williams Lumber Yard. 

IOWA. Swisher—Vondracek Feed & Lum- 
ber Co. succeeded by Swisher Feed & Lumber 
Co. 

KANSAS. Mayetta— Canfield Lumber Co. 
succeeded here by Mayetta Lumber Co. 

LOUISIANA. New Orleans—Clark & Guey- 
dan succeeded by A. B. Clark Lumber Co. 

NEBRASKA. Valentine—Valentine Lumber 
Co. succeeded here by Fullerton Lumber Co. 

NEW YORK. New York City—Pan American 
Match Corp. changed name to Universal Match 
Corp. and moved headquarters to St. Louis, Mo. 

OREGON. Ashland—Arthur L. Coggins suc- 
ceeded by E & S Lumber Co. 

Colton—Heiser Lumber Co. succeeded by 
Ralph Kapplen. 





PENNSYLVANIA. Philadelphia — Powell's 








We hae «a 
Jol, to. do. 


Let's buy 
Defense 


and 


STAMPS 


WIER LONG LEAF 
LUMBER COMPANY 


Houston, Texas 

















GILLIES BROS. Ltd. 


BRAESIDE, ONTARIO, CANADA 
(PINUS 


Genuine WHITE PINE .crcscs, 


Air-Seasoned e Water-Cured 


For 100 years, 1842-1942. Capacity 30 million ft. annually 
Members N. W .L. D. Assn. 
DRY STOCK--ROUGH or DRESSED. Prompt Shipment 











The Best Ladders 
to Use and Sell 


This catalog of the complete John Berg 
line of ladders and scaffoldings should be 
in your file. In it you can quickly find the 
ladder for standard and special applica- 
tions. Have it on hand—send for it now! 


JOHN BERG MFG. CO. 
5319 South La Salle St. 
CHICAGO, ILLINOIS 






















Creasoted 


FENCE POSTS 


Made from thoroughly sea- 
soned Southern Yellow Pine, 
pressure-treated full length 
with creosote. Durable, eco- 
nomical, fire-resisting. 


CREOSOTED LUMBER, TIM- 

BERS, POLES, CROSS ARMS, 

PILING, BLOCKS, R. R. TIES, 
CREOSOTE 


REPUBLIC 
CREOSOTING CO. 
INDIANAPOLIS, IND. 


17 PLANTS 7o Serue You 


CREOSOTED 
prODUCTS 


































Soft Hardwoods 


Now Shipping Hardwoods 
in Place of Pine 


Resourceful yards using soft hardwoods in 
place of pine—Let us solve your problems— 
Ask us about poplar, gum, tupelo, and other 
soft hardwoods. 





722 Chestnut 
St. Louis, 
Mo. 






















Rob’t E. Hussey 


Lumber Company 


Mercer, Wisconsin 


We have stocks of 
Ash, Basswood, Birch 
and Maple 


ready for 


IMMEDIATE SHIPMENT 


Our Telephone Number is 25 P. O. 




















Ask the Wholesaler for 
QUALITY BANDSAWN 
APPALACHIAN HARDWOODS 


Manufactured by 


ZICKGRAF HARDWOOD CO. 


FRANKLIN, N. C. 
DRY - KILNS PLANING MILL 
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Lumber & Builders Supplies succeeded by Vic- 
tory Lumber & Builders Supply Co. 


SOUTH CAROLINA, Greenville 
Ross Lumber & Coal Co. now 
George Ross Lumber Co. 

Johnston—J. M. Culbreath 
Smith & Waters. 

Williston—Greene Lumber & Crate Co. suc- 
ceeded by Williston Manufacturing Co., Ine. 

TEXAS. Sherman—Clark Lumber & Shin- 
gle Co. changed name to Joe F. Clark. 

WASHINGTON. Palmer—Jones Lumber Co. 
succeeded by Alva C. Hoffman. 

Sequim—Sequim Lumber Co, 
Sequim Lumber & Supply Co. 


Welborn- 
known as 


succeeded by 


succeeded by 


Incorporations 


CALIFORNIA. Los Angeles—Emeor Lum- 
ber Co. has been incorporated in Los Angeles 
County, with capital of $5100. Directors are: 
D. M. Marshall, of Fallbrook, Calif.; W.  H. 
Morgan and D. M. Mullin, both of South Pasa- 
dena, Calif. 


ILLINOIS, 
Lumber Co.; $40,000. 


NORTH CAROLINA. Canton Woodrow 
Logging Corp.: $1,000. To cut and manufacture 
timber into lumber and other wood products. 


CANADA. BRITISH COLUMBIA. New 
Westminster—Qualicum Logging Co, Ltd. 713 
Columbia Street; $50,000. 

Vancouver—William Edstrom Ltd., 909 Do- 
minion Bank Building; $10,000. Loggers. 

Victoria—West Coast Spruce Ltd., 405 Jones 
Building; $10,000, 


Jacksonville—Shillington Box & 


New Mills and Equipment 


INDIANA Pierceville—V. L. McDonald is 
building a sawmill east of here, to manufacture 
squares from ash and hickory timber to be 
sent to England. 


NEW YORK. Monticello—Morris Feldberg, 
owner of the Monticello Lumber Co,., has con- 
structed a sawmill here, to be devoted to the 
production of defense work. 


VIRGINIA. Bluefield Home Construction 
Co., Ine., has been chartered to manufacture 
and deal in building materials, and is erecting 
a woodworking plant here. 


Casualties 


ALABAMA. Birmingham — The Grayson 
Lumber Co. had two-story pattern shop build- 
ing. a dry kiln, and freight car loaded with 
white pine destroyed by- fire on June 6, with 
loss estimated at $75,000, covered by insurance. 
The pattern shop housed the lathe and planing 
mill on the first floor and the cabinet shop on 
the second floor, The destroyed buildings will 
be rebuilt. 

Scottshoro—W. J. Word Lumber Co. had its 
mill, a dry kiln, and 500,000 feet of lumber 
destroyed by fire. with damage estimated be- 
tween $75,000 and $100,000. Will rebuild. 


CALIFORNIA Woodlake—Spalding Lumber 
Co. suffered loss by fire estimated at 5.000, 
A small office has been built and orders are be- 
ing filled. 

ILLINOIS 


Chicago—Albert Lumber & Sup- 


ply Co,, 3800 South Western Avenue, suffered 
fire loss estimated at $160,000. 
INDIANA. Sunman-—Galbraith & Sons saw- 


mill destroyed by fire, with loss estimated at 
$25,000, partly covered by insurance. Lumber 
in yard was saved. Plan to rebuild. 

MASSACHUSETTS. Pittsfield Berkshire 
Lumber Co. storage building damaged an esti- 
mated $10,000 by fire. 

South Walpole—Diamond Match Co. here 
destroyed by fire. with loss estimated at $500,- 
900 in replacement cost 

VERMONT. Rutland—A B. Congdon saw- 
mill and woodworking plant damaged approxi- 
mately $11,000 by fire. Plan to rebuild. 

WASHINGTON, Tonasket Clarkson lLum- 
ber Manufacturing Co. sawmill and box fac- 
tory destroved bv fire. with replacement cost 
set at $25,000. Insurance carried was $19,000. 


Obituaries 


EDWARD TYSON ALLEN, 66, nation- 
ally Known authority on forest taxation 
and legislation, died May 27 in Portland, 
Ore. During the last few years, Mr. 
Allen had not been in good health and 
had been living in a retreat on the Ore- 
gon coast. Mr. Allen was born at New 
Haven, Conn., where his father, Dr. O. D. 
Allen, was professor of analytical chemis- 
try at Yale University. When Edward 
was nine years old, the family moved to 
southern California, in order that Dr. 
Allen could study western flora at first 
hand; four years later the family moved 
to Oregon. Most of E. T. Allen’s school- 
ing was obtained in the forest cabins 
which were his home, his parents being 
his teachers. In 1899, Mr. Allen joined 
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the United States forest service as a 
ranger. In 1905 he was State forester 
of California. When the federal govern- 
ment placed Oregon, Washington, and 
Alaska. into a forestry district in 1907 
Mr. Allen was made district forester. He 
resigned that position in 1909, to become 
manager of the Western Forestry (Con- 
servation Association, and in 1932 became 
forest counsel to the association. For 
more than twenty years, Mr. Allen acted 
as a neutral expert and mediator between 
private, State and Federal forestry de- 
partments on matters dealing with timber 
and timberlands. Mr. Allen made a num- 
ber of trips to South America and also 
visited islands in the South seas, in search 
of forest lore. He wrote many articles 
for forestry publications, and forest ex- 
perts in all parts of the world sought his 
counsel, A widow and two daughters 
survive. 





AMOS W. APPLEGATE, 81, lumber and 


hardware dealer in Blackstone, Ill... for 
many years, died at his home there fol- 
lowing an illness of four months. Mr. 


Applegate is survived by his widow and 
a son, Roy, who has been associated with 
his father in A. W. Applegate & Son, 
Blackstone. 


J. ROY BOND, 62, first vice president of 
Bond Bros., Ine., Louisville, Ky., died re- 
cently of a heart attack. A native of 
Caneyville, Ky., he had been vice presi- 
dent of Bond Bros., Ine., wood preserving 
and woodworking company, since its or- 
ganization in 1908; previous to that he 
was a tie and timber buyer. Mr. Bond 
was a hunting and fishing enthusiast. 
Survivors include his widow, three daugh- 
ters, a son, his mother, a sister, and two 
brothers, ©. S., president of Bond _ Bros., 
Inc., and G. W., Elizabethtown, a mem- 
ber of the firm’s board of directors. 





JOHN SAMUEL BOWLING, 62, for the 
past twenty-three years Fredericksburg, 
Va., manager for L. A. Clarke & Son, Inc., 
dealers in railroad ties and pulpwood, 
died June 1 at his home there, after an 
illness of several months. He was also 
active in civie affairs. He is survived by 
his widow, a daughter, and two sons. 





JOSEPH A. CAMPBELL, 77, pioneer 
Wisconsin lumberman, died at a Superior, 
Wis., hospital, May 27, following a year’s 
illness. Born at Fingall, Ont., he moved 
to Duluth in 1893, where he was a part- 
ner in the firm of Kent & Campbell, lum- 
ber shippers and brokers. He went to 
Superior in 1915, and was president of 
the Wisconsin State Bank, South Supe- 
rior, at the time of his death. He for- 
merly was president of the Smith-Camp- 
bell Box Co., the Acme Foundry Co., and 
the Campbell Lumber & Supply Co. He 
was active in various civic, business, and 
fraternal groups. Mr. Campbell had been 
a subscriber to the AMERICAN LUMBERMAN 
for thirty years. Among his survivors 
are four sons, one of whom, Bruce M. 
Campbell, is president of the Campbell 
Lumber & Supply Co., Superior, Wis. 


FREDERICK lL. CRISSEY, 74, presi- 
dent-manager of the Crissey & Fowler 
Lumber Co., and president of the Colorado 
Savings Bank, Colorado Springs, Cole. 
died at his home there May 28. He had 
been ill of a cold, followed by pneumonia, 
his condition recently appeared improved, 
when he suffered a heart attack. Mr. 
Crissey was a pioneer resident of Colo- 
rado Springs, a prominent business man, 
and a civic leader. He was a former 
president of the Mountain States Lumber 
Dealers’ Association. 3orn in Avon, Ill, 
where his father, Giles Crissey, Wes in 
the lumber business, Mr. Crissey went to 
Colorado Springs two years after the city 
was founded, and had been in the lumber 
business throughout his business career. 
He is survived by his widow, a daughter, 
and a brother. 


BENJAMIN F. EDGE, 77, founder of B. 
F. Edge Lumber Co. and oldest active re- 
tail lumber dealer in Grand Rapids, Mich., 
died May 28 at his home there. He had 
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been at his office only a few days before 
his death. Born in Durham, Ont., Mr. 
Edge went to Grand Rapids with his par- 
ents when a small boy. He was active in 


civic and fraternal work. Survivors in- 
clude his widow, three daughters, and 
three Sons. 





LEE FARRELL, 54, owner of the Far- 
rell Lumber Co., Seattle, Wash., died re- 
cently, after having been in failing health 
since last January, when he ceased being 
active in the firm. During World War I 
he served overseas with the A.E.F. He 
organized the Farrell Lumber Co. in 1920. 
He is survived by his widow and two 


sons. 


kk. B. FISH, 58, formerly an executive 
for the Polson Lumber Co. at Hoquiam, 
Wash., died May 30 in Seattle. Of recent 
years, he had become widely known in 
the Pacific Northwest as a labor media- 
tor Besides his widow, survivors in- 
clude two sons, J. W. Fish, manager of 
the Grays Harbor Lumber Co. in Hoquiam, 
and Russell, in the United States Navy. 





JOHN ERSKINE HAMILTON, 70, retired 
lumberman, died in a Raymond, Wash., 
hospital May 29. He was one of the 
earliest lumbermen on Willapa Harbor, 
coming to that district 40 years ago. He 
was born at West Liberty, Ill. Survivors 
include his widow and a son. 





LOWELL A. HOLDEMAN, 42, prominent 
wholesale lumber dealer of Elkhart, Ind., 
died in the University of Michigan hos- 
pital, Ann Arbor, where he was taken a 
few days previous. He had been in fail- 
ing health for two years. Mr. Holdeman 
succeeded to the Holdeman Coal Co. and 
the Holdeman Lumber & Supply Co. upon 
his father’s death several years ago; 
since then he and his mother have oper- 
ated the companies. He was active in 
fraternal and civie organizations. He is 
survived by his widow, a daughter, and 
his mother. 





LUTHER HURN, 66, of John D. Hurn & 


Son, retail lumber dealer, Olney, Ill. died 
recently, following a long illness. He 
was widely known to the lumber trade in 


southern and central Illinois. He is sur- 
vived by his widow, a daughter, and a son. 





JAMES P. LEWIS, 72, retired lumber- 
man of Whitesburg, Ky., died recently 
after a three weeks’ illness. Mr. Lewis’s 
home was in Whitesburg, but he had re- 
sided in Georgetown, Ky., for several 
years, where he was president of George- 
town College. He was a former secretary 
of State, county judge, State banking 
commissioner, head of Sandlick Coal Co., 
and member of several lumber concerns. 
His widow, eleven children, and a brother 
survive him. 


HUGHES MAYO, 64, former president 
of the North State Lumber Co., Charles- 
ton, S. C., died recently. He was asso- 
ciated virtually all of his adult life with 
the North State Lumber Co. and retired 
as president of that concern in March, 
1941 Survivors include his widow, a 
daughter, and a son. 





JOHN H. McCALLUM, 72, president of 
the J. H. McCallum Lumber Co., San 
Francisco, Calif., died recently from a 
heart ailment. Mr. McCallum was born 
In Ontario, Canada, and came to San 
Francisco as a boy. He was associated 
with the retail lumber business during 
most of his life. He devoted long serv- 
Ice to community affairs. For eleven 
years he was a member of the State Board 
of Harbor Commissioners, of which he 
was president for seven years. Upon re- 
tiring in 1923 he was credited with hav- 
ing been largely responsible for the de- 
velopment of the Port of San Francisco. 
He was a member of the San Francisco 
Public Utilities Commission since its in- 
ception in 1931. Surviving are two daugh- 
ters, a sister, and six grandchildren. 





Praga A. REYNOLDS, 44, president 
pA se Boston Lumber Co., wholesale 
ealers at 79 Milk Street, Boston, Mass., 
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died June 6 at the Massachusetts General 
Hospital, following an emergency opera- 
tion. He was a native of Massachusetts 
and made his home in the suburban town 
of Winchester. The Boston Lumber Co. 
was formed in 1892 by Mr. Reynolds’ 
father, Fred B. Reynolds, who was exec- 
utive head of the business until his death 
five years ago, since which time the son 
had directed its activities. His company 
was affiliated with the New England 
Wholesale Lumber Association and the 
National Hardwood Lumber Association. 
Surviving are his widow, his mother, and 
a daughter. 


HENRY ARTHUR RUDD, general mana- 
ger, vice president and treasurer of the 
Eddy Match Co. and the Canadian Splint 
& Lumber Corp., died recently at his home 
in Pembroke, Ont. A native of Ireland, 
Mr. Rudd spent a number of years in the 
United States, where he was connected 
with the match industry. His widow sur- 
vives him. 





COURTNEY W. STARKWEATHER, 34, 
vice president of C. Starkweather & Son, 
Beaver Dam, Wis., who had been active 
for years in planning and constructing 
residential and commercial properties 
over a wide territory in this community, 
met his death suddenly in an airplane 
accident while landing at the local air- 
port. The accident occurred on June 3 
and Mr. Starkweather passed away on 
the following day. Mr. Starkweather 
bore the same given name as his grand- 
father, who founded C. Starkweather & 
Son in 1874. He is survived by his widow, 
two daughters, and his father, C. A. Stark- 
weather, president of the company. 





W. R. STUCK, 70, until his retirement 
several years ago president of C. A. Stuck 
& Sons at Jonesboro, Ark., died recently 
at his home in that city of a heart at- 
tack. Mr. Stuck was born at Watseka, 
Ill., and moved to Jonesboro with his 
family more than fifty years ago. The 
lumber company he headed was founded 
by his father. He is survived by his 
widow. 





GEORGE T. THOMPSON, 88, oldest ac- 
tive business man of Canandaigua, N. Y., 
died recently, after three days’ illness of 
heart trouble. He had been in the lum- 
ber and coal business there for sixty-six 
years. He also was interested in a 15,000- 
acre rubber plantation in Mexico. Surviv- 
ing are his widow, three sons, two daugh- 
ters, a brother and a sister. 





WILLIAM H. WEATHERBY, 97, former 
lumber dealer of Woodstown, N. J., died 
recently. The father of Samuel H. 
Weatherby, well known Woodstown, N. J., 
retailer, he was formerly in the lumber 
business under the name of Weatherby & 
Lippincott, and later under the name of 
Weatherby & Son. 


L. J. WEATHERWAX, 84, pioneer 
Grays Harbor sawmill operator, died in 
a Centralia, Wash., hospital May 25. He 
had been retired of recent years and had 
lived in Toledo, Wash., for the last 
twenty years. He was credited with es- 
tablishing the first sawmill in Aberdeen, 
Wash., some 55 years ago with equipment 
carried around Cape Horn by sailing ship. 
Surviving are a son and a daughter. 





FRANK WELCH, 68, died recently at 
his home in Smithfield, Ill. He was en- 
gaged in the lumber and hardware busi- 
ness. He is survived by his widow, two 
daughters, and five sons. 





THOMAS WILLIAMS, 75, president of 
Williams & Voris Saw Mill Co., Birming- 
ham, Ala., and a widely Known religious 
and civie leader, died May 30 while on a 
visit to his former home in Franklin, Ind. 
Mr. Williams moved to Birmingham a 
quarter of a century ago and had been 
in the lumber business ever since. Sur- 
vivors include his widow, a daughter, and 
a son, J. Sloan Williams, Camp Bowie, 
Tex. 





Entirely built of WOOD 
GREGG’S DELUXE IRONING BOARD 


























STYLE NO. 25—WEIGHT 35 LBS. 


GREGG’S Ironing Boards are the finest obtain- 
able, designed for the home where price plus qual- 
ity are important factors. Complete with hardware 
and trim, no extras to buy, easy to install. 


Made of Pine with plywood backs, large board 
11%” rigidly supported by oak braces. 

WALL OPENING 14x55, PRICE $3.97 F. 0.B. 
Packed in corrugated carton Nashua 
Full length board also available. 

Sold only through recognized dealers. To avoid 
credit delay, send check less 2%. 

Catalog on request. 


GREGG & SON 


Woodwork of Quality since 17/19 
Nashua, New Hampshire 








SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


TIMBERS - FACTORY 
YARD STOCK CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 

Reliable Shippers 30 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 








We do not make 
the MOST 

Oak Flooring. 
but we DO make 
the BEST! 














W. R. WRAPE 
STAVE COMPANY 


Post Office Box 182 
Little Rock, Arkansas 
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DEALERS TURN TO AETNA 
FOR HARDWOOD WALLBOARD 


War Production Takes Fir Wallboard .. . 
. Available on Priority Orders Only 


GUM AND PINE OTHER HARDWOOD 
WALLBOARDS ARE | WALLBOARDS POPULAR 
ECONOMICAL AND BI: - -_ 
EXCELLENT FOR j « Oak 

PAINTED FINISH 


e Walnut 
TNA— 


. . . and many others 
on & Veneer 





1731 Elston Avenue 
CHICAGO, ILLINOIS 
Phone: ARMitage 7100 


IXL MAPLE FLOORING 


The World’s Standard since 1888 





WISCONSIN LAND & LUMBER CO. 
HERMANSVILLE, MICHIGAN 

















LUMBERMEN’S EXCHANGE 


Wholesale R. F. PRAY 


PONDEROSA and SUGAR PINE 
Lumber, Mouldings, Cut Stock 


697 Monadnock Building, San Francisco, California 











RUSSELL & PUGH _— C0. 


SPRINGSTON, IDAHO 


Idaho White Pine = Ponderosa Pine ( ' 
Douglas Fir White Fir Cedar < 





A GOOD STARTING 
POINT 


Standing timber bought right 
is a good beginning for any 
lumber operation. Over a long 
term of years many successful 
lumber manufacturers have 
called on us to help them 
establish timber values. An 
today if we can be helpful to 
you, we are at your service 


H. M. SPAIN & COMPANY 


Timber Estimates & Appraisals 
Commerce Title Building 
Memphis, Tennessee 














TARTER, WEBSTER & JOHNSON, Inc. 


is First National Bank Bldg. 
SAN FRANCISCO, CAL. 


CALIFORNIA SUGAR PINE 
PONDEROSA PINE--- WHITE FIR 


Dorris, Cal. 
Nubieber, Cal. 





SAWMILLS white Pines, Cal. 
Lakeview, Ore. 
























ETROPOLE 


CINCINNATI, OHIO 
400 ROOMS 


arthur C. Shafer, Gen. Mgr. 
Frank E. Martin, Resident Mgr. 





Send us your 
priority orders 


We can make 
prompt ship- 
ment of stand- 
ard items from 
stock. 





"Denaemante ~~ 1888 


Coburn Trolley Track Co., 426 Lombard St., Holyoke, Mass. 




















IVORY PINE | sot revurce 
All that the name implies — 
imber 


Quality lumber from two modern ‘ 
band mills—35 million feet annual 
cut. Manned by a speedy, efficient 
organization—small enough to give 
your orders INDIVIDUAL attention 
—large enough to serve ALL your 
needs. Member Western Pine As- 
sociation. 


Ivory Pine Company, ==.2: 


POTIDEROSA PINE = Kuamary Faus Opel soc 


American dew: sska Load Binder 


(Goodyear Pattern) 





Selects, Shop 
















For birding LUMBER, 

LOGS. Holds load firmly. 
Strongest . . . forged steel 
throughout . . . easiest to 
use . . . most practical 
and effective. Three sizes. 
Write for circular and full 
information. 


“American’’ line of Log- 
ging Tools and Appliances 
is the best on the market. 
Catalog on request. 


OPEN 








AMERICAN LOGGING TOOL CO., Evart, Mich. 
BURDETTE ‘“‘werioian, miss. 


-- a little better lumber, a little 
better service -- for over 20 years 
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General Review 

There have been indications recently that 
jumber producers will be supplying many 
thousands of feet of hardwoods and other 
lumber for a projected Government truck 
building program which specifies all-wood 
bodies for these vehicles. At a lumber auc- 
tion in Cincinnati the Government placed 
orders for 26,500,000 feet which is said to 
be slated for this purpose. 

|.umbermen took orders for 30 million feet 
of hardwoods at a Memphis, Tenn. auction, 
and this lumber is also going to be used for 
cargo trucks. Woods purchased were white 
and red oak, ash, beech, hickory, pecan, pop- 
lar and cottonwoods. They were purchased 
f.o.b. mills, with shipping instructions to fol- 
low and the Government to pay the freight. 
While NHLA rules are to obtain, all lumber 
will be taken that is “shipping dry.” Lumber- 
men construe that to mean lumber that will 
stand shipping without souring or otherwise 
being injured before reaching its destination. 
Thicknesses ran from one inch to 10/4. 
lengths to 16 feet. 

Both of these meetings of lumbermen were 
called on short notice and followed closely 
after a conference in Washington of WPB 
officials, army heads of the transport division, 
and two hundred automobile and truck body 
manufacturers. The ultimate production 
schedule for cargo trucks set up at this meet- 
ing will consume a minimum of 933,000 board 
feet per day. 

Lumber production during the week 
ended May 30, 1942, was 6 percent less than 
the previous week, shipments were .5 per- 
cent greater, new business, 17 percent 
greater, according to reports to the National 
Lumber Manufacturers Association from 
regional associations covering the operations 
of representative hardwood and_ softwood 
mills. Shipments were 11 percent above 
production; new orders 33 percent above 
production. Compared with the correspond- 
ing week of 1941, production was 9 percent 
greater, shipments, 6 percent greater, and 
hew business 27 percent greater. The indus- 
try stood at 142 percent of the average of 
production in the corresponding week of 
1935-39 and 160 percent of average 1935-39 
shipments in the same week. 

The ration of unfilled orders to gross 
stocks was 63 percent on May 30, 1942, com- 
pared with 41 percent a year ago. Unfilled 
orders were 26 percent greater than a year 
ago; gross stocks were 18 percent less. 

Softwoods and Hardwoods. Record for 
the current week ended May 30, 1942, 
and jor the corresponding week a year ago, 
tollows in thousands board feet: 

Softwoods and Hardwoods 


1942 1941 
Week Week 
Se ee 456 456 
Production .........00e. 249,687 228,436 
Shipments ..........060% 276,272 261,377 
a ee 331,392 260,260 
Softwoods Hardwoods 
1942 Week 1942 Week 
Mills .(t,. 373 94 
Product ion. .239,039—1009% 10,648—100% 
Shipments. .261,034 109 15,238 143 
Orders .318,108 133 13,284 125 





Demand 


Eastern Market 


Proportionally, order volume appears to 
be divided in the ratio of approximately 
ninety percent for war purposes and the 
remainder filtering through as_ semi- 
defense or purely civilian lots that for 
one reason or another can be released 
under a priority order. It is officially re- 
ported that of the 400 million foot short- 
age of supplies for filling urgent war 
orders at the mills early in May that figure 
had been worked down to a current deficit 
of close to 100 million feet, a trend which 
gives some comfort to distributors who 
have heavy unfilled order files that have 
had little or no attention by the mills 
since the recent stock freezing order was 
issued. 

There is an urgent demand from the 
Eastern retail yards for practically every 
item on the lumber list, and in an effort 
to make clear to the trade just what the 
outlook is for restoring yard. stocks, 
Henry Eckstein, well-known New York 
lumber expert now a price executive at 
the lumber branch of OPA in Washington, 
is scheduled for a conference with New 
England lumbermen in Boston on June 
11 when the situation will be thoroughly 
canvassed. 

The chief of that lumber branch—Peter 
Stone—has officially announced that all 
items of Northeastern hardwoods and 
softwoods will shortly be placed under 
ceiling prices and that arrangements are 
being made to establish ceiling prices at 
which Canadian spruce may be delivered 
to American buyers. Under the Canadian 
regulations there had been no price con- 
trol over export shipments to ‘the States.” 
He also informs the trade that the plan 
to issue ceiling prices to govern sales of 
shingles has been indefinitely postponed 
because of certain labor negotiations now 
pending. The ban upon deliveries to de- 
fense housing projects contained in the 
freezing order by WPB had _= stopped 
activity at many such projects in the 
Northeastern section, but a later modifica- 
tion of that order permits such shipments 
provided it can be shown that the housing 
is ‘‘vitally needed” in connection with 
the war effort. It will be necessary, how- 
ever, to secure special WPB authorization 
permitting lumber producers and the yards 
to make such deliveries. 


Naturally the market at BOSTON, MASS. 
is completely out of its normal channels 
for the dealers are limited in their oper- 
ations largely to remodeling and repair 
work and the freezing order of May 13 
effectively cuts off the mills from accept- 
ing orders from the wholesale offices, until 
a “defrosting” order is issued sixty days 
hence. For all items of fir or hemlock 
from the West Coast the price list is 
definitely anchored at OPM’s ceiling, even 
down to the lowly No. 3 boards, which, 
though in fair supply at the mills has so 
many Government uses, that little, if any, 
can be released for restoring depleted 
yard stocks or for other civilian uses. 
The nominal price for a No. 3 board— 
either fir or hemlock—is $43 delivered at 
a New England point. 


There is considerable trading between 
distributors where one is able to supply 
a surplus lot to fill a pressing need of a 
friendly competitor. Many standard items 
in the higher grades not covered by the 
freezing order have been offered freely at 
the wholesale offices that have concen- 
trated their sales effort upon this class 
of stock. They*are now advised that all 
items in the lumber list are to be promptly 
covered by ceiling prices to be based upon 
earlier market levels, but as the delivery 
of such stock will not be frozen, dis- 
tributors hope to continue moving it in 
fair volume. Delivered prices for Eastern 
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spruce are static at the March level, and 
should be quoted nominally at $46@$48 
for the smaller sizes of dimension—2x3 to 
5 inch—and up to $53@$55 for the 2x10 
and 12 inch. Standard 1% inch spruce lath 
are uniformly held at $6.50 per thousand 
and Eastern white cedar shingles while 
not yet covered by an OPA ceiling are 
very active and firm at the March level of 
$5 per square for Extra’s; $4.50 for clears; 
$4 for 2nd clears; $3.75 for clear walls, 
and $2.75 for extra No. 1.. Offerings of 
the West Coast red cedars are very lim- 
ited and few, if any of the British Co- 
lumbia mills will accept full car orders 
for any of the grades. For Washington 
shingles delivered at New England points 
the top grade of 18 inch Perfections should 
be quoted at $5.95, the March level, and 
the 16 inch XXXXX No. 1 at $5.46; No. 
2, $4.84 and No. 3, $3.89. 

Eastern pine, particularly in No. 3 and 
No. 4 common is heavily oversold and 
transportation either by truck or rail is 
difficult and uncertain. Prices for all 
items are frozen at the March level. 

There has been no change in the de- 
mand for lumber in the NORFOLK, VA. 
market, and there is not apt to be for 
some months. It is true that a change 
was effected when the freezing order was 
put into effect against private house build- 
ing, but since that time the Government, 
and its many contractors working under 
direct contracts with the Navy, and other 
branches, have been taking more lumber 
perhaps than the private defense housing 
projects would have taken. Some Govern- 
ment projects are nearing completion, but 
tremendous new contracts for additional 
barracks, warehouses, piers, docks, dry- 
docks, ete. keep coming. Government 
orders represent 95 percent or more of the 
lumber being sold and delivered around 
Norfolk. 

Demand for lumber in the BUFFALO, 
N. Y. area is stimulated by the need for 
defense housing and the unusually large 
purchase by plants engaged in manufac- 
ture of materials for the Government. 
Because of its importance as a center of 
manufacture of airplanes, tanks and other 
war eauipment, it is announced from 
Washington that the city will be less 
restricted as to lumber supplies than many 
others and it is expected that a large 
number of homes will be erected in the 
suburbs for defense workers during the 
coming year. While stocks in retail yards 
are not heavy, they are considered large 
enough to keep going this summer. 

The hardwood inquiry at Buffalo con- 
tinues active, much of the demand coming 
from plants engaged in turning out war 
equipment. Most of the principal hard- 
woods show a scarcity of some of the 
grades specified, and it is expected that 
substitutions will have to be made. 

The Buffalo market reports difficulty in 
obtaining stocks from the western pine 
mills. Wholesalers see little prospect of 
early improvement so far as most grades 
are concerned. New home construction 
within the city has dropped off to a large 
extent, but demand for lumber for re- 


modeling and repair is fairly active. 


The northern pine market at Buffalo is 
feeling the effects of a limitation of offer- 
ings by the mills. Canadian production 
has been on a large scale, but most of 
the lumber turned out is needed at home 
or for export. Demand for crating lumber 
is heavy and promises to continue so for 
months at least. 

Freezing stocks of lumber and trans- 
portation troubles that grow out of the 
shortage of gasoline and tires are having 
a noticeable effect upon the lumber trade, 
at BALTIMORE, MD. particularly with 
the volume of business materially cut 
down and with a prospect of further con- 
traction. 

The “special relief order” of the War 
Production Board, which promises con- 
tractors on _ specific projects scattered 
through twenty-five States enough lumber 
to complete 100,000 units, falls far below 
meeting local needs in Baltimore. This, 
together with the action of the authorities 
in drawing upon local yards for supplies 
has put the yards into a tight position. 

Long leaf pine is increasingly difficul 
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to get and stocks suitable for certain 
work that calls for the larger dimensions 
are growing scarce. 

The business in hardwoods is stated to 
be very active, and dealers report that it 
is much easier to sell than to buy. Ap- 
palachian hardwoods are being drawn 
upon at a rate which bids fair to make 
supplies increasingly short. 

The export trade in hardwoods is vir- 
tually at a standstill, with some shipments 
still going forward under the guise of 
dunnage, although the quality insisted 
upon makes it certain that other higher 
uses are intended, 

With the construction of 3,000 housing 
units under way in PHILADELPHIA and 
many more in the suburbs, among them 
700 units in Wilmington, Del., as well as 
the great mass of lumber used by defense 
plants in and around the city, it is hardly 
likely that there will be any appreciable 
let up in lumber demand for some time 
to come, 

Confusion is still rather evident in the 
softwood dealer group. While the de- 
mand holds for western pines, there has 
been considerable difficulty in getting any 
large shipments through. 

Demand continues heavy for redwoods, 
in the Philadelphia area, and little change 
has been reported in the Idaho white and 
Ponderosa groups. 

CINCINNATI was very much in the lime- 
light on June 5 as the scene of a large 
Government hardwood lumber auction. 
The war department revealed it was ecall- 
ing for immediate delivery, if possible, 
of 100,000,000 feet of lumber. 

The meeting was called on short notice, 
and more than a hundred mill operators, 
Wholesalers and dealers from all parts of 
the Appalachian hardwood area and be- 
yond, were all apparently eager to get in 
their bids. The all-day session ran into 
the evening hours and showed a= final 
score of over 26,500,000 feet of lumber 
ordered by the Government, with an undis- 
closed quantity of bids held for later 
acceptance, 

Bids accepted included a total of 1,500,- 
000 feet of hemlock. The other sales were 
confined to hardwoods in 4/4, 5/4, 6/4, 8/4 
and 10/4 No. 1 common and better, and 
some poplar in 5/4 only. It was indicated 
the Government wanted as large a per- 
centage as possible in f. and s. All bids 
were quickly accepted at ceiling prices. 
It was announced the auction would be 
continued in Memphis, Tennessee, on the 
following day. 

This extensive buying, represents osten- 
sible lumber requirements in connection 
with the previously announced cargo 
truck program that calls for daily pro- 
duction after September 1 of 1,000 cargo 
trucks equipped with all-wood bodies, a 
schedule to be increased to 1,500 a day, 
with daily lumber consumption estimated 
at a minimum of 933,000 board feet. It 
was previously indicated that the Govern- 
ment was interested in plans for laying 
up a lumber stock pile that could be drawn 
upon as needed for an uninterrupted pro- 
duction program of cargo trucks. 


North Central Market 


Purchase of northern pine is difficult in 
MINNEAPOLIS and prices are at ceiling 
levels. While amendment No. 1 to limita- 
tion order L-121 released much material 
there are so many unfilled orders that 
speedy delivery is almost impossible to 
obtain. Unfilled orders now total around 
14,000,000 feet as compared with 9,000,000 
feet at this time last year, and total 
orders of 52,000,000 feet are slightly in 
excess of those for 1941 up to this date. 


Southern Market 


While building is at low tide at MEM- 
PHIS and the demand for softwoods is 
low, retailers business is merely marking 
time. Stocks are generally ample for 
orders, although there are some items that 
are difficult to find. While the Govern- 
ment has relaxed and unfroze the upper 
#rades of finish, number three dimension 
and some of the lower grades of flooring 
and ceiling retailers are unwilling to buy 
extensively until they are able to learn 
what builders are to be permitted to do. 
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Common fir boards may also be had but, 
lumbermen here say that these are not as 
good as number two yellow pine and 
won't satisfy the building trade. Prices 
are firm on all items and at ceiling levels, 

Hardwoods at Memphis have been in 
heavy demand—far exceeding normal pro- 
duction, with the result that stocks have 
continued to decline. Hardwood manu- 
facturers were jarred into realization that 
hardwoods were needed in the war effort 
when the Government announced that hids 
would be taken at Memphis on June 6 for 
72 million feet. Production has been lag- 
ging and, as consequence, some difficulty 
Was experienced in filling the Govern- 
ment’s orders. Such hardwoods as were 
sold to the government were consistently 
at ceiling levels. 


Southwestern Market 


Demand for lumber in the KANSAS 
CITY area comes from two sources—the 
government and retailers handling sup- 
plies for the farm trade. 

The curb on all non-essential building 
has hit the K. C. construction industry 
quite a blow. There is much activity, 
however, but it is confined to government 
work. Cantonments in the Southwest are 
taking much lumber. 

The amendment to order L-121, giving 
farmers lumber to build grain. storage 
bins should result in the movement of 
large amounts of lumber in this diree- 
tion. 

Hardwood lumber, which is not af- 
fected, moved in good fashion in the Kan- 
sas City district in the last two weeks. 
Hardwood mills also have heavy govern- 
ment orders, but those mills catering 
generally to the furniture trade report 
that volume has slackened. There is talk 
that the government may use hardwood 
flooring in defense housing now being 
built. 

The Federal Reserve bank of Kansas 
City reported that sales of lumber at 146 
yards in April were 9 per cent larger than 
a year ago and 17 per cent greater than 
in March. For the first four months of 
1942 volume was 15 per cent above a 
year ago. 


West Coast Market 


While the freezing order is holding back 
much domestic business demand from all 
sources for all kinds of forest products 
in the Seattle and Puget Sound area con- 
tinues to keep SEATTLE mills swamped. 
Many are so loaded up with orders that 
they do not bother to answer inquiries, 
wholesalers complain. Call for common 
lumber has increased, especially 2x4’s for 
grain bins. Demand for timbers is also 
stronger but they cannot be bought. In- 
quiries for uppers have declined. 

Eastern demand is all government. 
There are indications that repair and re- 
modeling business will be good as svon 
as lumber is unfrozen. Already in this 
area some necessary home building has 
been allowed to continue and more re- 
lease orders are anticipated. 

California consumes huge quantities of 
lumber for war purposes and domestic 
demand is light. Some lumber moves 
coastwise in wooden ships but most or- 
ders go by rail. ; 

An inventory of Puget Sound logs }5 
being made. . 

The market for Douglas fir in the SAN 
FRANCISCO area is extremely hevy, 
with about 90 per cent of the orders com- 
ing directly or indirectly for government 
projects. Items most in demand are coMm- 
mons of boards, dimension and timbers, 
and certain items of flooring. Demand 
for Ponderosa pine is very strong aGF 
everything on the common list. Prices 
are at the ceiling for both woods. Red- 
wood demand is reported exceedingly 
strong all the way through, with appr XI- 
mately 90 per cent of volume going 1 
xzovernment projects, directly or indi- 
rectly. Ceiling for prices continues 11 
the making. Lumber receipts from in- 
terior points at San Francisco during May; 
1942, totaled 15,710,000 feet, compared 


with 16,310,000 feet in April, and 12,44%- 
of 


000 feet in May, 1941. 
The demand for virtually all types 
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lumber continues to be good in the TA- 
COMA, WASH., area, but there is little 
that the mills can do toward supplying 
it, because they are scheduled virtually 
to capacity on defense orders. Never- 
theless, inquiries are accumulating against 
the time that mills will be able to devote 
more of their attention to private busi- 
ness. Local business has been partic- 
ularly good, because of the heavy volume 
of defense construction, both housing and 
industrial, that is in progress and this of 
course has priority ratings that are un- 
affected by the government’s§ freezing 
order, 

| wpply 
Pines 

The suvply of lumber in KANSAS CITY 
and the Southwest has been reduced by 
the abnormally heavy drain of Govern- 
ment buying. A big letting of yellow 
pine for the Canal Zone, reported at about 
1214 million feet, took place within the 
last two weeks. The supply available at 
retail yards has decreased appreciably, 
and in some cases the Government has 
purchased direct from this source. 

Although production is increasing 
steadily, many items of Northern pine 
merchantable stocks are still in short 
supply at MINNEAPOLIS. Until recently 
rainy weather has retarded drying through 
much of the mill area in the head of the 
lakes region and some weeks of sunshine 
will be required to put newly cut mate- 
rial in shape for shipment. Gross stocks 
now total around 44,000 feet as compared 
with about 87,000,000 feet at this time 
last year. Production to date totals 34,- 
500,000 feet while some 27,000,000 feet had 
been produced up to a_ corresponding 
date in 1941, 

\ccording to reports from NORFOLK, 
VA., North Carolina and other southeastern 
pines are being entirely absorbed by Gov- 
ernment demands for lumber and very 
little is available for other than strictly 
war work. Some small mills are selling 
to retailers in the area at less than ceil- 
ing prices, but for the most part the 
ceiling is the price for which lumber sells. 

SAN FRANCISCO reports Ponderosa 
pine supplies low in practically all items, 
especially so in commons. Redwood stocks 
continue low and decidedly so with com- 
mons. There is practically no dry tank 
and vat stock. 


West Coast Woods 


Production of plywood and lumber was 
drastically affected by two strikes and a 
fire involving TACOMA, WASH., mills 
during the last week. One wage strike 
shut down six door and plywood plants 
for three days, but the men returned to 
work June 1 pending arbitration of dif- 
ferences. The fire was at the plant of 
the Clear Fir Products corporation which 
burned to the ground with a loss esti- 
mated at $200,000. Herman Tenzler, 
president of the company, said that all of 
the company’s orders, of which it had a 
hug backlog, would be filled from its 
Warehouse, which escaped destruction 
and from the plant of an affiliate, the 
Northwest Door Company. Still another 
factor tending to curtail production in 
the door and plywood industry is the fact 
that crews are busy converting the huge 
Plant of the Peterman Manufacturing Co. 
for expansion of the Seattle-Tacoma Ship- 
building Corporation. Elimination of this 
Plant from the market will be a gradual 
Proposition, extending over a_ period of 
Several weeks, as that length of time 
Will be required to dismantle the plant. 

Weather conditions have been gener- 
ally unfavorable to maximum lumber pro- 
duction for the last several weeks. Rain 
has interfered to such an extent both 
With air drying and the getting of logs 
out of the woods that the government 
last week sent M. Bradner, chief of the 
Rocky Mountain Forest and range ex- 
Periment work headquarters, Missoula, to 
find out the cause of delay in the filling 
of orders. Weather the last few days is 
drier and warmer but is still unsettled 
With occasional showers. Probably with 
conditions improved to permit working 
to maximum capacity, there might be a 
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searcity of skilled labor but up to the 
present, weather and not labor has been 
the bottle-neck. 


Other Woods 

Heavy rains retarded production of 
northern white cedar just as it was get- 
ting well under way after a winter slump, 
reports from MINNEAPOLIS, MINN., dis- 
close, but during the past few days woods 
work has again gone into full swing and 
augmented crews are increasing the out- 
put to above the winter and early spring 
average. Demand continues far in excess 
of supply, although there has been some 
falling off in the call for small posts since 
farm field work got well under way. 
Stocks are still so badly broken that 
manufactures are unable to guarantee 
speedy delivery and in many instances 
cannot deliver at all. 


Millwork 

Mississippi Valley sash and door fac- 
tories report local business slow and rural 
business tapering off as farmers become 
busy in the fields. There still is consider- 
able demand from the country sections, 
however. Plants are still awaiting the 
allocation of FHA funds for the MINNE- 
APOLIS area, and until that time there 
is little prospect of improvement in the 
local field. Many of the factories, how- 
ever, are engaged in work for federal war 
plants and they report little difficulty in 
obtaining material for that purpose. 


Shingles 

The shingle industry of SEATTLE is 
still two to three weeks oversold. Pro- 
duction is about the same, counting losses 
from American and Canadian holidays. 
The expected ceiling on prices still has to 
be announced; meantime prices are hard 
to determine because of little trading due 
to gorged order files but they are cer- 
tainly as high as previous quotations. 


. 
Rail 

All rail items in the SEATTLE area are 
hard to buy, especially common lumber. 
Despite the freezing order much business 
is offered that cannot be accepted because 
of heavy commitments. 


Flooring 


Oak flooring has been moving slowly at 
MEMPHIS for the past two weeks because 
of the restrictions on construction but 
this situation is expected to be corrected 
soon. Prices are practically frozen at 
March sale levels, except where manufac- 
turers made no sales of certain items 
during that month. Such items are ceil- 
inged at prices listed by the manufac- 
turers or other selling agencies. The 
government’s announcement that 100,000 
homes would be built, for defense work- 
ers, coupled with the passage of the bill 
allocating $500 million for FHA insurance 
is expected to open the way for the sale 
of much oak flooring—but not until the 
government permits the sale of building 
lumber. Oak flooring prices are steady 
with a small number of items off $1 or $2 
per thousand. 
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When the Call came 
MAPLE was Ready! 
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for Prompt Shipment 


3ecause our flooring mills have long 
cooperated in the interests of 
prompt service, the Northern Hard 
Maple industry has been able to 
supply every Hard Maple “war floor- 
ing’”’ order without delay. 


Manufacture has kept apace to make 
sure that no part of the vital work 
of arming America would suffer be- 
cause of a lack of suitable flooring. 
And, because the industry was ready, 
today traffic-fast, comfortable, non- 
dusting Maple Flooring in scores of 
plants is speeding the building of 
America’s offensive power. 


There’s plenty of business today, 
for Maple. New defense projects and 
defense homes—factory, home and 
public building repair and mainte- 
nance (without governmental limi- 
tations)—and farm, home and indus- 
trial remodeling, within limitations. 





Our member mills have Hard Maple 
Flooring ready for prompt ship- 


ment. 
MAPLE FLOORING 
MANUFACTURERS ASSOCIATION 


1795 McCormick Building, Chicago, Illinois 


August C. Beck Co., Mil- 


Michigan Dimension Co., 
waukee, Wis. i 


Manistique, Mich. 
The Blount Lumber Co., North Branch Flooring Co., 
Lacona, N. Y. Chicago, III. 


E. L. Bruce Co., Memphis, Oval Wood Dish Corp. 
Tenn. (Mill at Reed City, Tupper Lake, N. Y. 
Mich.) = ; 
b Floorin Co., 
Connor Lumber & Land Co., ag a Wie. 
aona, Wis. 
: Is Lumber Co., 
The M. B. Farrin Lumber J. Ww. Wel ‘ 
Co., Cincinnati, Ohio. Menominee, aeagll ‘ 
Wisconsin Land & Lumber 
— aie Seen Co., Hermansville, Mich. 
Yawkey-Bissell Lumber Co., 
White Lake, Wis. 


Kerry & Hanson Flooring 
Co., Grayling, Mich. 





BOOKS FOR LUMBERMEN— 


We have ’em right in stock. Write for catalog NOW! 
American Lumberman, 431 S. Dearborn, Chicago 





Lumber Mills are on the Battle Line 


More and more we're learning THIS: Work- 
ers and producers MUST back up our fight- 
Lumber production IS 
vital war work. That's why these mills that 
supply Ferguson lumber are breaking new 
Producing more and more 
—to meet war needs of Uncle Sam. 

Short Leaf Yellow Pine, 
Products, Car Ma- 
terial, Plywood, Treated Lumber, Flooring, 
Grain Doors, Veneers, Shingles. 





ig ers at the front. 
Modern Mills 


supply 
Ferguson 
Lumber 


speed records. 


Cypress, West Coast 











Send your orders covered by contracts PD-3, 


PD-3a, PD-4 and PD-19. 





Hardwoods . . 


W.T. Ferguson Lumber Co. St.Louis, Mo. 
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Victory Hardware Display 61314 

\ new display of a line of cabinet hard- 
ware approved for defense housing priorities 
has been offered recently by the American 
Cabinet Hardware Corp. The display is ten 


a 
Bf ae slaramare 





inches wide and fifteen inches high and 
zhs three pounds. It can be carried for 
on the job” selling and takes a minimum 

counter space. This sales aid is offered 
for the cost of the hardware only, no charge 
is made for the display or mounting. For 
further information check number 61314 on 
the accompanying coupon and send to the 
\MERICAN LUMBERMAN., 


Grain Storage Promotion 6134 

Dealers who handle Johns-Manville prod- 
ucts recently received material from that 
company which will make it possible for them 
to aid farmers to provide storage space for 


grains on the farm. Department of Agri- 
culture plans, adapted to construction with 
Johns-Manville products, asbestos shingles 
and asbestos “Flexboard,” were included. 
Bins so built are fireproof and provide pro- 
tection against rodents. These materials are 
readily available, and the War Production 
Board has set up a reserve to supply the 
necessary nails for this type of construction. 
Four newspaper advertisements about the 
bins were supplied to dealers as well as a 
broadside for mailing to farmers. Complete 
information about the plan may be had by 
checking number 6134 on the coupon. 


Spec. Sheet for Grain Bin 6133 

Two companies, the Masonite Corp. and 
the Sisalkraft Co., have collaborated to de- 
velop a non-metallic grain bin with a capacity 
of from 1250 to 1350 bushels of wheat. It 
can be built inexpensively and in a short 
time by any farmer. The storage bin is a 
cylinder of five pieces of # inch tempered 
“Presdwood,” mounted on a floor of 1x8 
inch ship-lap, which has been covered with 








ne 


“Sisalkraft” paper. The top consists of a 
double thickness of “Sisalkraft” paper over 
which poultry netting is placed. The bin 
is four feet high and 18 feet 8 inches in 
diameter. Specification sheet for building 
this temporary bin may be had at no cost 
by checking number 6133 on the coupon. 


For Further Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 
found in the heading of the particular items in question. Sign the coupon, 
clip it and mail it to the AMERICAN LUMBERMAN, 431 So. Dearborn St., 
Chicago, Ill. The desired information will be forwarded promptly. 


6131 6132 6133 
6136 6137 6138 
61311 61312 
Name 
IE oo eccvdavin eee banieeealwlen 
Address 


City and State 


61313 


6134 6135 
6139 61310 
61314 61315 
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Farm Granary Booklet 

With grain storage facilities needed for 
the current farm crop, a 68-page plan book, 
“Modern Farm Buildings,’ containing 41 
plans, has recently been issued by Dierks 
Lumber and Coal Co. to aid dealers in selling 
storage buildings to farmers. A sample 
copy of the booklet may be obtained by 
sending 10 cents to Dierks Lumber and Coal 
Co., Dierks Building, Kansas City, Mo. 


Nail Saving Shingles 61310 

A new shingle designed to save labor and 
nails has just been announced by The Lehon 
Co. Developed as a re-roofing shingle, this 
new product uses only two nails per shingle 
although due to construction each shingle is 
secured with four nails. Its size is 22 by 18 
inches ; exposure surface, 14% by 11 inches; 
sidelap, 5'2 inches; uses 180 nails per square 
and weighs 170 pounds per square. It is 
available in shamrock green, marine blue, 
campfire and green crest colors. Further in- 
formation about this shingle can be obtained 
by checking number 61310 on the accom- 
panying coupon. 


Roller Paint Coater 61312 

A new tool designed to take the place of 
brushes in applying resinous emulsion wall 
finish has recently been announced by the 
Sherwin-Williams Co. The Roller-Koater 
resembles the stipple-roller painters use for 
oil-type finishes, and it is designed to roll a 
smooth even coat of finish onto almost any 
type of surface including wallpaper without 











lapping or streaking. The roller picks up the 
paint directly from the can. The new tool 
also makes it possible to get a stippled sur- 
face with water-mixed paints. For further 
information check number 61312 on the ac- 
companying coupon and mail to the AMExI- 
CAN LUMBERMAN, 


Corrugated Asphalt Siding 61311 

A new corrugated asphalt siding, created 
to meet the need for non-critical building 
materials, has been recently announced by 
the Certain-teed Products Corp. Designed 
for use on outside walls of temporary struc- 
tures including factory buildings, storage and 
machine sheds, barns, grain storage bins, the 
new material consists of two layers of heavy 
rag felt saturated in a_resino-bituminous 
compound ; and the two layers are bound to- 
gether with a layer of high melting point 
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asphalt and corrugated under pressure. The 
corrugated siding weighs approximately 12 
ounces to the square foot and the individual 
sheets can be handled or applied by one 
man. Sheets are 28 inches wide, in lengths 
of 6 to 10 feet. The siding is applied with 
ordinary roofing nails placed in the valleys 
of the corrugations. For further information 
check number 61311 on the accompanying 
coupon and mail to the AMERICAN LUMBER- 
MA 


War-time Paint Book 6136 

Paints for Victory is the title of a new 
catalog, just produced by the O’Brien Var- 
nish Co., containing a comprehensive listing 
and description of the many paint and var- 


O'BRIEN 


Vielory 





nish products being used in war production 
and construction. This catalog was designed 
to serve as a complete and handy guide to 
the purchasers of such materials. It con- 
tains complete descriptions of all principal 
Federal specification paints, varnishes and 
lacquers, cantonment paints, camouflage 
paints and color chips showing the official 
colors in which these products are used. In 
addition it contains a description of the 
O’Brien system for finishing fir plywood in 
demountable houses, and the “emergency” 
specifications recently released by the Fed- 
eral Specifications Board. Those who check 
number 6136 on the coupon will receive a 
copy without charge. 


Foider on Wartime Insulation 61315 


folder on fuel saving through use of 
insulation has recently been issued by the 
National Mineral Wool Assn. This folder 
entitled “The U.S.A. Wants Every Home 
to Save Fuel” presents information on the 
use of mineral wool in new defense homes 
and in existing houses. It contains a chart 
on the effect of insulation on the size of the 
heating plant required and also a chart on 
the dollar savings to be expected from the 
use of insulation in various climates. A map 
showing the general temperature areas re- 
ferred to also accompanies the charts. A 
copy of this folder will be sent to those who 
check number 61315 on the accompanying 
coupon. 


Booklet on Glass Block 6132 


Alternate Construction Details to Save 
Metal and Aid War Construction is the 
title of a pamphlet giving complete details 
about the use of glass block for new building 
and for remodeling with a minimum of crit- 
ical materials. Details of installing glass 
block under a variety of conditions are given, 
and a number of jobs in which the block 
Was used in remodeling are pictured. Sev- 
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eral designs of glass block manufactured by 
the Insulux Products Division of the Owens- 
Illinois Glass Co., who have compiled the 
book, are pictured and described. The in- 
sulating and other properties of glass block 
are detailed. A copy is available to those 
who check number 6132 on the coupon. 


DEMAND THIS STICKER 


ON THE SASH YOU BUY 








Available Floor Runner 6131 

Immediately available for delivery is an 
asphalt composition floor runner which is 
said to be an effective substitute for similar 
runners made of rubber products. The mat- 
ting is said to be inexpensive and durable. 
It is ribbed to provide non-skid surface, is 
easily handled and will not hump. It is avail- 
able in rolls three feet wide by 30 feet long. 
Floor mats and treads for stairs are made 
of the same material. All are products of 
The Philip Carey Co. Check number 6131 on 
the accompanying coupon for complete in- 
formation. 
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Your Assurance 
of a Better Window 








Portfolio on Timber 
Construction 6137 


A portfolio of information about timber 
connector construction has been recently is- 
sued by the West Coast Lumbermen’s Assn. 
and entitled Designing Truss Joints with 
Timber Connectors. It is especially designed 
to assist those who are newly undertaking 
timber construction design. Reference ma- 
terial on the properties of wood and the 
technology of its use, and standard grades 
and their uses is included. Methods of spac- 
ing and arranging the connectors are de- 
scribed. A copy may be had without cost Ne 
by checking number 6137 on the coupon. 


Belting Book 51613 


The 24 pages of a new book entitled Care 
and Maintenance of Conveyor and Elevator 
Belting just issued by The B. F. Goodrich 
Co. are packed with vitally important in- 
structions for the care and maintenance of 
belting. This book is in addition to a series 
of conservation pamphlets by the Goodrich 
company which were previously announced. 
Chapters containing a wide range of belt 


The ARMSTRONG Company 


CHICAGO 


OND HARD 


, 
Y) MAPLE AND BIRCH 
FLOORING 


When you want reliable 
quality Maple and Birch floor- 
ing, order “Diamond Hard.” 
Its good manufacture is your 
assurance of satisfaction. 
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A BROADSIDE? 





IT DEPENDS UPON HOW YOU LOOK AT IT 


One way it is a broadside; another way it is 
smoke. But smoke is important. It means 
men at work. It means steam up, wheels 
whirring. It means that below the stacks the 
noise, the movement, the orderly action all 


indicate that a saw mill is "in high." 


There is a job to be done and there is need 
for haste. The Armed Forces need the 
products of our mills, so there is, beneath 


this smoke, a straining of mind and muscle 
and machines. There is a seriousness of pur- 
pose that would do credit to men manning 
a gun. In our own way, we, too, feel we 
fight our nation's battles. 


Leave it as 
a broadside. That's what we are giving our 


Don't turn the picture around. 


enemies, every mother's son of us. 


Yes, we "say it with smoke." 


“Keepa ‘om smoking 


KIRBY LUMBER CORPORATION 


“A WOOD FOR EVERY PURPOSE” 


KIRBY BUILDING, 


HOUSTON, TEXAS 

















eh Co. Inc. BISMARCK Mo. 
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data, valuable when considering installation 
or repair are included, as is a chapter on belt 
design which gives engineering tables and 
formulas to assist the customer in making 
calculations for his requirements. A copy 
will be sent at no cost to those who check 
number 51613 on the accompanying coupon, 


Glaziers’ Putty Selector 6138 

A new aid for selecting the proper putty or 
glazing compound has been recently an- 
nounced by The Biddle Co. This aid speeds 
construction by helping the glazier to quickly 
select the correct compound for the particu- 
lar job being worked upon. This selector 
can be obtained by checking number 6138 on 
the accompanying coupon. 


Ventilator Folder 6139 


A new folder, “Blackout Your Windows 
3ut Not Your Ventilation,” has recently 
been issued by the ILG Electric Ventilating 
Co. Pointing out that need for ventilation 
is acute in buildings with painted, closed, or 
blacked-out windows, this folder explains the 
use of Blackout Hoods, installation methods, 
and uses of power roof ventilators for offices, 
plants and laboratories. A copy of this 
folder can be obtained by checking number 
6139 on the accompanying coupon. 


Finger and Thumb Protector 61313 


A new protector for the thumb and first 
two fingers has recently been designed into 
a single unit by the Industrial Gloves Co. 
Developed for use in punch press work, buff- 
ing, grinding, sorting, assembly, inspection, 
for all jobs where protection is needed for 
only the thumb and first two fingers, the 
glove shown in the illustration is made of 
wool felt, a material suited for . handling 
greasy or oily parts, or as a_ protection 





against heat in handling hot dies and molds. 
The guard can also be obtained in chrome 
leather. In both types the back is made ot 


elastic webbing. The protectors can be pur- 
chased in pairs, all rights, all lefts, or in any 
combination. For further information check 
number 61313 on the accompanying coupon 
and send to the AMERICAN LUMBERMAN. 


New Association Directory 6135 
The Western Pine Association has just 
issued a revised membership directory, cor- 


rected to May 15 this year, resulting in the 


addition of some entirely new mills to the 
list. A new column has been added to the 
directory showing capacity of mills on the 
basis of one eight hour shift. Western pine 
mills, located in ten western states and Brit- 
ish Columbia, are listed alphabetically by 
states. Standard products and specialties are 
listed. Copies of the directory may be ha 
without charge by checking number 6155 00 
the coupon. 
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Now Use for Insulating Board 


Secretary of Agriculture Claude Wickard 
has recommended that there be a food dehy- 
dration plant in every food producing county 
in the nation. Construction of dehydrating 
maciiines in many cases uses standard in- 
sulation board. 

The dehydrating process reduces certain 
foodstuffs to as little as 7s of their original 
bulk by removing 95 percent of the moisture. 
Spoilage loss is decreased and the process 
does not injure the flavor of the product. 
Dehydration is being regarded as a_pos- 
sible answer to the problem of shipping food 
to allies and soldiers abroad. It is said that 
a soldier can carry as much as 21 days’ 
food supply in his pack using dehydrated 
products. 

“Insulite” board, manufactured by the 
Minnesota and Ontario Paper Co., was used 
to line six dehydrating machines which turn 
out 8+ tons of food daily for David Dehy- 
drations, Inc., of Marlboro, N. J. 


Paint Brush Salvage Campaign 


A nationwide campaign for the collection 
and reclamation of old or used paint brushes, 
as a step in the salvaging of critical raw 
materials for war purposes, was announced 
recently by E. S. Phillips, president of Devoe 
& Raynolds Co., Inc., paint and brush man- 
ufacturers. 

The campaign involves the collection of 
old paint-hardened brushes from homes and 
other establishments through the coopera- 
tion of dealers who handle paint. 

Unlike other patriotic campaigns of a con- 
servation nature, this one carries a cash in- 





centive whereby anyone turning in old paint 
brushes to an authorized representative or 
dealer will receive anywhere from 10 cents 
up to $2 per brush—depending upon the 
ength and width of the bristles. 

_ A “Superkleen Brush Reclamation Plant” 
is being set up by the Devoe & Raynolds Co. 
at Li uisville, Ky., for the purpose of proc- 
essing used paint brushes to reclaim bristle 
content which in turn will be used in mak- 
Ing more paint brushes. Pig bristle brushes 
are so scarce today because of the cessation 
Ol imports from the Far East that their value 
has multiplied within the last six months. 
Salvage depots will be maintained in prin- 
cipal centers. A printed schedule of prices 
will he displayed. Large users (those with 
100 pounds or more) of old paint brushes 
will be urged to ship them direct to “Super- 
Kleen Brush Reclamation Plant,” 1481 S. 11th 
St, Louisville, Ky. Prompt payment will be 
made upon receipt of the brushes at the 
plant. The offer of payment will hold good 
until September 1, 1942. 
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FLEXIBLE KILN CONTROL 
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Green hemlock, Edw. Hines Lumber Co., Park Falls, Wis., is only one of many difficult 
woods now seasoned successfully in Moore Cross-Circualtion Kilns 


Moore Cross-Circulation System 
Takes The Queston Mark Out 
Of Difficult Drying Problems 


Difficult seasoning problems—dry- the weather for their supply of uni- 
ing hemlock green-from-the-saw at  formly seasoned lumber. 
Edw. Hines Lumber Co., Park Falls, 
Wis., for instance — can be made 
easy by installing Moore Cross-Cir- 
culation Kilns. 


Lumber and wood-working plants MOORE DRY KILN COMPANY 


operating the flexible Moore System Largest Manufacturers of Dry Kilns and Veneer Dryers 


Have the Moore representative 
call and discuss your drying require- 
ments. Write today—no obligation. 


can fill customers’ orders promptly. JACKSONVILLE, FLORIDA 
They can reduce handling and dry- VANCOUVER, B. C. 
ing costs, and are not dependent on NORTH PORTLAND, ORE. 


Moore Pry KILNS © 








>ROSS-CIRCULATION Ye. INTERNAL FAN SYSTEM 








Immediate shipment of Miner Edgers upon receipt 
of proper Preference Rating 


We can take your old Miner Edger as part payment, or repair it promptly. 
All Edgers now have hardened feed rollers. Our No. 4 machine for mills 
up to 50M' capacity has 4 feed rollers and 18" saws. Miner Edgers can be 
had to make 2x4" and 2x6" edgewise on one side, edging boards on the 
other, with a dual-feed—SLOW for the gang; faster for edging. The 
Miner Edger guarantees STRAIGHT LUMBER—this cannot be said of 
all others. 


MINER EDGER WORKS -- Meridian, Miss. 














SUGAR & WESTERN 
PINE AGENCY 


#1 MONTGOMERY ST 
SAN FRANCISCO, CALIFORNIA 


SUGAR Petters Lumber 


Selects and 
Shop 


PINE 


California Ponderosa Pine- 
Mouldings and Cut Stock 


. Sugar Pine Specialists for 30 Years 
4 










CALBAR 
CAULKING 
COMPOUND 


FOR ASBESTOS 
SHINGLE SIDING 
It is necessary to seal Nail Holes, Cor- 
ners and Openings around Windows 
and Doors in order to provide a really 


Wa Job—Use CALBAR CAULKING 
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Waterproof 


COMPOUND. 
Asbestos Shingle Siding usually requires a 
Brilliant White color or Brilliant Light Gray, 
other colors can also be furnished. Made in 
several Grades, easily applied with Calbar 
Pressure Gun. 


Send for information or order thru your Jobber. 


CALBAR Paint & Varnish Co. 


Manufacturers of Technical Products 
2612-26 N. MARTHA ST. - PHILADELPHIA, PA. 


J 


ELIZABETH, LOUISIANA 






NDUSTRIA 
LUMBER CO. Inc. 





Timbers, chemically treated to 
prevent stain. 


Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 





SCRIBNER’S LUMBER & LOG BOOK 


Indispensable for lumber merchants, sawmill men, ete., 190 
pages, vest pocket size, giving tables on scantling and plank 
measure, round timber reduced to square timber and round 
logs reduced to inch measure by Doyle’s Rule, log tally 
calculations, and other valuable information. Over 2,500,000 


all 50. 


Published by 
POSTPAID 





A. M. SMITH 
Successor to S. E. FISH 
197 Platt St., Rochester N. Y. 





Manufacturers 





q LA GRANGE, GA. 
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Secures Relief from Freeze 
for Housing Projects 


The War Production Board has granted 
relief from the soft-wood lumber “freeze” 
order for more than two thousand of the 
most essential war housing units now under 
construction in Texas, Oklahoma and Louisi- 
ana, according to J. B. Joyce of the Board’s 
field service, Dallas, Tex. He said that pub- 
licly financed projects named by WPB for 
relief from delivery restrictions include 500 
units at Pryor, Okla.; 84 units at Brown- 
wood, Tex., and 400 units in Texarkana, 
Texas. 

Local retail stocks in these areas are in- 
sufficient to complete war housing, Mr. 


Newly installed Moore auto- 
“cross cir- 
culation" dry kiln at the Memphis, 
Tenn. plant of the J. O. Goshorn 
Co. ‘This firm, 
organized in 1907 can now dry 
two inch and larger gum squares 


matically controlled 


wood-working 


green from the saw for its fur- 
niture turning department. The 
new equipment was installed in an 


old kiln building. 
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ing in a draft of air, is very decidedly af- 
fected. A running spreader is constantly 
exposing fresh surfaces of glue to the warm 
air, thus raising the temperature of the 
mixed glue. The spreader should be 
stopped when not in use; however, glue 
should not be allowed to stand on the rolls 
more than fifteen minutes. 

On a hot day the greatest problem is con- 
trolling the temperature of the stock to be 
glued. This is virtually impossible, yet 
warm stock will quickly raise the tempera- 
ture of a thin film of glue and, with an as- 
sembly period of about twenty minutes, 
semi-jelling of the glue is likely before 
pressure is applied. The result will be a jack 
of penetration and prevention of proper con- 











Joyce explained, and construcion would have 
halted unless relief had been granted. 

“A certificate of necessity from the Fed- 
eral Public Housing Authority superinten- 
dent will authorize purchase and delivery of 
construction lumber needed to complete pub- 
licly financed housing,” Mr. Joyce said. “For 
private projects, both the contractor and an 
authorized FHA agent must certify necessity 
for the lumber. 


Hints on Using Cold Water Glues 
in Warm Weather 


The dissolving and setting of casein and 
soybean glues result from a chemical reac- 
tion and, like all chemical reactions, are 
hastened by heat. 

Casein and soybean base glues are classed 
as cold-water glues. When this type of glue 
is mixed with water above 70° F it creates 
a thinner glue and one with greater than 
normal penetration. On soft wood this re- 
sults in starved joint conditions, and, in ve- 
neering, toward excessive glue stain. 

Warm water also speeds the chemical re- 
action of setting the glue and creates pre- 
mature thickening or jelling. 

It is also advisable to check the glue itself 
and be sure it is stored in a cool place. For 
hot glue powder may nullify the effect of 
the cold water. 

I:xcessive mixing of the glue should be 
avoided, as too much agitation beats hot air 
into the glue and raises the temperature. 
Where jacketed mixers are being used, it is 
advisable to circulate cold water through the 
jacket to reduce temperature. 

It has been found in several instances that 
the circulation of air, even from open win- 
dows, tends to form a film on glue joints 
which affects adhesion. This is also true 
when hot air circulates over the equipment. 

A spreader roll, either stationary or mov- 


tact of the surface to be glued. Under such 
conditions it is advisable to increase the 
glue spread and decrease the assembly period 
as much as possible. 


Wood and Glue Beams 
Replace Steel 

A demonstration of the effectiveness with 
which the laminated wood beam can _ sup- 
plant a steel beam, is the new Recreation 
Center at the Yesler Terrace (USIIA) 
project, Seattle, Wash. 

Here two 67’ 2” beams, 14” wide and 
40” deep, fabricated from 7800 board feet 
of fir and spruce dimension lumber, and 270 
pounds of “Laucks” construction glue, took 
the place of steel girders weighing over 
20,000 pounds, saving not only the steel! for 
war, but saving $76 per beam, in addition. 

These wood beams were assembled in five 
and one-half days, were made in camber, 
and assembled with scarf joints by clamps 
and nails. They were delivered by truck. 


Exhibit of Substitutes 

“Wooden” cloth, half redwood bark fiber 
and half wool; redwood gutter and drain 
pipes; a doghouse of rolled masonite; papier 
mache flower pots; a plastic screen, and 
many other similar articles manufactured 
from substitute materials are a new f¢ ture 
on display at the War Production Board's 
subcontracting exhibit at the Hotel W hit- 
comb, in San Francisco, Calif. ; 

This new display was organized by R. W. 
Hawksley, exhibit manager, to stimulate 
manufacturers to devise ways to produce 
needed articles from substitute materials, to 
encourage those not securing war contracts 
to find opportunities in substitutes produc- 


tion, and at the same time to ogpordinate’ 


and bring before the public a demonstration 
of what has already been done, and is now 
being done, on substitutes production. 
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